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Silver Tankard Lids Showing Battle Scene Decorations Preserved in the Treasure of the Black Heads of Riga. 
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Alvin Silver, the Long-Life Plate, has long 
been famous for the exquisite artistry of 


its patterns. 


A New Alvin Pattern 


—the Lancaster 


True to the Alvin tradition of 
producing artistic patterns, comes 
the new Lancaster pattern of Alvin 
Silver, the Long-Life Plate. Em- 
bodying a simple foliage border 
motif which leaves a well-propotr- 
tioned space for engraving, you 
have in the Lancaster a pattern 
that is destined to take its place 
beside the famous Molly Stark, 
George Washington and Victory 
patterns of Alvin Silver, the Long- 


Life Plate. 


You will do well to stock the new Lancaster 
pattern of Alvin Silver, the Long-Life 
Plate, and give it good display. 


Price List Sent on Request 


ALVIN SILVER COMPANY 
SAG HARBOR, N. Y. 


New York Chicago 


20 Maiden Lane 
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Why Diamonds, Blue Sapphires, Fine Emeralds, Oriental 
Rubies and Pearls Are Scarce and High Priced 














[N LE Moniteur de la Bijouterie (June 
issue) appears an article by H. Bengts- 
son, “miner of precious stones.” Some at 
least of the facts stated may not be known 
to all of the trade and the statement is 
useful material with which the jeweler 
should be armed in his sales arguments. 
The following is a translation: 

“I have devoted myself to deep researches 
in my recent travels in Ceylon, India, the 
isle of Borneo, the most beautiful country 
with the greatest diamonds, extra white; 
also in Macassar, center of wholesale com- 
merce in pearls, mother-of-pearl, tortoise- 
shell, bird-of-paradise plumes, likewise cen- 
ter of exportation for the pearl fisheries 
of the Dutch-lndian archipelago. I have 
likewise pushed my investigations along the 
coast of North-East Australia, Torrest 
Strait and Turday Islands, all the length 
of the Great Barrier Reef of Queensland; 
that is to say an expanse of over 1,000 nau- 
tical miles, where I have proved that the 
pearl oysters are found in greatest number, 
more mature and developed than in the 
Dutch fisheries. The result of my inquiries 
is that in these latter countries, through 
lack of effective supervision and severe 
control, the indigenous fishers, ravaging 
without ceasing the pearl-oyster banks, do 
not allow time for the pearls to grow; 
hence the scarcity of large pearls and also 
their dearness. 

“Permit me, in explaining the causes of 
the scarcity and high prices of four other 
gems, to give some advice to jewelers, just 
simply in their own interest. * * * It is 
certain that European, American and 
Parisian jewelers above all would draw 
real profit if they restrained the decolora- 
tion by chemical processes of yellow and 
brown diamonds, as signalized in Moniteur 
de la Bijouterie, issues October and Decem- 
ber, 1919. The faking indicated is not em- 
ployed on the diamonds of Dutch Borneo 
and India; I have examined them and they 
are as white as snow. This belies that the 
white diamond, slightly bluish, so sought 
after at the present time and designated 
under the name of pétrolifére (petrolifer- 
ous), has obtained possession of this color 
by the aid of chemical action on the radio- 
active elements, and that without this 
operation they would be absolutely white, 
Just like white Australian zircons, from 
the great mines of Policeman of Knob, re- 
sembling them to the point of mistaking 
them for true diamonds, and so esteemed 
by the Parisian and London public. 

So far as the emerald is concerned, the 
great mines of Colombia beryl are ex- 


hausted, whereas, heretofore, they produced 
95 per cent. of the world’s output. For 
eight years these mines have been closed, 
hence the scarcity of emerald and its value. 
A fever of research has followed, but not 
for new bearings, simply in the coffers of 
Oriental nabobs who have received the 
extravagant offers for the emeralds they 
possess, quite forgetting the preference 
given to the green gem by their lucky pos- 
sessors. It is to avert this crisis that the 
jewelers supply themselves with sapphires 
of all colors: pure green, orange green, 
bright blue, greenish-yellow, as extracted 
especially from the Tomahawk mines. 
These sapphires are shown everywhere 
here by certain jewelers of Brisbane and 
Rockhampton, but they would do better in 
the showcases cf Rue de la Paix or the 
grand boulevards of Paris, where the 
gracious Parisiennes could admire them. 
It is lucky that our Minister of Mines of 
Australia was willing to make known to 
me that he was going to give a great im- 
pulse to our mines with modern installation 
and artesian wells; that will attenuate the 
crisis that the emerald is subjected to at 
this moment. 

“Unfortunately, or fortunately, precious 
stones do not spring up like wheat; the 
more they are sought after the more they 
are exhausted. I knew that the clear blue 
sapphires passing 100 carats became rarer 
and rarer; no more exist in Ceylon, the 
same as to Birmania [Burmah?]; the ruby 
and sapphire mines no more give up stones 
over a carat. Of this I was confirmed by 
the expert lapidary of the Government from 
Queensland at Brisbane, who told me that 
the crisis has become general through the 
exhaustion of all these mines, and including 
those of Colombia. The proof of this is 
that the sapphire syndicate which formerly 
consisted of several great jewelers of Paris 
to exploit the sapphire mines of Ceylon 
which were their concessions, was dissolved 
and all exploitation abandoned because of 
the exhaustion of precious stones. Old 
statistics of Ceylon for 1905 indicate: that 
the principal mineral exports are plumbago 
or graphite. It is declared that the produc- 
tion of gems on that island is not large. and 
the total annual production is placed at £10,- 
000. One thing curious is that the number 
of lapidaries increases in inverse ratio to 
the scarcity of the gems. For several 
years clear blue and pale blue sapphires of 
Australia have been exported in masses to 
Ceylon to be cut. They are then baptized 


Ceylonese by the indigenous lapidaries who 
are truly clever and surpass in art the lapi- 


daries of Jura in France, who would do 
well to come here for a little instruction 
instead of staying in their obscure moun- 
tains where they see and learn noth- 
ing * * *, 

“Here are a few statements drawn from 
a book of the savant Sir A. H. Church on 
the precious stones, published in 1913. We 
should mention the extreme ingenuity with 
which the Ceylon lapidary draws profit from 
a vein or a dash of rich color in a pale or 
feebly colored sapphire. ‘He cuts the stone 
in such a manner, so to speak, as to spread 
this color in the interior of the entire stone.’ 
It is by this process that they take the lead 
away from the Jura lapidaries * * *. 

“The geologist of Queensland at Brisbane 
lately showed me several pretty specimens 
of Oriental rubies richly colored of a mag- 
nificent red-violet. These stones had been 
found in the Johnstone River, Queensland. 
There should be, it appears, large quanti- 
ties at the bottom of the waters of this 
river, but the crocodiles keep good guard 
and people let them sleep there. There are 
always these same difficulties, anyhow, 
which assail treasure searchers; sometimes 
it is the animals, then it is the fishes, the 
pearl fishers have the sharks, the miners 
have drought, aridity, tropical sun! When 
it rains the underground sapphire gravel 
can be washed. So the rain in Paris is 
cussed and here it is always blessed. Ex- 
traction here at the present time is done 
under difficulties and with almost super- 
human labor. Thus, to extract the same 
quantity as before the war, then 200 men 
sufficed, it now needs 1,500, and life here 
is quadrupled, all on account of the gradual 
exhaustion of the bearings of all the mines 
in general.” CS. 8. GC 








OTTAWA JEWELER ROBBED 





Burglars Obtain Articles Valued at $500, 
But Police Recover Some of the 
Stolen Property. 

Ottawa, Onrt., Oct. 6—The jewelry 
store of Harry Brouse, 168 Sparks St., was 
visited by burglars early on the morning 
of Monday, Sept. 27. They gained an en- 
trance by forcing a window in the rear and 
secured goods valued at about $500—in- 
cluding 56 watches, 36 gold rings and 60 
bracelets. 

They evidently knew something of 
jewelry values as they carefully selected 
the most valuable articles of the stock. It 
is believed that four men were concerned 
in the robbery, as a night watchman no- 
ticed four who were loitering in the 
neighborhood for some time before it took 
place. 

The police arrested one man on suspi- 
cion of being one of the gang and have re- 
covered some of the articles which were 
stolen. 
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Free Evening Classes for the Jewelry Trade at the Fawcett 
School of Industrial Arts, Newark, N. J. 





By Louis C. Mark* 
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HE teaching of diamond and stone set- 
ting without charge is the next move 
of one of the most progressive men in in- 
dustrial education to-day, Hugo B, Froeh- 
lich, principal of the Fawcett School of In- 





BROOCHES BY PHILIP H. HEDGES 


dustrial Arts, 55 Academy St., Newark, 
N. J. 

Fons are being made for the establish- 
ment of a three-year course, in addition to 
the present classes for the jewelry industry 
and during this time apprentices and work- 
ers in the trade will be taught stone setting 


abled to put into practice in the shop their 
newly acquired methods without, however, 
revolutionizing their present standards, 
but rather in a way to build gradually upon 
the individual pupil’s ability. This will be 
conducive to making the learners find new 
possibilities in their jobs, while the lessons 
and lectures will inculcate into them a sense 
of pride and artistic feeling for their work, 
a sadly needed condition in the trade these 
days, when everything is viewed through 
the mercenary motives guiding their efforts. 

In the fully equipped classrooms the 
pupils are given the opportunity to work 
upon and put into use practical methods, 
which might fit them for better and more 
responsible positions. In this endeavor they 
are assisted by willing instructors with 
recognized qualifications in the jewelry in- 
dustry. 

The workman has but little chance of ad- 
vancement in a modern jewelry factory 
where a set quantity of work must be pro- 
duced for his pay. Therefore, the manu- 
facturer cannot waste time and material in 
showing him a new, more interesting or 
better paying class of work. This free 
evening school is willing and able to do 
this, 

The apprentice class has disappeared 
from the jewelry trade in the course of 
the war. Boys of 16 to 19 years obtain 
wages as high as $20 to $30 per week as 
engravers, boys who have no conception 
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old boys making $24 per week for filing 
cast rings and they are worth the money 
they make. We have a few of these boys 





WORK BY NICOLA PETRIELLA 


at the school and there are hundreds of 
them scattered all over the city, 

But what is the future of these boys, 
when they become older and perhaps estab- 
lish households for themselves? What 





BAR PINS, BROOCHES AND RING BY WILLIAM BRETZ 


from half pearl work to the finest platinum 
“millgrain” execution. 

Exceptionally successful results have 
been attained by pupils employed in the 
jewelry line, during the past seven months. 

The curriculum is planned in such a 
way as to afford individual workers all 
preliminary instruction necessary for an 
early advancement, whereby they are. en- 





*Of Mark & De Matteo Co., Irvington, N. J. 


whatever as to how the graver is to be held 
in their hands. In the production shops 
where they work they are taught to make 
bright cuts on baby rings, cheap brooches, 
etc., at so much each. It is not unusual to 
find 16 year old boys earning $22 to $24 
per week for assembling six to eight pairs 
of cuff-links or a proportionate quantity of 
other kind of jewelry an hour, and they 
acquire in a short time amazing speed in 
their work. There are also some 17 year 


reasonable qualifications will they possess 
for commanding higher wages and steady 
work, not having learned anything beyond 
their special lines? It is very much to be 
doubted whether they can work up to a 
higher speed and then it is questionable 
whether the demand in the future will be 
sufficient to keep them busy during the 
whole year. } 
It is, therefore, fair to expect that these 
“specialists,” whose work is not in contin- 
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yous demand, will develop into a danger- 
ous element that is detrimental to American 
industries, as is often plainly seen in labor 
conditions of today. . 

The root of all labor difficulties can be 
traced, on the one hand, to the employers 





WORK BY FRED FISHER 


who show no interest in the workers, be- 
yond that aroused by the latters’ producing 
ability, and, on the other hand, to the 
narrow minded and imprudent workers 
who, instead of looking forward to better- 
ing themselves by extensive training in their 
lines, simply spend their time squandering 
their relatively large and easily earned 
wages of today in a foolish and extrava- 
gant manner. When business is “slow,” 
these men are naturally out of work and 
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“Now is the time we can make big money 
in the shop and we can learn the ‘good’ part 
of the trade in the school.” It is up to the 
principal to see that the boys do learn the 
good work in the school and Mr. Froeh- 
lich is equal to the task. He has picked his 
teachers with a view not only to their 
ability and reputation, but also with an eye 
to the interest and love they have for their 
work and those now on the staff are one 
with their principal in endeavoring to make 
this institution an example of success to 
other trades and other cities of the coun- 
try. 

The wonderful exhibition recently made 
of die cutting and modeling, platinum and 





WORK BY JOSEPH GIAMIO 


gold jewelry designing and manufacturing, 
a few specimens of which are illustrated 
here, also engraving, have attracted a large 
number of workers employed in the city. 
Extensive preparations have been made for 
the accommodation of a large number of 





RING, PENDANT, BROOCH AND BARPIN BY JOHN B. BISHOP 


therefore easily the converts to radical 
movements preached by loud-mouthed revo- 
lutionary agitators. 

The solution of the problem lies in the 
Evening Industrial Schools of the country. 
To prove the success of Mr. Froehlich’s 
efforts in this line we quote the sayings 
of several of the boys in different classes. 





The term lasts from October to 
Elementary and second year classes 


pupils. 
June. 


in the different branches of the jewelry in- 
dustry have three even‘ngs a week. 

Third year and advanced jewelry de- 
signing and jewelry making, etc., have two 
evenings a week. Pupils can enroll any 
time in the course of the term. 
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Among the many excellent examples of 
work on exhibition that were made by the 
pupils of the various jewelry classes, the 
ring by John B. Bishop, shown in illustratfoj 
was most elaborate. Made of platinum and 
set with 13 diamonds, the design was beau- 
tifully carried out. It showed the work and 
design of an industrious pupil at the finish 
of his four-year course. Hé has the dis- 
tinction of being the first to graduate and 
receive the diploma for the jewelry course. 

The very artistic gold and platinum bar 
pin by William Bretz and shown on page 77 
and a carefully modelled “folded lace” 
brooch by Joseph Schneider were very much 
admired. 

The work of Charles Stephens, Oscar 
Sieber, Fred Job, Francis Brenckle, Fred 
Errico, as well as those illustrated, were 
highly commendable. The designs were 
executed in German silver, giving it the 
same treatment as used in making platinum 
jewelry. The careful execution and ac- 
curacy of the work made by these pupils 





WORK BY ANDREW 


HAEFNER 


would really put some of the older and 
more experienced jewelers on their mettle. 

Unusual skill was shown in the engrav- 
ings of Stanley Puzinsky. His work of the 
spreading American eagle and the orna- 
mented watch case with the design in relief 
were admirably done. His brother Joseph 
showed several carefully cut monograms 
and ornamented plates. 

Among the numerous dies and hubs that 
were on exhibiticn, the nicely modelled 
brooches designed and cut by Charles 
Morris and Joseph Groshek were excellent. 

Also, a very attractive series of wax 
models of platinum rings, was shown, de- 
signed and modelled by Clement Ferraro. 








The office of the express company at 
Hagerstown, Md., was robbed on Sunday 
night, Sept. 26, an iron box and its con- 
tents being carried away. Milton Kohler & 
Sons, jewelers at 25 W. Washington St. 
have been notified that a sealed package ad- 
dressed to them is among the missing 
things. All the way bills were carried away 
at the same time and therefore no record 
can be furnished as to the shippers. 
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The News from England 








Review of Trade Conditions During September—Cardiff Jeweler Shot by a 
Robber—Jeweled Pipes in Vogue in London. 
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Lonpon, Sept. 26.—Maurice Valencia, the 
young Dutchman who made love to a‘ Rus- 
sian Jewess and obtained $1,000 from her 
with which to start an imaginary diamond 
cutting and polishing business in London, 
has been sentenced to six months’ imprison- 
ment and recommended for deportation. 
Valencia, who was a married man with two 
children, was in America during the war. 
He left the Jewess with only three cents 
and was endeavoring to get a passport to 
Holland when he was arrested. 

* * * 

A Cardiff jeweler named Abbott was sit- 
ting in his shop after closing hours the other 
night when a man burst into the place. 
Abbott, who is an elderly man, closed with 
the intruder, who promptly shot the jeweler 
through the lung. Despite his injury the 
jeweler clung to his man and a policeman 
and a passing pedestrian overpowered him, 
The jeweler is in the hospital in a precari- 
ous condition. 

x Ok * 

Jeweled pipes for women are yet another 
sign of the emancipation of the sex on this 
side. The pipes have tiny bowls, are shaped 
like an egg or a bell and hold the equiva- 
lent in tobacco of a couple of cigarettes. 
Some have a plain gold band for mounting. 
Others have a dainty circlet of jewels 
around the stem. The pipes which are be- 
ing turned out in the West-end are half a 
foot long and weigh one-quarter of an 
ounce. They originated across the channel. 

* ok * 

It is reported here that the interim divi- 
dend for the New Jagersfontein company’s 
financial year, 1920-1921, may be $2 per 
share, which would be half as much again 
as the interim for last year. For the whole 
of the last financial year the company paid 
$3.12 per share. Diamond shares have not 
been scintillating lately, but the market has 
brightened perceptibly in anticipation of this 
week’s dividend declaration. 

* ok x 

The Bolshevik jewel sensation is still 
one of the much-discussed matters here. 
Developments continue to surprise. The 
fact has now been established that a lot 
of the Russian gems were disposed of in 
a dirty back room in the East-end of Lon- 
don. Certain diamond brokers took nearly 
$150,000 worth of the gems to some jewel 
merchants. The merchants, however, say 
they had no idea of the source of these 
diamonds. One of the brokers tried to 
get $151,000 for the gems, but the firm 
would not give that. Eventually the stones 
were sold for $140,000. 

x ok Ok 

English women this Fall are to look 
straight and slim, for the new gowns are 
narrow and quite waistless and well em- 
broidered with jewelry. The hipline is 
defined by an embroidered line of silk 
chainstitch, worked in Algerian patterns in 
metal thread or beads. There is a jeweled 
girdle that gives a touch of the mediaeval. 





Sheffield is enjoying a good demand just 
now for cutlery of the stainless type for 
the growing popularity of this kind of table 
ware is most marked. Pocket. knives and 
scissors also are in great demand. Shef- 
held is enjoying practically a monopoly of 
the Australasian markets for cutlery just 
now. Last month some $270,000 worth of 
cutlery alone was shipped to Australia and 
New Zealand. 

x ok * 

When a manufacturing jeweler of Hat- 
ton Garden refused to pay $250 for dental 
work executed the surgeon dentist sued 
him in court and obtained a verdict, al- 
though the magistrate remarked that the 
price of the job seemed excessive. The jewel- 
er paid $125 on account. There were seven 
sittings. The actual dental work con- 
sisted of four gold crowns and two plates 
of 18-kt. gold containing from 12 to 15 
teeth, 

* * * 

The British Consulate General to U. S. 
last week received the following from the 
Department of Overseas Trade in a review 
of conditions in September: 

WATCHES AND CLOCKS. 


“Business has not been good among 
manufacturers during the past two or three 
months. This slackness may be partly sea- 
sonal, partly due to decreased money avail- 
able, and, probably, partly to the general 
feeling of depression at present being ex- 
perienced. 

“The published table of statistics of im- 
ports and exports shows the interesting fact 
that, compared with the number for June, 
1913, the total number of clocks imported 
into United Kingdom in 1920 during the 
same month is higher by practically one- 
third, whereas, the number exported was 
663 during June, 1920, as against 1,469 dur- 
ing June, 1913. 

“Tt is understood that a company already 
in existence is to increase its capital and 
will devote its plant to . manufacturing 
grandfather clock cases, imitating old-fash- 
ioned designs. These cases, are as far as pos- 
sible, to be fitted with English movements. 
Watch cases of platinum, gold and silver 
are being manufactured in United Kingdom 
in increasing quantities. 

JEWELRY, SILVERWARE, ETC. 


“The ancient Whitby jet industry, which, 
before the war, was badly hit by the compe- 
tition of cheap jewelry, has revived to such 
an extent since the war that the demand 
can with difficulty be met. The foreign 
competitor is coming into the market again, 
but Whitby jet is holding its own and con- 
tinues in great favor with buyers who want 
the genuine material. The following are 
some of the principal Whitby manufactur- 
ers of jet ornaments: T. C. Gale, Turn- 
bull Bros., Paratt & Sons, Isaac Greenbury, 
John Sample and Elisha Walker. 

“The home demand for silver and electro- 
plated goods continues quiet and United 
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Kingdom manufacturers are in a better po- 
sition than they were earlier in the year to 
deal with the overseas orders that are flow- 
ing in. Glass fitments are now in better 
supply. 

*x* * 

“The firm of James Dixon & Sons, of 
Cornish Place, Sheffield, manufacturers of 
gold and silver plate, electro-plated table 
ware, Britannia metal goods, etc., has been 
turned into a limited company, with a capi- 
tal of £200,000. 

x Ok Ok 

“The firm of Fulford Brown Bros., of 
Regent Parade, Birmingham, manufacturing 
jewelers, has been turned into a limited com- 
pany, with a capital of £15,000.” 








GERMAN JEWELRY TRADE 





How the War Destroyed Manufacturing and 

Dissipated the Export Trade—Present 

Conditions Which Discourage 
Foreign Buyers 

Wasuincton, D. C., Oct. 6—Consul 
Frederick Simpich, attached to the Ameri- 
can commission in Berlin, Germany, re- 
cently sent the following item on the con- 
ditions in the German gold and silversmith 
industries : 

“The jewelry trade, says an article in 
Industrie und Handels Zeitung of Aug. .8, 
is one of the first to suffer during any 
economic crisis. The business flourished 
during the inflation which swept over Ger- 
many in the winter of 1919-20. Now, how- 
ever, due to the stabilizing of exchange 
and a general stagnation of business, the 
jewelry trade is practically dead. The ar- 
ticle further states that Germany, having 
been shut out from the world markets for 
some six years, has seen its place in the 
jewelry export trade taken by the manu- 
facturers of Birmingham, Paris, Switzer- 
land, and the United States. Spain and 
South America, once good markets for 
Germany jewelry, are lost for the present, 
and in Germany itself, of course, because 
of present conditions, few people are buy- 
ing jewelry. High prices which prevail 
here and the uncertainties of delivery have 
also discouraged foreign buyers. With a 
hope of improving their condition, a num- 
ber of large German jewelry firms are be- 
ginning to send their salesmen to South 
America and Spain in an endeavor to re- 
open old relations. 

“In Pforzheim, the center of the Ger- 
man jewelry industry, 35,000 out of the 
70,000 inhabitants are employed in the 
precious metal industry. In pre-war times 
the Pforzheim factories had an output of 
200,000,000 marks’ worth of jewelry a 
year. During 1919 and the early months 
of 1920, when inflation was at its height 
Pforzheim was selling jewelry at a rate 
of about 2,000,000,000 marks per year; 
this enormous increase being accounted 
for not by increased turnover but by the 
depreciation of the mark. (In fact it shows 
an actual decrease of over 20 per cent). 
In normal times three-fourths of the jew- 
elry manufactured in the southwest Ger- 
man cities were produced for export.” 


— 








M. Goodman, jeweler, of St. Paul, Minn., 
will open a store at Duluth, Minn, 
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Se When You Are in the Market for i 


DIAMONDS __ 


Why Not Try Our Service and Prices? el 








A great many jewelers have come here for i 


years, knowing the values are dependable. a 
‘I 
| When you need Diamonds for stock or to ni 
show a customer—we will gladly send you UR 
a selection in competition with other dealers. | 


A. H. POND CO., INC. # 


Practically Everything Sold or Used in a Jewelry Store Jl 


Syracuse, N. Y. 
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elry in New Thibetan Collection 
_ a schition at American Mu- 
seum of Natural History 





UT of Tibet the secret, remote and for- 

bidding, there has come to us a treas- 
ure-freight to which clings a poignant and 
somewhat sinister atmosphere of Oriental 
mystery and barbarism. Once again has 
been lifted a little corner of the vast cur- 
tain of silence behind which the strange 
and colorful drama of Tibet goes on, and 
we have been given a vivid revelation of 
life in the secluded land. 

Often before, missionaries returning from 
far-off countries have brought back cos- 
tumes, weapons and implements which have 
thrown light on the customs and culture of 
the people who had made them. And now 
again a missionary—the Rev. i. B, Marx; 
for 15 years atached to a Moravian mission 
on the Indian side of the Tibetan border— 
brings such a collection—large, and rich in 
variety and interest. Through funds pro- 
vided by J. P. Morgan, the collection has 
been secured for the American Museum of 
Natural History in New York city and has 
already been placed on exhibition and ex- 
amined by many visitors. 

There are over 230 pieces in the new 
Tibetan collection, and they cover probably 
every phase of the life of Tibet. There are 
native costumes—the men’s consisting of 
a small hat trimmed with artificial flowers, 
long woolen gown, shawl and belt, coarse 
woolen trousers and shoes with heavily 
felted soles. The women’s civil dress is 
much the same, but includes great brass 
pins and silver filigree ornaments set with 
turquoises and coral. There are large ear- 
rings and finger-rings also of silver and set 
with turquoises. The necklaces, made of 
very large beads of amber, coral and tur- 
quoise, are worn as ornaments, but have 
also a religious significance. For their 
colors are recognized as symbolical. In 
some parts of Tibet there are three, in other 
parts five colors recognized as symbols; 
yellow for the earth; blue for the water; 
red for light and warmth; green for the 
wind; and white for the clouds, or heaven. 








New Administration Building of R. Wallace 
& Sons Mfg. Co., Wallingford, Conn., a 
Model Structure 


Watitncrorp, Conn., Oct. 7.—The new 
administration huilding of the R. Wallace 
& Sons Mfg. Co., at Wallingford, Conn., 
is receiving much favorable comment from 
visitors. It is located on a plot of land 
fronting about 800 feet on the street and 
running back from that to the nearest 
building about 150 feet. For several years 
this plot of land has been beautified by 
landscape work through the efforts of the 
late Henry R. Wallace. 

A double entrance driveway leads from 
the street to the front entrance. As one 
enters the lobby of the building, at the left 
is a telephone switchboard. The vestibule 
and lobby is finished in imitation caen stone, 
The lobby proper is 14 feet by 12 feet long, 
but the impression gained here is one of 
considerable space due to the ingenuity of 
the architect. 

On either side of the lobby is the re- 
ception room, 14 by 16 feet. Immediately 
adjoining the reception room on the left 
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of the lobby is the comptroller’s office and 
adjoining this, the treasurer’s office. The 
president’s office occupies the northeast 
corner of the building. Opening from the 
president's office to the south is a small 
hallway which leads into the . directors’ 
room. 

Immediately adjcining the reception room 
on the right is the purchasing agent’s of- 
fice and in the northwest corner, the office 
manager’s office. All of these private 
offices are on the north side of the building 
where the daylight is ideal and they are 
equipped with American walnut furniture. 


Opening from the office manager’s office 
is a small office occupied by the head of the 
dictaphone and stenographic department. 
Directly across from the purchasing agent’s 
office is his department, with necessary 
clerks and records. 

The arrangement of the second floor is 
practically identical with that of the 
first, except that the sales manager is 
located immediately over the lobby. On the 
east of his office is that occupied by the 
advertising manager and immediately ad- 
joining him is the advertising department in 
which are his clerks, records, etc. On the 
west side of the sales manager is an office 
occupied by his assistant and immediately 
adjoining this is a room occupied by the 
clerical force for the sales department. 

All the partitions between offices are of 
oak panelled 45 inches from the floor and 
from there to the cornice, plate glass, sa 
that light comes into the room from all 
directions. The only room in the building 
which has solid walls is the directors’ 
room. The walls and ceiling are painted, 
the side walls being done in several colors, 
mottled and glazed. The ceiling is in an 
ivory tint with simple stenciled ornamen- 
tal borders, and the lighting fixtures for 
the building are all especially designed. 

The building is equipped with a vacuum 
cleaning system, hot water heating system, 
and an air washing and ventilating system, 
giving positive ventilation. There are 
drinking fountains, two on each floor placed 
in a convenient manner. 


The floors are covered with a quarter 
inch brown “battleship” linoleum. In the 
basement of the building there is a club 
room, reading room and lunch room for 
the men; rest room, reading and lunch 
room for the girls, kitchen, storage room 
for stationery, receiving room for mer- 
chandise of any kind belonging to the Ad- 
ministration building, instrument room for 
switchboards, transformers, etc. 

The floors beneath the linoleum are con- 
crete and in them are laid all the pipes 
and wires for telephones, dictaphones, etc. 
The building is fire proof construction, but 
in addition is equipped with complete 
sprinkler system. In every private office 
the window is recessed in such a manner 
as to provide two wardrobe rooms so that 
coat and hat trees will not disfigure in 
these rooms. 

The outside of the building is fully as 
interesting as the inside. The foundation, 
cornice, arches over the windows of the 
first floor, coping, etc., are all of artificial 
stone which is made of white Portland 
cement and marble chips. All the bricks 
used on the front and ends of the building 
are tapestry bricks in five colors laid in 
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drab mortar with raked joints. 

The new plant of the concern at Little- 
ton, N. H., which will be occupied about 
Nov. 1 is a modern fire proof concrete 
building which is 136 by 36 feet and two 
stories high. 








DID YOU SELL THIS RING? 





War Department Seeking to Identify Un- 
known Dead Soldier by Means of the 
Ring He Wore 

The illustration of the ring which ap- 
pears herewith is published at the re- 
quest of the officers of the Cemeterial 
Division of the Quartermaster General’s 
Department, U. S. Army, in the hope that 
the jeweler who sold this ring or the manu- 
facturer who made it, will be able to iden- 
tify it and in some way put the War De- 
partment on the track of the ultimate pur- 
chaser and wearer of the ring. The ring 
was found upon the body of an unknown 
United States soldier in France and is the 











WHO MADE THIS RING AND WHO SOLD IT? 


only object through which the identifica- 
tion of the man might be established. The 
Army officers are making every endeavor 
to establish the identity of the man and 
have asked the aid of the jewelry trade 
in their work. 

It is more than possible that the ring is 
one of a number of the same kind because 
the letters “M. H. S. 1910” might indicate 
that it was the ring of some high school 
whose name began with “M.” and: used by 
the class of 1910. We, therefore, ask in 
the aid of this search, not only such of 
our readers as may think they may have 
made or sold the ring in question, but also 
those who may know of any ring of this 
design used by a high school class with 
these initials in that year, and urge them 
to send this information to THE JEWELERS’ 
CIRCULAR. 

It is unnecessary to state how much it 
may mean to some sorrowing wife, sweet- 
heart, mother or family, to know that the 
body of a loved one, who made the su- 
preme sacrifice, has been definitely identi- 
fied and it is also unnecessary to say how 
much the return of the ring to such rela- 
tives who are living, would undoubtedly 
mean, not on account of its intrinsic value, 
but for sentimental reasons. 

The ring is of 14 kt. gold, but bears 
no trademark and_ identification must, 
therefore, be made through design and 
workmanship. Any manufacturer or jew- 
eler who can give any information on the 
subject that may be of value in this search 
is urged to communicate at once with the 
Quartermaster General, Cemeterial Divi- 
sion, Washington, D. C., who will greatly 
appreciate such patriotic service. 








AE rR EA 


\O 
is) 





THE JEWELERS’ CIRCULAR October 13, 1929, 


HNN 




















—— 








ie 3 





MEN’S JEWELRY 


It is an accepted fact that men no less than women show keen discrimina- 
tion in their choice of fine jewelry. 


And the correct in men’s jewelry calls for the individual yet useful design 
of quiet distinction, wnether it be a scarf pin, a ring, or a chain. 


Wheeler-made jewelry for men—like all Wheeler products—is the guar- 
antee of supreme excellence in quality, workmanship and material. . And 
back of the Wheeler guarantee is the assurance that as Wheeler-made 
goods have built prestige and success for our business, so they will build 
prestige and success for the dealer who knows that in them he is giving his 
patronage the very best value. 


Scarf Pins Waldimar Chains 
Stone Rings Sleeve Buttons 
Signet Rings Pocket Watches 


Strap Watches 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 


Factory: 72 Spring Street 
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HELD UP AND ROBBED 





Philadelphia Jeweler Attacked by Thugs, 
Who Secure Loot Worth $2,000 

PHILADELPHIA, Oct. 7.—Within three 
doors of his home at 33rd St. and Lehigh 
Ave., Samuel Robinson, a jeweler, was held 
up, beaten with a blackjack and robbed of 
$2,000 worth of jewelry by three men last 
Saturday night. 

The victim, who is 42 years old, has a 
retail store at 541 Christian St. Two years 
ago robbers were driven away from his 
establishment as they were about to crack 
his safe. Since that time he has carried 
most of his valuable stock in a satchel 
every night to his home at 2656 N. 33rd St. 

Saturday evening two men menaced him 
with a gun; a third struck him with a 
blackjack and, as he fell, seized the satchel. 
Robinson, dizzy from the blow, crawled to 
his home and telephoned for the police. 
He was able to give but a meagre descrip- 
tion of his assailants. 








STOLEN JEWELRY RECOVERED 


Rings Valued at $1,000 Taken from Phila- 
delphia Store Identified at Harris- 
burg, Pa. 


HarrisBurGc, Pa., Oct. 7—Damon Scott, 
1226 Currant St., who was arrested Oct. 2 
by Harrisburg police when he attempted to 
pawn two diamond rings worth $1,000, was 
charged with the theft of the rings, on 
information of Joseph K. Davison, of the 
jewelry firm of Joseph K. Davison Sons, 
of Philadelphia. 

Scott was first taken into custody Oct. 2, 
when he attempted to pawn a $450 ring at 
the store of Max Reiter & Co., jewelers of 
Harrisburg, and again less than an hour 
after being released when he attempted to 
pawn the second ring, worth $500, at the 
store of Nathan & Nathan. 

When first arrested Scott told an in- 
coherent story of winning $1,500 in a game 
of “crap” on the way from Paris to the 
United States, and of purchasing one ring 
in Tucson, Ariz. He was released, the 
police holding the ring pending investiga- 
tion. An hour afterward Herman Nathan, 
of Nathan & Nathan, notified police that 
Scott was there attempting to pawn an- 
other ring. ; 

Scott then told the story that the rings 
had really been stolen but that he was 
merely attempting to pawn them for the 
thief. The thief, he said, was a clever 
Mexican who, in either a storage house or 
safe robbery, had taken a tray of 22 rings 
and given two to Scott to pawn. 

The Pinkerton detective agency of this 
city was given information of the affair, 
and notified local police Oct. 6 that they 
had learned through the Philadelphia office 
that the rings had been stolen Sept. 29 from 
the Philadelphia firm. Scott, according to 
the Philadelphia agency, had visited the 
Store, asked to see the rings, then asked 
to see something else and while the clerk’s 
attention was diverted, grabbed two rings 
and ran. 

Before information had been received by 
local police officials from Philadelphia con- 
cerning the identification of the rings, Rob- 
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ert Stucker, who had been retained by Scott 
as his attorney, visited police officials with 
an order from Scott for the rings. Police 
officials declined to give him the rings, 
despite the attorney’s unqualified statement 
of his client’s innocence. Attorney 
Stucker then threatened to ask Dauphin 
County court to issue a writ whereby he 
might secure for his client possession of 
the rings. 

In the meantime Joseph K. Davison, of 
the Philadelphia firm, visited local police 
headquarters and without seeing the rings 
or talking with any person who had seen 
them since they were taken from Scott, 
made drawings and absolutely identified 
them. Both are women’s platinum rings, 
one containing three Australian sapphires 
and 22 small diamonds, and the other con- 
taining a 34-carat diamond. 


= 


POLICE ARREST CROOK 


Veteran “Pennyweighter” Taken Into Cus 
tody by St. Louis Detective While 
Attempting Theft 
St. Louis, Mo., Oct. 7.—Employes of 
the Mermod-Jaccard Jewelry Co. last Fri- 
day afternoon captured Charles W. EI- 
dridge, 61 years old, as he was departing 











’ from the store with a silver ‘sugar bowl 


and cream pitcher valued at $119.50, taken 
from a shelf in the show case. He told 
detectives, they say, that he had been a 
“pennyweighter” for 21 years. 

Eldridge had the cream pitcher under his 
coat and when he was stopped by Charles 
H. Bittner, one of the clerks, he held the 
bowl behind his back, remarking to Bittner, 
“Here’s what you are looking for,” and 
holding out the pitcher in the other hand. 

As Bittner turned him around to ex- 
amine more closely, he saw the bowl in 
the hand behind the man’s back and called 
the house detective, who took Eldridge to 
police headquarters. 

“IT should have stuck to ‘hoops’ (rings),” 
Eldridge said after his arrest, in admitting 
the theft of the silver. “Jugs and bowls 
are not in my line, but everything else was 
locked up and I took a chance.” 

“I got away with it for 21 years and 
only had one visit in the ‘big house,” he 
said, indicating he had served but one peni- 
tentiary sentence. 

Eldridge gave the detectives his name as 
“West” until he was recognized from 
Bertillcn records. Then he talked freely. 
He said he had come to St. Louis with his 
wife six months ago and had got along 
all right until a physician with whom he 
had dealings shut down on his prescriptions 
for morphine. He said he went to the 
jewelry store to get something on which 
to raise money for the drug. The up- 
right showcase in which the silverware was 
kept was open and he helped himself. 

Detectives later visiting a room at 4152 
Delmar boulevard, where Eldridge said he 
had been living under the name of West, 
recognized the woman there who said she 
was “Mrs. May West” as May Watson, 
classed in the Bertillon records as a “panel 
worker” who the police say had not been 
seen in St. Louis ‘since just before the 
World’s fair, when the underworld district 
flourished here. She renewed acquaintance 
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with some of the old-time policemen at 
headquarters. 

She said since leaving St. Louis she had 
been arrested in several cities, including 
Boston, where, she said, she was held in 
connection with a $10,000 diamond robbery. 
She said she was never prosecuted because 
the case was “squared.” 








Kenosha and Racine Jewelers Enjoy Dinner 
and Theatre Party 

Racine, Wis., Oct. 6—Last Wednesday 
evening the Kenosha and Racine jewelers 
gave a banquet at the Elks Club in this city, 
at which time the wives, employes and 
friends of the jewelers were entertained. 
About 50 were in attendance and a seven 
course dinner was served. The banquet is 
the first of a series of quarterly social 
gatherings which are being conducted by 
the joint organizations of jewelers of the 
two cities. 

Following the dinner at which president 
Thomas J. Dale, Kenosha, presided, short 
addresses were made by many of the 
jewelers who discussed the business situa- 
tion and the bettering of the general work- 
ing conditions in the jewelry trade. 

After the dinner all attended the Rialto 
Theatre where seats had previously been 
secured. 

Among the Kenosha jewelers who with 
their entire working forces were in attend- 
ance were Jewelers Holbrook, Rakosi, 
Jordan, Dale and Regner. 

Much credit is given the committee which 
had charge of the affair. The members of 
this committee included Julius Joppe and 
Earl Trauger. 


“A Song for the Roll Call” 








Somebody said that it couldn’t be done, 
But he with a chuckle replied, 
That “maybe it couldn’t, but he would be 
one 
Who wouldn’t say so till he tried.” 


So he buckled right in with a trace of a 
grin 
On his face. If he worried, he hid it— 
He started to sing as he tackled the thing 
That couldn’t be done—and he did it. 


Somebody scoffed: “Oh, you'll never do 
that— 
At least no one ever has done it;” 
But he took off his coat and he took off 
his hat, 
And the first thing we knew he’d begun 
it. 
With a lift of his chin and a bit of a grin, 
Without any doubting or quit it; 
He started to sing as he tackled the thing 
That couldn’t be done—and he did it. 


There are thousands to tell you it cannot 
be done, 
There are thousands to prophesy failure; 
There are thousands to point out to you, 
one by one, 
The dangers that wait to assail you. 


But just buckle in with a bit of a grin, 
Then take off your coat and go to it; 
Just start in to sing as you tackle the 

thing 
That “cannot be done”—and you'll do it. 
—American Red Cross Speakers’ Bulletin. 
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AN ALLEGED BANKRUPT 





Creditors Start Court Proceedings Against 
George Dolin, New York Jewelry 
Jobber. 

Last Friday an involuntary petition in 
bankruptcy was filed in the United States 
District Court, New York, against George 
Dolin, jobber in jewelry, 87 Nassau St., 
Manhattan. The petitioning creditors are 
Samuel Lizan, who holds a claim for $405; 
Triangle Jewelry Co., Inc. for $100 and 
Albert Lorsch, Inc., $525. 

The petition charges that while insolvent 
Mr. Dolin transferred merchandise to cer- 
tain creditors, with intent to prefer. The 
assets according to the petition aggregate 
$5,000 while the liabilities are approx- 
imated at $60,000. 

On the day the petition was filed Judge 
Julian W. Mack, of the United States Dis- 
trict Court, signed an order appointing 
Joseph H. Frier, receiver under a bond of 
$2,500. This order places the jeweler’s as- 
sets at $5,000 consisting of stock, outstand- 
ing accounts and fixtures and the liabilities 
at $40,000. 

A meeting of creditors of George Dolin 
was held last Thursday afternoon at the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane, New York. The 
meeting was called for the purpose of hear- 
ing the report of the creditors’ committee 
which was appointed on Sept. 25 to investi- 
gate the affairs of Mr. Dolin. The final 
outcome of the meeting was the decision 
of the creditors to institute bankruptcy pro- 
ceedings against the jeweler. 

Morris J. Schless in reporting for the 
creditors’ committee stated that he was un- 
able to get Mr. Dolin’s books, so could not 
report on the true state of affairs of his 
business. Mr. Schless also stated that Mr. 
Dolin has about $1,500 worth of undesira- 
ble merchandise on hand and that he had 
pawned about $11,000 worth of goods for 
approximately $3,800. Mr. Schless refused 
to make any further report until the books 
could be examined and upon request of 
Joseph H. Frier, chairman of the meeting 
Mr. Dolin produced his books. 

Since the appointment of the creditors’ 
committee, which consists of R. J. Brieden- 
bach, Morris J. Schless and Peter E. Sis- 
kind, an accountant hired by Mr. Dolin, 
made an examination of the jewelers’ books. 
At the meeting last Thursday the account- 
ant’s report was presented and showed Mr. 
Dolin has assets amounting to $21,616.45. 
These assets consist of cash in bank, $5; 
check on hand, $5.70; accounts receivable 
$5,525.32; inventory at cost, $3,314; con- 
signed goods, $2,765; equity in merchandise, 
out for collateral (estimated), $8,000; and 
furniture and fixtures, $2,000. His liabili- 
ties are placed at $60,547.32 and consist of 
checks outstanding for which there is no 
balance in the bank, $1,598.22; notes paya- 
ble $40,054.68; notes payable (protested), 
$8,409.14 and unsecured creditors, $10,- 
425.28. 

According to Chairman Frier, Mr. Dolin 
made a written report to an organization 
in the trade on Jan. 2, 1920, in which the 
jeweler stated he had assets of $48,670 and 
liabilities amounting to $26,514. 

At a previous meeting of creditors a 
tentative offer of settlement at 20 cents on 
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the dollar was made by Mr. Dolin. After 
hearing the accountant’s report and several 
other remarks, the creditors refused to act 
on this offer and decided on the recom- 
mendation of the creditors’ committee to 
institute bankruptcy proceedings against 
Mr. Dolin. 

The attorney for Mr. Dolin, at the meet- 
ing, asserted that his client had made some 
poor investments during the past few 
months in which he lost heavily. His at- 
torney also pointed out that Mr. Dolin was 
anxious to aid the creditors and for this 
reason had hired an accountant at his own 
expense to go over his books. 








New York Business Men to Hold Torch 
Light Parade. 


The Business Men’s Republican Associa- 
tion under the very able leadership of Gen- 
eral Charles H. Sherill, are perfecting plans 
for the business men mammoth torhe light 
parade in honor of the Republican candi- 
date for President, Warren G. Harding, 
who will be in New York on Oct. 25th. 

The Jewelers’ Republican Club, as in past 
parades, has planned to make as favorable 
and large showing as possible. An equip- 
ment of unusual character has been ordered 
to take care of nearly 3,000 paraders. 

The unique feature of this parade, some- 
thing quite different from anything of its 
kind ever held before, is that the business 
or trade will have a women’s division. The 
Jewelry Trade Division of Women will be 
commanded by Miss A. E. Trumpp, 15 
Maiden Lane, who has selected aides and 
who hopes to have at least 500 women from 
the jewelry and kindred trades who would 
like to march that evening. 

In order that the women will not have to 
march too far, the jewelry trade will prob- 
ably form on 24th or 25th St. and march 
from there to Eighth Ave., then to 23rd St. 
and join in the main procession at 23rd St. 
and Fifth Ave. and up Fifth Ave. to 57th 
St. where all of the various units of the 
trade will be dismissed.. 

The Up Town Men’s Division is in 
charge of Robert B. Loch of the Gorham 
Co., and he is organizing as large a repre- 
sentation of the up town jewelers as possible. 

The Down Town Men’s Division is in 
charge of J. Warren Alford and they will 
all form somewhere between 7 and 8 o’clock 
on 24th, 25th or 26th St. 

Each company will consist of 12 men or 
women and a captain and enrollment blanks 
may be secured from W. H. Tarlton, Secre- 
tary Jewelers’ Republican Club, 19th floor 
of the Silversmiths’ Building. 

As this will be an unusually large, inter- 
esting parade, all the men and women who 
are interested in the success of the Repub- 
lican presidential candidate are cordially. in- 
vited to participate. 

Those who are organzing companies, will 
please get in their enrollment blanks with 
the names filled in just as promptly as 
possible. 








The business of the National Jewelry Co., 
El Paso, Tex., was incorporated recently 
with a capital of $10,000. The incorpora- 
tors are F. N. Hall, Mabel Hall and Ber- 
nard Mach. 
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POSTPONE BANQUET 





Members of Society of Jewelry Designers, 
New York, Abandon Plans for Gathering 
Owing to the Death of J. F. Ebert. 


. Out of respect for the memory of the 
late Joseph F. Ebert, a well-known jewelry 
designer of New York, the Society of 
Jewelry Designers, of which he was founder 
and president, has postponed its first social 
function. On Saturday, Oct. 9, the organ- 
ization planned to celebrate its first birth- 
day with a banquet, but owing to the death 
of Mr. Ebert on Sept. 22, an account of 
which appeared in THE Jewewers’ Circu- 
LAR at the time, the executive committee at 
a special meeting held last week, voted to 
postpone the affair until some future date. 
It was also decided to hold a regular meet- 
ing of the Society on Oct. 9, at which time 
a resolution expressing the members’ sym- 
pathy and sorrow over the loss of their 
president will be presented. 

Mr. Ebert was well known in the trade, 
mainly through his activities in organizing 
the jewelry designers in New York. He 
was always working for the interest of the 
industry he represented and strove hard to 
elevate it to a higher standard. 

Joseph F. Ebert was born in Baltimore, 
Md., Dec. 22, 1885. As a boy he attended 
the public schools in that city and after 
graduating entered the Maryland Institute 
of Art, where he studied art for three years. 
At the expiration of that time he entered 
the employ of the Samuel Kirk & Son Co., 
in Baltimore, where he learned the engrav- 
ing business. All his spare moments he de- 
voted to designing and when he had mas- 
tered this art he left Baltimore and came 
to New York. Upon his arrival in the 
Metropolis 10 years ago he entered the em- 
ploy of William Scheer, manufacturing jew- 
eler, as a designer. After remaining with 
the Scheer concern a few years Mr. Ebert 
went into business on his own account at 
65 Nassau St., where he was located at the 
time of his death. 

Mr. Ebert did not confine his activities 
to designing alone, but was also well known 
as a landscape artist. While at Saranac 
Lake, N. Y., last Summer, where he went 
to regain his health, Mr. Ebert painted 
many beautiful pictures of the surrounding 
country. 

Following Mr. Ebert’s death in New 
York his body was taken to the home of 
his parents in Baltimore and on Monday, 
Sept. 27 was interred in the Sacred Heart 
Cemetery, in that city. 

Deceased is survived by a widow, and also 
by his mother, father, one sister and one 
brother. 








The Bureau of Foreign and Domestic 
Commerce, at Washington, has notified the 
Boston branch office that since the protest 
of Secretary Lochner of the Attleboro 
Chamber of Commerce, concerning the 
higher rate of duty on jewelry going to 
Cuba, the State Department has made rep- 
resentations agdinst the increased tax. The 
protest has been made concerning goods in 
transit, but the possibility of further pro- 
test from the Department of State is in- 
dicated. 
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How Detroit Jeweler Won but Lost 


= 





Arrest of Bankrupt Boston Stock Brokers on Charges That They Mulcted 
Morris Friedberg Out of $391,000 Due on Investment and 
Profits on Stock of Jeweler Friedberg 




















Detroit, Mich., Oct. 7.—Charged with 
larceny by conversion of stock, money, dia- 
monds and promissory notes totaling $391,- 
600 from Morris Friedberg, 208-210 Gris- 
wold St, eight warrants were signed 
Wednesday, Oct. 6, by. Judge Thomas M. 
Cotter of the new municipal court, for the 
arrest of James D. Crowley, Irving J. 
Isbell and John L. Layne, who composed 
the firm of James D. Crowley & Co., Bos- 
ton stock brokers, with a Detroit office in 
the Penobscot building. 

Members of the Detroit police force were 
informed late Thursday night by telegraph 
that Irving J. Isbell had been arrested un- 
der the Detroit warrant, in Cleveland, O., 
and that he was being held for the De- 
troit authorities. James D. Crowley and 
John L. Layne, members of the same firm, 
were placed under arrest in Boston, Mass., 
according to another telegram to the po- 
lice here. All are held under the eight 
warrants charging larceny by conversion 
from Mr. Friedberg. 

The firm of James D. Crowley & Co., 
made an assignment in Boston, on April 
23 last, for the benefit of creditors, and 
later went into bankruptcy. At that time 
they were suspended from the stock ex- 
change. 

The eight warrants charge that between 
February 3 and March 19 of this year, 
the valuables paid in were given as mar- 
gins on stock transactions in which Mr. 
Friedberg was engaged with James D. 
Crowley & Co., a Boston firm which has a 
wire from the office of Miller & Co., one 
of the best known New York brokerage 
firms. 

It is charged that the firm did not pur- 
chase the stocks ordered, as they were sup- 
posed to do, but instead “bucketed” the or- 
ders, and called for additional margins, 
even after the stocks were converted. 

The actual investments made with this 
firm by Mr. Friedberg, comprised cash, dia- 
monds and securities, amounting to $110,- 
000. Mr. Friedberg charges that the firm 
of Crowley & Co., not only failed to re- 
turn the $110,000, but that they also owe 
him $225,000 in profits, which he says is 
due him. 

Matthew H. Bishop, Wayne county prose- 
cuting attorney, made the investigations 
into the operations of Crowley & Co., and 
was aided by H. M. Duff, a former mem- 
ber of the Detroit Free Press ‘staff, now a 
member of the Michigan State Securities 
Commission. Mr. Duff signed the com- 
plaints. Robert T. Speed, assistant prose- 
cutor, made out the warrants. 

The warrants charge conversions as fol- 
lows: Feb. 3, stocks valued at $25,000; 
Feb. 10, stocks valued at $40,000; Feb. 11, 
diamonds, 2,123 in number, valued at 
$75,000 and a note for $63,000; Feb. 13, $5,- 
000 in money; Feb. 26, stocks valued at 
$21,000; March 3, stocks valued at $15,- 
000; March 5, stocks valued at $10,000, 


and March 19, stocks valued at $117,000. 

According to Prosecutor Bishop, the 
books of James D. Crowley & Co., which 
were investigated, showed that Mr. Fried- 
berg had been compelled to pay margins 
on certain stocks after those stocks had 
been sold. Crowley & Co., with headquar- 
ters in Boston, made an assignment and 
went into bankruptcy last April, a few days 
after Mr. Friedberg severed his trading 
with that firm, and demanded an account- 
ing. It is said that Mr. Friedberg was 
practically the only customer of the firm in 
Detroit. The revelations came about dur- 
ing the examination of the firm’s books in 
the bankruptcy proceedings in Boston and 
in Detroit. 


The firm of James D. Crowley & Co., 
was established when Crowley, aged 27 
years old, and just back from the war, met 
Isbell and Layne, who had considerable ex- 
perience in the stock brokerage business. 
These men, Prosecutor Bishop said, induced 
Crowley to allow them to use his name at 
the head of the firm, as previous difficulties 
had made it impossible for them to op- 
perate under their own names. The firm 
not only had offices in Boston and Detroit, 
but also in Cleveland and other cities. 

James D. Crowley & Co. secured their 
entree to Mr. Friedberg, their profitable 
Detroit customer, through Friedberg’s 
friendship for their manager, Harry E. 
Simons, whom Mr. Friedberg had known 
intimately for years, and who was man- 
ager for the Crowley outfit when Mr. Fried- 
berg began doing business with them. 

Mr. Friedberg says that last May he re- 
fused an offer of settlement of his claims 
against James D. Crowley & Co., for $110,- 
000, the amount he originally invested. He 
says he demanded his $250,000 in profits. 

“I began doing business with James D. 
Crowley & Co., last Winter said Mr. Fried- 
berg, in discussing the case today. “They 
had a wire from a big and reliable New 
York firm of brokers, and I had every con- 
fidence in them. Besides Harry E. Simons, 
the manager of their Detroit office, was 
an old friend of mine whom I had known 
for years. I also had great confidence in 
him. I bought stocks at different times and 
put up margins accordingly. 

“After I had taken down my money from 
time to time, I finally sold out my entire 
holdings, April 18. This was in Boston,” 
continued Mr. Friedberg. “I demanded a 
settlement in full, claiming there was due 
me $391,600. The company admitted this 
to me, assured me I had that much com- 
ing to me, but wanted to give me $110,000 


in cash, the balance in good securities 
within a few weeks. I refused to do this. 
“This happened on a Monday. Two or 


three days later the company went into 
bankruptcy. Afterwards they wanted to 
settle with me for $100,000, me to give them 
a clean bill of health. I refused also to 


accept this form of settlement.” 
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How His Speculation Started a False Report 
Detroit, Mich., Oct. 8—Last Summer a 
report was sent out by a large eastern 
commercial trade organization to its cus- 
tomers, saying that Morris Friedberg was 
making heavy stock speculations in Wall 
St., and warning them that his financial 
condition might not be as sound as it 
should be. Bankruptcy was rumored. 

When Mr. Friedberg’s books were audit- 
ed, however, it was found that his assets 
were greatly in excess of his liabilities, and 
that his financial condition was most sound. 
Mr. Friedberg’s operations in the financial 
district, however, lent a false impression to 
his real condition, and were responsible 
for the false stories that were spread broad- 
cast in the trade about him. Publications 
of these stories were not warranted at the 
time because Mr. Friedberg’s business was 
on such a sound basis. The business is 
just as sound at the present time, but the 
present development of the operations of 
Mr. Friedberg with the firm of James D. 
Crowley & Co., will recall forcibly to those 
members who received the regretable letter 
from the trade organization referred to 
above, the stories that were circulated at 
that time. 

“The organization which sent out that 
letter about me found out it was all wrong 
and apologized to me for it,” said Mr. 
Friedberg in discussing the earlier occur- 
rence. “Everything is forgotten now, and I 
thought it best not to sue the organization 
which sent out the false letter.” Mr. Fried- 
berg smiled broadly when discussing this 
matter, giving every evidence that the re- 
port had not injured him because it was 
so obviously false. He said his financial 
condition was never better than it is at 
the present time. 

Readers of THE JEWELERS’ CIRCULAR will 
recall an interesting article printed in 
System of Chicago about two years ago, 
which explained the wonderful success of 
Mr. Friedberg in the installment jewelry 
business, and in which the assertion was 
then made that Mr. Friedberg was making 
more than $500,000 a year. Mr. Fried- 
berg’s income at the present must be sev- 
eral times the amount it was then. Since 
that story was printed he has moved from 
his little old store at 212 Griswold St., 
into a large modern building of his own 
at 208-210 Griswold St., next door to the 
old location. He occupies the entire four 
floors. 

Mr. Friedberg has always been an ex- 
tensive and sensational .advertiser, using 
usually full page advertisements in all of 
the Detroit dailies. The volume of his 
daily trade is very large. 

“Morry Friedberg can afford to play in 
Wall St., just as well as he can afford to 
buy expensive automobiles, and buy heavily 
in real estate of the improved kind,” said 
a friend of Mr. Friedberg in discussing the 
disclosures relative to the jewelers’ deal- 
ing with James D. Crowley & Co., “He 
always makes money no matter what he 
turns his hands to, and even if Wall St} 
did get some of his money he knows when 
to quit so it would not hurt his business.” 

Just last month Mr. Friedberg with other 
associates, bought the Majestic Theatre on 
Woodward Ave., the finest up-town mov- 
ing picture house in Detroit. This deal 
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involved more than $1,000,000. The Ma- 
jestic Theatre under Mr. Friedberg’s own- 
ership has been leased for a long term of 
years to Phillip Gleischman, operator of the 
Broadway-Strand Theatre, and after ex- 
tensive alterations was re-opened to the 
public Saturday, Oct. 9. 

Mr. Friedberg has also been interested 
financially in the St. John Arbors, a string 
of exclusive restaurants, which have been 
one of Detroit’s big successes in that line. 





Extradition Papers Issued 


Detroit, Mich., Oct. 9—Speaking today, 
Robert T. Sheed, assistant prosecuting at- 
torney, announced he has prepared extra- 
dition papers in the case against Irving J. 
Isbell, Cleveland, and James D. Crowley and 
John L. Layne, Boston, arrested Thursday 
on warrants charging violation of the 
Michigan “Blue Sky” law of obtaining 
money under false pretense and larceny by 
conversion in stock deals in which Morris 
Friedberg was the victim. 

Mr. Sheed said he understood Isbell 
would come to Detroit from Cleveland at 
once but extradition papers in his case were 
issued notwithstanding. It is believed both 
Crowley and Layne will fight extradition. 
All three defendants are out on bonds. 








Death of Fred H. Petersen 


Los ANGELES, Cal., Oct. 9—The death of 
Fred H. Petersen, a Swedish watchmaker 
who was in the employ of Kinehan & Co., 
145 W. 5th St., developed some surprising 
facts in connection with his life. He went 
to Mr. Kinehan’s shop on Broadway on an 
errand and had just sat down when he fell 
over and died almost instantly as a result, 
the doctors at the Receiving Hospital said, 
of cerebral hemorrhage. On his body were 
found cash and securities valued at about 
$3,000. Of this amount about $900 was in 
cash and the balance in government bonds, 
notes, etc. It also developed that the de- 
ceased was the owner of a large building 
adjacent to the Pacific Electric railroad sta- 
tion in this city and had thousands of dollars 
on deposit in two banks. The total value of 
his estate is estimated at least $50,000 or 
$60,000. So far no will has been found, 
although his lawyer says he wrote one 
for him about two years ago. It is thought 
that the deceased had no relatives in this 
country and it is probable that the Public 
Administrator will take possession and that 
the estate will pass to the State of Cali- 
fornia. 

Mr. Petersen was a small, deformed 
man and had been working at the watch- 
maker’s trade for many years. He was 
formerly with J. B. Rowe, 145 W. 5th St,, 
whom Kinehan & Co. bought out a few 
years ago. Since then he had been with the 
latter firm. He was a very religious man, 
a devout member of the Nazarine Church; 
was charitable in an unostentatious way, 
and thus helped many poor people. Among 
those who attended his funeral was a man 
whom he had been wholly supporting for 
a year or more past. Very few, if any, of 
Mr. Petersen’s acquaintances suspected 
that he was more than a poor man working 
for the necessities of life. 
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GIVEN LIFE IMPRISONMENT 





John W. Mitchell, Alias “Edward Cisco,” 
Sentenced for Life Term on Murder 
and Robbery Charges 


BattimorE, Md., Oct. 8.—The last 
chapter of a sensational trial was brought 
to a close here Wednesday when John W. 
Mitchell, alias “James Connelly,” alias “Ed- 
ward Cisco,” under indictment in this 
State for two major crimes was sentenced 
to life imprisonment by the Circuit Court 
of Frederick, Md. Mitchell was tried 
under an indictment charging murder and 
robbery at the First National Bank of 
Sandy Spring, Md., which happened April 
26. At the time of his trial he was under 
indictment as the ringleader of the gang of 
automobile bandits who attacked the 
jewelry store of the James R. Armiger Co., 
310 N. Charles St., March 9, and stole 
diamonds valued at $20,000. 

Three of Mitchell’s alleged confederates 
in the Armiger job are now serving long 
terms in penitentiaries. Anthony Cugino 
and John Kirshner were sentenced to 10 
years each in the Maryland State prison and 
William Fergus was caught and sent to 
prison for 10 years in Philadelphia. Mit- 
chell is the last of the alleged gang of 
jewelry store highwaymen sent to prison. 
The court expressed the opinion that if it 
had not been for certain circumstances the 
extreme penalty of life forfeiture would 
have been rendered. 


The trial at Frederick was sensational. 
Mitchell and his alleged confederates were 
defended by able counsel but the case was 
prosecuted with all the vigor that the 
State’s attorneys and the Attorney General 
of Maryland could bring into play. The 
accused men elected trial before three 
judges. As readers of THE JEWELER’S 
CirRcULAR will remember Mitchell was ar- 
rested in New York three months ago 
through one of the cleverest pieces of de- 
tective work engineered in eastern States 
for several years. It was through the co- 
operation of the Baltimore Police Depart- 
ment and the Pinkerton National Detective 
Agency the latter working on behalf of the 
Jewelers’ Security Alliance that the arrest 
of Mitchell was effected. 

In the Sandy Spring case Mitchell was 
charged with the murder of Francis M. 
Hallowell and the stealing of moneys and 


* securities valued at $100,000. Although the 


Armiger indictment, on which Mitchell 
was extradited from New York to Balti- 
more, preceded the Sandy Spring case the 
State authorities here, after conference, de- 
cided to try the prisoner on the Sandy 
Spring indictment because of its more seri- 
ous nature. 

State and private detective agencies com- 
bined their effort to capture Mitchell. The 
men who figured in the arrest of Mitchell 
from one angle or another were Marshal 
of Police R. F. Carter and Detective 
Lieutenants P. B. Bradley, J. F. Dougherty, 
T. W. Quirk and Herman Pohler, Balti- 
more, and the New York Pinkerton force 
headed by David C. Thornhill, aided by 
Edward Grogan and. other operatives, and 
New York Detective Sergeants Drury and 
Schans. For several days Pinkerton de- 
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tectives shadowed Mitchell and his gang 
and late in the afternoon of the day of the 
arrest Mitchell was captured. 

Mitchell put up a stiff fight in New York 
against his extradition to Maryland. - He 
was brought back on the certified indict- 
ment accusing him of the Armiger robbery. . 
Dougherty and Bradley brought Mitchell 
to Baltimore and when he arrived at police | 
headquarters he was told that he had been ' 
brought back to stand trial on the Sandy . 
Spring charge. Mitchell, according to the 
best informed sources has been one of the 
most desperate highwaymen of the United 
States. 

Straight as an arrow, keen, versed to a 
certain degree in police and legal procedure 
the bandit put up a stiff verbal battle with 
the authorities. His criminal record, ac- 
cording to the authentic information in 
possession of the police and which was of- 
fered at the trial at Frederick showed Mit- 
chell’s criminal career to have extended 
from Coast to Coast and from Canada to 
the Gulf. Mitchell’s right name is said to 
be Cisco and he is reputed to be of Sicilian 
descent. He was arrested and sentenced 
to prison in Texas for bank robbery and 
subsequently was sent to the Federal prison 
at Atlanta. Mitchell took his sentence of 
life imprisonment with his characteristic 
coolness. He now is a prisoner in the 
Maryland Penitentiary. 








Historic Silver Cup Held in Chicago 


Cuicaco, Oct. 6—“To my son, Arthur 
Holmes Robinson, I give the old English 
silver drinking cup, about 240 years old, 
marked ‘R. H.’ It is my desire that at his 
death this cup should go to my daughter, 
Ellen Holmes Robinson.” 

In this simple manner did Thomas 
Holmes Robinson dispose in his will of a 
treasure that would enhance the value of 
the collection of any museum by the grace 
of its design and the historic qualities at- 
tached to it. 

The cup was hammered out by an arti- 
san of England in those troublous days of 
the Stuarts and of Jacobite intrigue. The 
Robinsons then as now treasured the silver 
cup, and when James the Pretender crossed 
the channel from France, with the intention 
of seizing the English throne with the aid 
of his friend Louis XIV, the cup was hid- 
den in a well, 

This historic drinking cup (which is 
what it was used for when first made) was 
brought to the United States in 1856 by a 
member of the Robinson family. It has 
been coveted in Chicago since 1860. At 
one time it was tarnished and covered with 
dents, but it has been refinished and 
smoothed out and until very recently it 
adorned the table performing the prosaic 
duties of a common spoon holder. a 

The initials, “R. H.,” engraved in the cup, 
stand for the name of Rebecca Holmes. 
This indicates the only time that the cup 
left the immediate Robinson family, and 
even then the two families were associated 
by marriage. 








Joseph Gumm, Jackson, Mich. has 
opened a jewelry store at 111 S. Washing- 
ton Ave., Lansing, Mich. This is the fifth 
store opened by Mr. Gumm. 
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DISTRICT CLUB MEETINGS 


State Wide Campaign Organized Among 
Wisconsin Jewelers to Revive Interest 
in Association Work 

MitwauKkeE, Wis., Oct. 8—A State-wide 
campaign to arouse the interest of retail 
jewelers in organizational activities by a 
revival of district clubs has been under- 
taken by the Wisconsin Retail Jewelers’ 
Association with the beginning of a new 
administrative year. John H. Stouthamer, 
of Milwaukee, who was elected president 
at the annual convention held here in 
April, assumed office at the beginning of 
this month, and with the co-operation of 
Secretary A. W. Anderson, Neenah; 
Treasurer Henry F. Stecher, Milwau- 
kee, and other members of the directorate, 
intends to perfect a thorough organization 
of the entire State, as suggested by the 
convention. 

A series of meetings in various parts of 
the State has been arranged for the com- 
ing week to 10 days. The Southern Wis- 
consin District Club has been called to- 
gether at Beloit on Tuesday, Oct. 12; the 
Madison District Club, at Madison, on Oct, 
13; the Southwest Wisconsin District Club, 
at Fennimore, on Oct. 14; the Western 
Wisconsin District Club, at LaCrosse, on 
Oct. 15, and the Wisconsin Valley District 
Club, at Wausau, on Oct. 19. 

All of these clubs have been more or less 
inactive for some time past. Secretary An- 
derson has addressed a letter to every jew- 
eler in the State, telling of the plan to re- 
vive the organizations and urging partici- 
pation for personal benefit as well as the 
benefit of the retail jewelry trade in gen- 
eral. Mr. Anderson points out that not all 
members can conveniently attend the an- 
nual State convention at the. same time, so 
that the district meetings provide a more 
accessible means of getting together fre- 
quently. It is planned to hold sessions not 
less than four times a year, which is the 
schedule of local and district clubs now 
active and working. 

At least two principal officers of the 
State association will attend ‘each of the 
district meetings next week. President 
Stouthamer and Secretary Anderson have 
arranged to spend the week in traveling 
the circuit, and Treasurer Stecher will put 
in an appearance at a majority of the -ses- 
sions. The plan of each meeting will be to 
gather at 3 P. M. for the first business ses- 
sion, to be followed by a dinner and enter- 
tainment from 6 to 7:30, and a second con- 
ference from 7:45 to 9 or 9:30 P. M. 

Watch repair prices, mutual fire insur- 
ance and other matters of prime impor- 
tance to the retail jewelry trade will be 
generally discussed and such action taken 
as will enable the State association to as- 
sist the individual members and groups to 
gain the greatest benefit possible. 

In the meantime, the active district clubs 
have been holding their quarterly meetings. 
The Racine-Kenosha Club met at Racine 
on the evening of Sept. 29, 50 members 
attending. President Thomas J. Dale of 
Kenosha, a director of the State associa- 
tion and fire insurance company, had 
charge of the session. This club was 
formed last June as the result of agitation 
at the State convention in April. 
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The Fox River Valley Club, one of the 
largest and most active of all, held its 
quarterly meeting at Fond du Lac, on 
Wednesday, Oct. 6. J. R. Chapman of 
Oshkosh, who recently completed a third 
term as president of the State association, 
and retired, is president of the Fox River 
Club. Its secretary is A. W. Anderson of 
Neenah, which accounts in a large measure 
for the fact that it is not only one of the 
most energetic in Wisconsin, but reputed 
to be one of the most ‘efficient district or- 
ganizations in the United States, and a 
model for similar clubs all over the coun- 
try. 

The Milwaukee Jewelers’ Club, the old- 
est inter-organization of the State associa- 
tion, meets Wednesday evening, Oct. 13. 
This is a monthly session. 

In order to await the results of the meet- 
ings of the active clubs and the revival of 
the inactive clubs, the boards of directors 
of both the State association and the Na- 
tional Jewelers Mutual Fire Insurance Co. 
are delaying their quarterly meetings until 
Thursday, Oct. 21. Ordinarily these ses- 
sions are held on the second Wednesday 
of January, April, July and October. Both 
meetings will be held at the office of Henry 
F. Stecher, treasurer, 276 3rd St. Mil- 
waukee, 








HELD ON SMUGGLING CHARGE 





Three Italian Sailors Arrested in Baltimore 
After They Attempt to Sell Cameos 
to Local Jeweler. 


Battimore, Md., Oct. 7—What is be- 
lieved to be a plot of some magnitude to 
smuggle Italian cameos and coral necklace 
settings into this country was uncovered 
here Monday when three Italian sailors 
having in their possession 800 finely cut 
Italian cameos and pieces of drilled coral 
were arrested by Patrolman William Crass, 
when the sailors attempted to sell the 
cameos at the shop of a Baltimore St. 
jeweler. ; 


The men arrested are Filippo La Cardia, 
a native of Palermo, Italy, Crescenzo Sel- 
vaggio, of Naples and Francisco Nitile, all 
members of the crew of the Italian steam- 
ship Moncenisio, which arrived here Sun- 
day from Italian and Mediterranean ports. 

The police did not attach much siynifi- 
cance to the arrests until they learned that 
the hundreds of cameos found in the sailors’ 
pockets were genuine Italian works of the 
jeweler’s art. The cameos are believed to 
be valued at $2,500. Some of the cameos 
examined by the correspondent of this 
paper are nearly two inches in length and 
of beautiful cornelian color, various shades 
of pink predominating. There are profile 
figure cuttings and four of the cameos rep- 
resent full figures, as many as three dancing 
figures being cut on the surface of the 
shell. 

There are scores of large canieos ani 
hundreds of ring setting cameos from one- 
quarter of an inch to an inch in length. 
The police expressed the opinion that the 
cameos were stolen from an Italian cameo 
factory. A number of the packages bear- 
ing the writing “Cestine Cornaio,” “Cam- 
mio Sardinia,” “Cammio Rosa” and “Ficure 
Sardonica.” The sailors refused to give 
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the police any information. They are be- 
ing held for the United States Customs of- 
ficials on the charge of smuggling the 
cameos into the country. 

After making a preliminary investigation 
Acting Lieut. Sigmund Himmelman said 
that the three Italians would be delivered 
to the United States authorities. An effort 
will be made by the Federal authorities to 
discover where the cameos came from. 








LARGE GEM ARRIVES 





American Banker Brings Straw Color Dia 
mond of Over 183 Carats—Gem, Which 
Is Property of the Former Sultan of 
Morocco, Is Entered in Bond. 

A diamond of unusual size, reported to 
be one of the largest and most valuable ever 
brought to this country, arrived Saturday 


on the S. S. Aquitania, which also brought ’ 


gold to the value of $18,500,000, but the 
jewelry trade imterest in the gold was 
dwarfed entirely by the stories of the dia- 
mond, which is said to weigh over 183 
carats. The diamond was deposited with 
the Customs department officials, where it 
will be held in bond. 

The great diamond was carried by a first 
cabin passenger, Fred Wittram, manager of 
the Madrid branch of the Mercantile Bank 
of America, 44 Pine St., for the last five 
years. He said that he had received it from 
Abu-el-Hafid, former Sultan of Morocco, to 
sell in this country. 

The diamond, he said, is of light straw 
color and a perfect stone, weighs 183.15 
carats, is one and a half inches in diameter 
and one and a quarter inches deep and is 


very heavy. During the voyage the diamond. 
was not placed in the purser’s strong room,’ 


but was carried by Mrs. Wittram in a 
chamois leather bag. She slept with the 
precicus stone tucked under her pillow 
every night. 

When asked if she knew the history of 
the jewel, Mrs. Wittram said: 

“Tt was worn in the center of his turban 
by Abu-el-Hafid when he was Sultan of 
Morocco, and when he abdicated in favor 


of his brother he took the diamond with, 
other jewels to Spain, as they were family . 


heirlooms. This is the first one that he has 
attempted to dispose of, 

“The former Sultan gave as his reason 
for sending the jewel*to America that as 
he no longer had a throne there was no 


need for him to wear such a gorgeous stone, 


in his turban, and America was the best 
country, in his opinion, to look for a pur- 
chaser. The Sultan lives in Madrid nine 
months of the year, and has a Summer 
chateau at San Sebastian.” 

In speaking of the diamond, Monday, to 
a reporter of THE JEWELERS’ CrrcuLar, Mr. 
Wittram said that it had not been sent over 
through his banking house but through him 
personally. He said he had made no esti- 
mate of the value of the stone and the re- 
port that it had been taken by the customs 
officials to be appraised was erroneous, as 
the stone was deposited with them in bond 
and if not sold here, will be taken back, In 
fact, he thought it probable that he would 
withdraw it and take it out of the country 
again. 
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Why Prices on Jewelry Lines Will 
Not Go Down 


Leading Manufacturers in the Watch, Clock, Silver, Platedware, Jewelry and Kindred Trades Explain 
Stability of Basic Conditions Covering Cost and Show Why There Can Be No 





Recession of Prices in the Future. 




















As announced in the last issue. of THE 
JeweLers’ CIRCULAR, a survey of our indus- 
try based upon the opinions of the leading 
manufacturers in the principal lines which 
go to the retail jeweler, positively indicate 
that there is no tendency to reduce prices 
and that the retail jeweler and his customer 
must expect to pay as much or more in 
the future for diamonds, precious stones, 
watches, silverware, silver plate and jewelry, 
etc., than has been charged in the past. In 
other words, the reaction in business con- 
ditions which have permitted manufacturers 
in other lines to produce at less cost, to 
take a loss or sell for less is not apparent in 
any of the industries which go to make up 
the jewelry trade. It looks now as if the 
conditions under which our manufacturers 
are working are practically permanent and 
our trade and the public at large must ad- 
just themselves to paying to the retail jew- 
eler the slightly increased prices that have 
been prevalent for the last year. 

The fundamental reasons for the condi- 
tions which distinguish our trade now from 
almost all other merchandise industries lie 
in the fact that the price of the raw mate- 
rials such as gold, silver, and platinum has 
been almost standardized; labor cost shows 
practically no chance of being reduced and, 
third, and most important, the margin of 
profit of the manufacturer has not been in- 
creased during the upward tendency, or at 
least proportionately to an extent that would 
permit of him cutting profits to reduce 
prices. In a word, our trade has not as a 
trade profiteered during the war and after 
war conditions. There is no water to 
squeeze out and prices in general cannot be 
reduced from present levels except at a 
loss to the manufacturer, that in most cases, 
would mean the cutting of the foundations 
of his business. The above conditions are 
manifest more in some lines than others but 
the general effect of them is everywhere 
apparent, 

General Summary 

As far as diamonds are concerned, the 
Prices of these gems are settled by the Syn- 
dicate and the policy of the Syndicate as 
announced in the cable to THE JEWELERS’ 
Circutar in our issue of September 15, un- 
qualifiedly shows that there will be no re- 
duction in prices in the future. On the 


contrary, increases are expected in some 
goods by the trade in general. 

_ As far as gold is concerned, that price 
is standard the world over and cannot be 
reduced. The only change that the trade 
may have to consider will be one in an up- 
ward direction in case the advocates of the 





gold tax bill should make headway with 
the next Congress. 

As far as silver is concerned, the price 
of the bullion has been practically standard- 
ized by the Pittman law, at least for a long 
time, because it will take a number of years 
for the Government to buy the necessary 
amount of silver needed to replace that dis- 
posed of during the war and under the Pitt- 
man law, this must be purchased at $1.00 an 
ounce. While it is true this standardizes 
only the value of American mined silver, 
its reflection on the other bullion of the 
world has been such as to hold up the mar- 
ket close to the American price. 

As far as platinum is concerned, while 
there has been in the past strong fluctua- 
tions in the value of the metal, these fluctua- 
tions have never brought the metal within 
double its pre-war price and due to the ab- 
solute lack of iridium and the fact that the 
great sources of platinum mining have been 
cut off from the outside world, platinum 
manufacturers look for little change in the 
metal price, at least in a downward direc- 
tion, for a long time to come. 

As far as precious stones are concerned, 
the scarcity of the gems in Europe and the 
enormous increase in wages among the 
European cutters, which will show no sign 
of abatement, give no hope of any decrease 
in price either in the present or the future. 

That part of the jewelry trade, the price 
of whose products is not essentially depen- 
dent on the value of raw material, is af- 
fected by the same labor conditions that 
exist in the gold, silver, platinum and gem 
cutting trades and here there is the con- 
stant factor of increased labor cost which 
must hold prices up for the future. 

In the watch and watchcase business, 
there is another addition to the conditions 
which exist in the other lines, one of ab- 
normal demand and inability to meet it with 
the supply. Not only has there been prac- 
tically no profiteering by the manufacturers 
but with the price of metals increasing and 
labor cost increasing in some instances up 
as high as 100 per cent, there has been no 
profiteering and no attempt by the makers 
or handlers of watches to exploit the pub- 
lic despite the scarcity. The great trouble 
in the watch trade for some time to come 
appears to be that of apportioning the prod- 
uct equitably to supply the demand and of 
continuing to meet increased costs without 
advancing prices radically in proportion. 

One fact that is common to all manufac- 
turers no matter what they make or how 
strong or how weak have been the labor 
organizations in their industry in compel- 


ling increased wages, is the general increase 
in overhead and manufacturing expenses 
due to the increase in the cost of: fuel, oil, 
insurance, transportation and in fact, all 
factors which enter into distribution. 
Diamonds 

THE JEWELERS’ CIRCULAR did not ques- 
tion the diamond importers and cutters 
generally in regard to the future because 
as far as their trade is concerned, the 
doubts, if any, in the minds of even the 
most pessimistic of the uninformed were 
settled by the cablegram of the Syndicate 
to THE JEWELERS’ CrrcuULAR which read: 


In reply your letter twenty-third Au- 
gust Diamond Syndicates’ policy has al- 
ways been to maintain prices and no 
intention to depart therefrom. You 
may make use of this information as 
you think best. 

Breitmeyer, Diamond Syndicate. 


and the letter of Mr. Breitmeyer which fol- 
lowed and which read: 


THE JEWELERS’ CIRCULAR PUBLISHING Co. 
11 John St., New York. 
Dear Sirs, 

I beg to thank you for your letter. of 
23rd August. The . policy of the . Dia- 
mond Snydicate, of maintaining prices, ts 
well known in European trade circles and 
I think also among its many customers in 
America, and I had no hesitation in send- 
ing you the cable (copy enclosed) which 
I hope will have the desired effect of re- 
assuring the trade and public on your side. 

Yours very truly, 
L. BreirmMeyer & Co., 
On behalf of the Diamond Syndicate. 


The leading cutters and importers have 
absolute confidence that the Syndicate will 
live up to this statement and will maintain 
prices, and this is not only founded upon 
the policy maintained by the London Dia- 
mond Syndicate for the last 25 years, but 
on the fact that this is the best policy 
for them to pursue, because the diamond 
mines are producing less now than in for- 
mer years and this makes the demand 
greater than ever before existed in the past; 
for the demand for diamonds is world- 
wide, the increase in the demand for them 
in other ccuntries equaling to a large 
extent that in the United States, where the 
imports doubled in value in the last year. 
This decrease in production is clearly shown 
in a letter from a leading diamond cut- 
ter (St. John Wood, of J. R. Wood & 
Sons), in which he calls attention to the 
fact that in 1913, 5,503,861 carats of dia- 
monds were mined in the South African 
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diamond fields, while in 1919 less than half 
of this amount, namely, 2,592,000 carats 
were mined, in face of an unprecedented 
demand. And he might also have called 
attention to the fact that the quality of the 
stones mined in later years seems to have 
been lower and the average number less. 


The Silver Trades 
The situation in the silver trades is well 
summed up in the letters by the heads of 
the great companies in that industry, whose 
letters follow in full: 
John S. Holbrook, President of the Gor- 
ham Mfg. Co., writes: 


From the President of the Gorham Mfg. 
Co. 

We have already assured the trade that 
there will be no further reduction in price 
between now and January 1, 1921. The 
facts are that we reduced prices of our 
flatware somewhat in July and made a 
thorough survey of our entire line at that 
time. Outside of the flatware, we find that 
the cost of supplies, materials, etc., enter- 
ing into hollow-ware and other production, 
is still greatly increased over pre-war 
times. I also find that owing to the high 
cost of living our labor must maintain their 
present scale of wages, and indeed the 
wages have gone up materially since the 
present prices of hollow-ware were fixed. 
The result is that these factors have fully 
offset the reduction in the price of silver 
bullion. 

With the Pittman Act still in effect and 
mandatory upon the Government, not dis- 
cretionary, namely, that they must buy sil- 
ver at $1.00 per ounce, having no leeway 
up or down, to replace silver dollars dis- 
posed of during the war, I cannot see any 
further reduction in the price of silver 
bullion for some time to come, in fact I 
think it likely that the difference between 
foreign and domestic bullion will sooner 
or later disappear and that bullion will be 
quoted at the present domestic prices. We 
have already seen indications of this when 
in August bullion shot up to $1.01 and a 
fraction for a short time, and this was true 
both of the foreign and domestic. Of 
course the moment it got there the Pittman 
Act ceased to function and the stoppage of 
Treasury purchases naturally caused a drop 
again. 

With silver at its present levels, labor 
maintaining its present scale of wage, and 
the cost of materials and supplies at their 
present levels, I can see no prospect of a 
reduction im the price of silver merchan- 
dise. The manufacturer to-day is not mak- 
ing more than a living profit on his wares, 
and in fact I do not believe that in actual 
dollars and cents he is making any more 
than he was in pre-war times, and naturally 
with the higher prices it means that the 
percentage of profit is even less. In addi- 
tion to this he has greatly increased ex- 
penses, as most of the manufacturers, you 
realize, are heavy borrowers either season- 
ally or throughout the year, and they are 
being obliged to pay the present high in- 
terest rates for money. 

Under these circumstances, I do not see 
how a drop in the price of silver wares can 
be expected. Very truly yours, 
Joun S. Horsroox, President. 
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George H. Wilcox, head of the great In- 
ternational Silver Co., controlling most of 
the leading silver plate as well as silver 
concerns of the country, gives an excellent 
epitome of the facts governing price con- 
ditions as follows: 


From the President of the International 
Silver Co. 

I can see no possible reason why a re- 
duction in silver plated ware could be con- 
sidered, or can be made. While it is true 
that a readjustment to lower price levels 
has been made in some commodities “there 
is a reason.” Many commodities are ap- 
parently not tending toward a price reduc- 
tion, though enormous crops are making 
for a logical decline in foodstuffs, for which 
we are all grateful, but to expect even these 
to reach pre-war prices is absurd, unless 
everything, including labor, is readjusted to 
that level, and none of us can possibly de- 
sire or expect that. 

Lines which have experienced the great- 
est, and in many cases most uncalled for 
inflation, must be reduced, for the people 
will not buy them now until they at least 
reach a safe and sane level. 

In the construction of our lines of silver 
plated ware, there is no prospect of silver 
bullion being reduced materially or per- 
manently. The Pittman law will alone pre- 
vent that, as it will take several years for 
the Government to buy the necessary 
amount of silver to replace that loaned dur- 
ing the war, and which the Pittman law 
says they shall do at $1.00 an ounce, pro- 
vided it is produced and smelted in the 
United States. 

There is no thought or idea of reducing 
wages materially. Greater efficiency and 
production will probably be insisted upon, 
and met by the workmen with the thought 
of protecting their own positions. There 
is no evidence that nickel, copper, antimony, 
or tin will decline in the immediate future, 
and as these are practically all the elements 
that enter into the manufacture of our 
goods, outside of a very few articles of 
merchandise and materials, and as no one 
in the silver plated ware business has been 
profiteering ; in fact few are receiving even 
a fair return on their sales, the query nat- 
urally arises, how or why can any reduc- 
tion be considered? 

The above expresses, as concisely as I 
can state it, our position, but of course it 
does not commit our company to any action 
that may be brought about owing to condi- 
tions which none of us can foresee at the 
present time. If this does not give you the 
information you are seeking, let us know, 
and we will be glad to write you further. 

Very truly yours, 
Gro. H. Witcox, 
President. 


Similarly W. A. Kinsman, general man- 
ager of the Towle Mfg. Co., sums up the 
situation : 


From the Towle Manufacturing Co. 

Any inquiry as to price reductions in 
solid or sterling silverware seems very 
proper at this time. We have asked our- 
selves this same question and analyzed the 
situation, as follows, and concluded that 
Sterling Silverware can not be reduced. 
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Price reductions are the greatest in mer- 
chandise where the chain from the raw 
material to the consumer is the longest. 
where it has the greatest number of links 
That is, where the raw material passes 
through the greatest number of hands while 
going from its raw state to the finished 
product, as for example, leather—from the 
hide on the animal to the pair of shoes you 
purchase at the store; wool—, from the 
sheep’s back to the dress or suit of clothes. 

Prices are remaining the same or increas. 
ing where the chain is the shortest—where 
the consumer buys most direct. For ex. 
ample, coal from the mine through the job- 


-ber to the consumer; paper from. the forest 


and mills to the newspaper office. 

Sterling Silverware—is there any article 
in the jewelry store—is there any merchan- 
dise that the public buys more direct from 
the raw state? 

MINE and SMELTER 
to 
MANUFACTURER 
to 
JEWELER 
to 
CONSUMER 


No middleman, no middleman’s profit. 

The miner and smelter digs the ore and 
refines out the silver. 

The manufacturer converts the silver into 
merchanaise. 

The jeweler sells that merchandise to the 
consumer, 

The shortest chain from the mine to the 
consumer, with a minimum number of 
profits. 

What goes to make up Sterling Silver- 
ware? Not a variety of merchandise that 
passes through several hands to the mam- 
facturer, but one item—Silver—manufac- 
tured with labor and supplies into the fin- 
ished product— 

SILVER, LABOR, SUPPLIES, PROFIT 


The silver market is supported by the 
Pittman Bill under which bill it will require 
three to four years to replace, from the 
domestic production, the silver melted by 
the Treasury Department. Since May there 
has been but little Auctuation in the 
monthly average price of silver. 

Labor and Salaries—The jeweler who 
employs watchmakers, jewelry and silver- 
ware repairers, understands this situation 
and appreciates how much higher wages a 
good man is receiving than prior to the 
war. The American Woolen Company, the 
Amoskeag Mfg. Company (cotton goods), 
Ford and the automobile industry, have m 
their price reductions set a precedent by an- 
nouncing that labor has not been reduced. 

The profit in this industry is considered 
by the banks as much less than a normal 
return, 

Last July the Towle Mfg. Company made 
a general adjustment downward. If the 
price of bullion had not dropped materially 
in the Spring, the adjustment would neces- 
sarily have been upward. 

We do not see how an adjustment can 
be made downward as long as bullion 
labor remain at present averages, and we 
do not believe either is going down in the 
very near future. 

We have asked ourselves, where a reduc 
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tion 1s coming from, and after a careful 
study of the situation as outlined above, and 
after an analysis of our recent cost tickets, 
qwe can sce no place where a reduction can 
be made, therefore believe prices of silver- 
ware will remain at present levels. 
Very truly yours, 
TowLe Mrc. Company, 
By W. A. Kinsman, 
General Manager. 


As reviewed by George C. Lunt, Treas- 
urer of the Rogers, Lunt & Bowlen Co., the 
reason for the price situation is as follows: 


From the Rogers, Lunt & Bowlen Co. 

We have no intention of reducing prices 
this season if we can possibly help it. To 
go back a while, we will call your atten- 
tion to the fact that in January, 1916, silver 
ruled around 55c an ounce, and we were 
selling flatware dozen work at 9c an 
ounce. Silver commenced to advance in 
March and by various ups and downs, 
reached $1.38 early this year, and has since 
receded to under a dollar. 

The prices of dozen work, (which is the 
heavy part of the silverware business), did 
not lead the price of silver, but followed it 
upward, and followed so tardily that dur- 
ing the 48 months from January, 1916, to 
January 1, 1920, there were at least 21 
months when the cost of the manufactured 
product was above the selling price. 

Now a price of the product was estab- 
lished January 1, 1920, calculated on cost 
of silver and labor at that time. The last 
three months before July first silver de- 
clined, and great pressure was brought to 
bear by the retailer either by word or by 
not buying, to make a reduction commen- 
surate with the decline af silver, but it 
could not be done as our labor costs had 
advanced fully 25% since January first. 

We had to do something, so made a slight 
reduction that satished no one. At present 
we cannot see any great reduction in cost 
since July first, labor is costing us more 
than it did then, because the silver indus- 
try had not paid its help during the war 
and subsequently, as high wages as did 
neigboring industries, for the good reason 
that the other industries were much alive 
while we were having relatively poor busi- 
ness. 

The only reduction in cost is in silver. 
We were loaded with high priced silver all 
the Spring, and with buying in at the lower 
price, our stock today is still averaging 
quite a bit above $1.00 per ounce for every 
ounce we have in the factory. Perhaps by 
January first we will have sold all the high 
priced bullion, and will have our stock on 
the dollar an ounce basis, but we see no 
reduction in labor in this neighborhood 
whatsoever, as all the industries around us 
make small tools and have a big foreign 
trade, and they are busy to the limit and 
show no let up. 

The jeweler should be 
thoroughly understand that 


made to 
the _ silver- 


smiths have not been profiteers at any time. 
It has been a narrow margin business, in- 
deed very narrow the past five years, too 
narrow for safety. 

There has been considerable criticism 
of the clause “All goods will be billed at 


prices current at time of shipment” that 
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has been used throughout the war and since 
by many industries including our own, who 
tardily adopted it. Many industries have 
profiteered on account of it, but ours had 
to adopt it by sheer necessity or go bust, 
for the very reason I outlined in the be- 
ginning of this letter, ie., we followed up 
the advance in bullion instead of anticipat- 
ing it in our price lists. 

In conclusion, I don’t see any hope of 
lower silver with the Government absorb- 
ing the American product at a dollar an 
ounce. I don’t see any labor reduction in 
this vicinity and we may need some money 
for some form of propaganda, probably ad- 
vertising. I can’t see much hope of a re- 
duction in price, unless it is forced out of 
our hides by circumstances, thus, would 
make us do another year’s business without 
profit as we had in 1918 and part of 1919. 


Yours truly, 


Rocers, Lunt & Bow Len Co., 
George C. Lunt, 
Treasurer. 


In showing that the prices cannot be re- 
duced, the Rockford Silver Plate Co. 
epitomizes the situation thus: 


From Rockford Silver Plate Co. 

We would kindly say that notwithstand- 
ing the prices of some materials entering 
into the manufacture of our goods have de- 
clined, there are other elements of cost, par- 
ticularly labor, that have advanced contin- 
ually through the year, and the recent ad- 
vance in freight, express, and passenger 
rates which must be covered in our. selling 
prices, more than offset the slight reduc- 
tion in the cost of materials, consequently 
our production costs are more than they 
were a year ago, and as long as these con- 
ditions hold, we do not anticipate making 
any reduction in prices. In fact we feel 
that present conditions would justify an ad- 
vance. 

As the cost of labor is the governing 
factor in the cost of production, and there 
is no: tndication that there will be a radical 
reduction in wages, no doubt prices will 
remain stationery for some time. 

It has always been, and will continue to 
be, the policy of our company to give our 
customers the full benefit of any opportun- 
ity arising that will enable us to reduce 
our prices. 

Yours very truly, 
RockrorD SILveR PLATE Co.. 
L. A. Littlefield, 
General Manager. 


The reports from other silver companies 
are more or less on the same tenor as the 
above, but all indicate that they did not 
anticipate any immediate change in prices 
either of sterling silver or plated ware. As 
one leading house puts it, prices are based 
on actual cost and not on sentiment, and 
the present price levels of materials and 
labor are such that no reductions are justi- 
fiable. Of course, most agree that if the 
price of silver bullion and other silver ma- 
terials should recede in price or if there 
could be a readjustment of wages paid, the 
prices would reflect a change, but none see 
that there is any possibility of such events 
occurring during the present time at 
least. 
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The Watch Trade 


The situation in the watch trade is well 
summed up in the following letters from 
the Elgin, Illinois, Dueber, and South 
Bend concerns, while other leading com- 
panies, who did not care to be quoted, 
stated that there was no likelihood of the 
reduction of their watches for some time 
to come, as there is not a sufficient margin 
to enable them to reduce prices without 
reducing costs, and there seems to be no 
possible reduction in cost of supply at 
present. 


From the Elgin National Watch Co. 


In the first place, we want it clearly un- 
derstood that this opinion is based entirely 
on the prices of the Elgin National Watch 
Co.’s product, and it has always been our 
policy to sell to the consumer at prices as 
close to manufacturing costs as are con- 
sistent with a reasonable profit to jobber, 
retailer and ourselves. 

The actual fact of the matter is that the 
prices of Elgin watches have shown rela- 
tively a very small increase since 1914, and 
compared to practically every other article 
which we can think of our price increase 
has been almost negligible. In the face of 
the common increases which we find all 
around us in food, clothing and so on, of 
80, 100 and even 200 per cent, increases of 
between 20 and 40 per cent are certainly 
reasonable, and are, in fact, absolutely nec- 
essary in order to equalize the value of the 
goods to the present value of our currency. 

In the case of our business the wages in 
dollars and cents of the Elgin employees 
have increased 72 per cent since 1914, and 
their actual earnings have increased a great 
deal more than that, because in 1914 the 
factory was only running part time. The 
average wages of common labor in the 
Elgin factory have been increased over 100 
per cent. 

Now inasmuch as the cost of watches is 
made up principally of the labor cost, that 
being about 90 per cent of the whole, it was 
absolutely necessary to advance the price 
of watches; and the only way in which we 
have been able to make our advances so 
small, retaining, of course, the high stan- 
dard of quality, has been by reducing the 
ratio of profit to ourselves and increasing 
the amount of our product. 

By doing these things and by operating 
our plant in the most efficient manner, we 
have been able to produce watches and sell 
them to the public at a very small advance 
over pre-war times, and, in fact, as already 
stated, the advance in Elgin prices has been 
only sufficient to balance the reduction in 
the value of the dollar. There has been no 
advance made to cover increased profits or 
increased wages, and these vastly greater 
costs have been absorbed through increased 
efficiencies and product. 

It is our opinion that the prices of El- 
gin watches at the present moment are fair 
and reasonable and that the purchaser of 
an Elgin watch is getting full value for 
the money. In fact, can you anywhere find 
an article which gives the service and lasts 
the length of time that does one of our 
watches at a price anywhere comparable to 
it? We do not believe that the value of 
money in many years to come will equal its 
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value in 1914, and, under the circumstances, 
we do not believe that there should be any 
reduction in the price of Elgin watches. 
Furthermore, in 1914 and the years previous 
to that the prices of watches were too low 
compared to the prices of other articles re- 
quiring @ similar amount of skill and care 
in their manufacture. . 

As everyone knows, a great many articles 
have been increased in price out of all pro- 
portion to their value, this having been done 
through the desire of the manufacturer to 
make all he could, or else because labor 
dificulties or small product forced his 
costs away up. In the case of such articles, 
where the prices are above a fair level and 
above the prices of competing articles of 
equal or greater merit, reductions will 
obviously have to be made. Such conditions 


are now obtaining throughout the country: 
and almost daily we hear of drastic reduc-’ 


tions in the prices of certain goods. Of 
course, the jeweler is not going to be en- 
tirely immune, and some of the articles 
which he now has in stock may have to 
come down in price. 

We do, however, feel that the watch pro- 
duction of the country has not kept up 
with the demand, and that there should 
be an excellent opportunity for the wide 
awake retailer to sell good American 
watches in quantity right along. 

Our factory is now running at its capa- 
city, and we are unable to come anywhere 
near taking care of our jobbers’ require- 
ments? We are making no preparation 
for a reproduction in output; in fact, we 
are planning in every way to increase the 
output and furthermore to increase the out- 
put of high grade movements, for we feel 
that the American public have at last 
awakened to the fact that a high grade 
watch is a very desirable and very valuable 
instrument and that everyone should 
* possess such a timepiece. 

Excin NationaL WatcH Co., 
DeForest Hulburd, 
Vice-President. 


From Joseph Fahys & Co. 


We thank you for your letter of Septem- 
ber 25th, and are very glad to answer your 
request regarding the question of prices of 
watch cases. 

Due to the fact, that the raw material 
(gold bullion) used in the manufacture of 
watch cases has not advanced in price, but, 
on the contrary, is purchased today at the 
same price as it was before the war, the in- 
crease in our prices of watch cases has 
been less than any other article of manu- 
facture that we know of. 

These increases have been made from 
time to time to meet the increased cost of 
labor, plus increased manufacturing ex- 
penses, such as coal, oil, msurance, super- 
vision, etc. The majority of labor in a 
watch case factory, are trained especially 
for this work, and this requires several 
months of training. In order to bring out 
an entirely first class product it is neces- 
sary to have very efficient workmen, and 
efficient workmanship has to be well paid. 
. In conclusion we would state, that there 
ts no probability of a reduction in prices of 
watch cases, and, some of the items which 
we manufacture should be advanced to 
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meet recent increased costs in the product. 
Very truly yours, 
JosepH Fanys & Co., 
J. Fahys Cook, 
Asst. Treas. 


From the Dueber Watch Case Mfg. Co. 

We cannot see. how there can be any re- 
duction on watch cases or watch move- 
ments for some time. 

The greatest item in the manufacture of 
watch movements and watch cases, (out- 
side of gold, the value of which is stan- 
dard, and no chance for reduction), is la- 
bor, and in many instances highly skilled 
labor, which it takes a long time to re- 
place, therefore, we do not see how it is 
possible to look for any reduction in either 
watches or watch cases for a very long 
time, if any. 

Another important fact is that the rise 
in prices of watch movements and watch 
cases was very slight when taken in com- 
parison with the rises of other commodi- 
ties. There was no profiteering in the 
watch business. 

All watch factories are very far behind 


1 ntheir deliveries, and it will take a long 


time, with normal conditions to any way 
near fill up the market. 
Very truly yours, 
THE DuesBer WATCH CASE Mre. Co., 
Albert M. Dueber, 
President. 


From the Illinois Watch Co. 


We have no intentions of reducing the 
prices on Illinois movements, and we think 
there is no probability of our doing so. 

As you will note from our advertisement 
in the issue of your magazine of September 
25, on page 130, we made the statement 
that there had been no profiteering on IIli- 
nots watches. The prices on our move- 
ments have not been materially advanced 
in the past few years, as has been the case 
with some other manufacturers. For this 
reason, there is not much possibility of a 
reduction. 

Very truly yours, 
Itt1noris WatcH CoMPANY, 
Jacob Bunn, 
President. 


From the South Bend Watch Co. 


The situation relative to present prices 
of South Bend watches is based entirely 
upon manufacturing costs and general ex- 
pense. As we are paying as much for la- 
bor today as we have at any time in the 
past, and materials have not been reduced 
in price, we can see no possibility whatever 
of being able to market our product at a 
lower price, at least not for the immediate 
future. 

Very truly yours, 
SoutH Benn WatcH ComPAny, 
F,. H. Wellington, 
General Manager. 


Some interesting facts are brought out 
in the letter of another large watch com- 
pany which says: 

“There are some conditions, however, in 
the watch business which should be borne 
in mind by all concerned. On a great many 
articles, including necessities of life, prices 
advanced during the war and since, up- 
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wards from one to three hundred per cent 
for reasons too well known to mention. 

The watch business has not been ex- 
ploited and on the whole shows an increase 
to the consumer of about fifty per cent. In 
the meantime a new level of cost includ- 
ing material and labor has been established, 
which under present conditions permits of 
little, or no reduction in price. We will 
say further, considering the shortage of 
watchmakers, it needs no stretch of imagi- 
nation to say that it will be quite impos- 
sible to secure them at former prices, 
namely in the neighborhood of $20 to $25 
a week. 

The former idea of a watch being cleaned 
for from 50 cents to $1.50 will undoubtedly 
remain a matter of the past. In short, the art 
has advanced conservatively to the position 
which it should occupy. Many abuses 
which developed in the retail jewelry busi- 
ness, which were considered a service neces- 
sary to render, have been eliminated. We 
refer to free engraving, and the like. All 
of which has helped to place the retail 
jewelry business on a better business basis.” 


(To be continued.) 





Philadelphia Wholesaler Tells Why Jewelry 
Lines Are Not Coming Down 


PHILADELPHIA, Oct. 8.—“The newspapers 
of the country seem engaged in an uncon- 
scious conspiracy—if such a thing can be— 
to deceive the public as to the true con- 
ditions of prices,” said a prominent ‘whole- 
saler here today, pointing as he spoke to 
an article which pictured in glowing terms 
how everything from commodity to luxury 
was coming down. 

“T can speak truthfully for the wholesale 
jewelry business, I think, and I know that 
my wife can speak from the household 
necessity line. She tells me that the only 
falling price she noticed has been sugar, 
and that to offset that eggs, butter, cloth- 
ing, shoes and almost everything else is 
still soaring. 

“To come down to jewelry, though, it 
seems to me that the talk of a drop in 
prices at this time is ridiculous. Every 
time I hear somebody with a bright line 
about reductions, the next mail brings a 
letter from a wholesaler quoting some new 
price lists on his goods with an upward 
trend to it of from 5 to 10 per cent. 

“Take clocks, for example. Instead of 
coming down the price was advanced 15 
per cent. on July 1 and just now clocks 
and watches and silverware are the scarcest 
things on the market. 

“They say the people are not buying. 
That may be true to an extent, but neither 
are the jewelers, who hold their goods out- 
right, without attempting to make any quick 
turnovers by sacrifices in price. 

“The situation, as I see it, is that there 
are too many jewelry salesmen on the road 
with little to offer; too many factories dis- 
charging help and curtailing production and 
too much scarcity in the items most in de- 
mand—diamonds, clocks, watches and sil- 
verware—to make it all possible for a re- 
duction. 

“A jeweler who has paid high prices for 
his stock is no sane business man if he 
sacrifices now, and few of them are suf- 
fering from any such mental malady.” 
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OFFERS FULL SETTLEMENT 





Majority of Creditors of Conjoint Jewelry 
Corporations Accept 25 Per Cent 
Cash and the Balance in Notes 

An offer to settle all claims at 100 cents 
on the dollar was accepted by the creditors 
of the Conjoint Jewelry Corporations, man- 
ufacturing jewelers, with an office at 108 
Fulton St, New York, and a factory at 
Passaic, N. J., at a meeting held last Satur- 
day morning. The offer came after an in- 
vestigation had been made by Receiver 
Wolff and the creditors’ committee, consist- 
ing of William Fischer, L. J. Anshem and 
Isadore Funt. At the meeting on Saturday 
the entire committee recommended the ac- 
ceptance. 

The offer as made by the alleged bank- 
rupt concern and as accepted by the cred- 
itors is payable as follows: 25 per cent cash 
upon the confirmation of the settlement, and 
the balance of 75 per cent in notes of the 
corporation, to be endorsed by Messrs. 
Proujansky, Greenberg and Grafstein, stock- 
holders of the concern. The endorsed notes 
are to be payable 10 per cent in six months, 
15 per cent in 12 months, 10 per cent in 18 
months, 15 per cent in 24 months, 10 per 
cent in 30 months and 15 per cent in 36 
months. 

At the meeting of creditors Receiver 
Wolff stated that last Tuesday the commit- 
tee made a trip to the firm’s factory in 
Passaic where they looked over the plant 
and interviewed many of the men. The re- 
ceiver also said that pursuant to a resolu- 
tion passed at the previous meeting held on 
Oct. 4, an accountant had been engaged to 
investigate the books of the alleged bank- 
rupt concern. Owing to the lack of time, 
however, Receiver Wolff informed the cred- 
itors that it was impossible to make a 
complete and thorough investigation of the 
books. A summary of the investigation, the 
receiver stated, shows the Conjoint concern 
to have assets amounting to about $50,000 
and liabilities approximating about $130,000. 

William Fischer, the first member of the 
creditors’ commttee to report, stated that 
as investigation at the factory last Tues- 
day indicated that the plant was working 
under overhead expenses amounting to 
about $1,450 a week. He also stated that 
a great number of chain making machines 
were found on the premises, but upon in- 
quiry discovered that the concern had been 
unable to operate them at a profit. In 
closing, Mr. Fischer pointed out that if 
the firm is to continue it must cut down its 
overhead expenses considerably. He feels 
certain that the advertising the concern has 
done in the past has made it known through- 
out the country and by diligent work on 
the part of all of the partners, he believes 
the business can be put back on a sound 
footing. The remaining two members of 
the committee coroborated Mr. Fischer’s 
Statements and all three recommended the 
acceptance of the offer. 

The attorney for the alleged bankrupt 
concern asserted that just as soon as the 
offer has been confirmed he will pay the 
creditors the 25 cents cash and will have 
his clients start the factory running. Leon 
Proujansky, speaking for the corporation, 
also stated that at any time a committee of 
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creditors appointed by the National Jewel- 
ers Board of Trade may examine the books 
of the concern. 

Bankruptcy proceedings were instituted 
against the Conjoint concern Sept. 29 last, 
in the United States District Court, New 
York. Following the filing of the petition 
Herbert Wolff, of Greenbaum, Wolff & 
Ernst, attorneys, was appointed receiver un- 
der a bond of $5,000. Since his appointment 
Receiver Wolff has been carrying on the 
business, 








BANKRUPTCY SCHEDULES 


Peter Shulla, Kansas City, Mo., Files List 
of Creditors in Federal Court 


Kansas City, Mo. Oct. 9—Peter 
Shulla, against whom bankruptcy proceed- 
ings were filed in the Federal Court at 
Kansas City, Sept. 30, admitted bankruptcy, 
and has filed his schedules, formally asking 
for adjudication. He was adjudicated 
bankrupt on Oct. 2. Joseph M. Jones was 
appointed receiver Oct. 1, giving $5,000 
bond in the Fidelity & Deposit Co., and is 
in charge of the property. 

Mr. Shulla, it will be remembered, was 
the subject of the story of a holdup inci- 
dent, on the early morning of Sept. 20. It 
was at first stated that $20,000 worth of 
jewelry had been stolen, though this figure 
was later modified to about $15,000. Mr. 
Shulla, in his petition and schedules, says 
that he has about $10,000 of stock now on 
hand, and that his total obligations are $33,- 
027 (in round numbers). 

Following are the chief creditors listed, 
to whom amounts are owing, for merchan- 
dise or on notes, of $300 or more: 

New York, N. Y.—Elias Rees & Son, 
$552; B. Rubenstein (notes), $2,057; Saul 
Smigrod, $423; Teitelbaum & Whitebook 
(notes), $509; Weiner & Oppenheimer 
(notes), $1,871; J. R. Wood & Sons 
(memo), $1,068; Albert Halprin Co., $450; 
J. C. Dowd & Co., $639; Abel Bros. & Co., 
$3,249; Davidson Diamond Co. (notes), 
$451; Engleman Bros. (notes), $1,612. 








SWISS WATCH FAIR 


Low Exchange Said to Have Accelerated 
Buying by American Dealers 

American buyers, taking advantage of the 
high dollar exchange, were the most eager 
buyers at the Swiss Watch Fair, says a 
report to the New York Times, and in spite 
of the unfavorable situation in Europe the 
fair, according to the promoters, proved a 
success. They estimated the total direct 
sales at 7,000,000 francs and the sales out- 
side the fair itself, but resulting from it, at 
several more millions of francs. 

The records of the fair show that 34 
buyers came from this side of the Atlantic, 
21 being from New York, three from 
Argentina, three from Colombia and one 
each from Mexico, Venezuela, Uruguay, 
Peru, California, Manila and Brazil. Eng- 
land sent 34, Germany 22, Spain 21, Hol- 
land 19, Turkey 11, Russia five, India eight, 
Japan five, China five. France led in the 


number of buyers with 79, of whom 39 
were from Paris. 

The fair was contributed to by 175 manu- 
facturers of watches, clocks and jewelry, 
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and revédled the determination of the Swiss 
manufacturers to supplant the German 
manufacturers in the production of alarm 
clocks. 

It has been decided to hold a fair each 
year. 


TWO JEWELERS SWINDLED 


Prosperous “Customer” Passes Bogus Check 
at Indianapolis Stores by Novel Trick 
INDIANAPOLIS, Ind., Oct. 9—It may not 

be new to other cities, but it is new to 

Indianapolis and two retail jewelers, whose 

names can not be given at the present time 

under instructions from the police depart- 
ment, were duped the same day in the same 
identical manner. Jewelers say the scheme 
not only is new to them but it is one that 
has so many marks of respectability that 
the average person, be he suspicious or 
not, would not take the proper precautions. 

Here is the -way it happened. A man 
and his daughter walked into one of the 
Indianapolis retail stores recently. The man 
explained that his daughter’s birthday was 
approaching and he wanted to select some- 
thing appropriate. Rings were suggested 
among other things and after looking 
through a pretty complete stock the man 
selected a diamond worth about $750. He 
said he liked that particular ring and so 
did the daughter and he drew a check book 
from his pocket. 

“T forgot,” the customer said, “that you 
don’t know me, and I will have to pay you 
by check, but do you know Mr. 
(the name of one of the prominent officials 
of a large Indianapolis bank?)” 

“Yes, I know Mr. very well,” the 
jeweler rejoined. 

“Well,” continued the customer, “call him 
up and ask about me, his number is Main 
1433.” 

The jeweler, having looked at the check 
book and having seen it was one from the 
bank in which Mr. was an official, 
called the required number. 

Mr. answered the telephone and 
assured the jeweler that the customer was 
all right and was good for any amount he 
might want to buy. 

The sale was completed and ‘two days 
later the check came back to the store 
marked ‘‘no funds.” 

The same thing occurred the same day in 
another store. It developed that the tele- 
phone number casually given by the bogus 
purchaser was not the bank number at all, 
but the number of some person hidden away 
for the purpose of answering such ques- 
tions. It was a pay station, which adds to 
the confusion in searching for the thief. 

Just figure it out for yourself and see 
what you would have done. The two per- 
sons were well dressed, the check and the 
bank corresponded, the man knew this bank 
official so well he knew his private telephone 
number. Would you have stopped to look 
in the telephone book to verify the number? 





























Z. B. D. Lafleur, for many years with the 
Jacquemin Jewelry Co. of Helena, Mont., 
embarked Oct. 1 in business for himself at 
22 S. Main St. He is a jeweler and en- 
graver and will conduct a general manu- 
facturing and repair business, as well as 
carrying a staple stock of goods. 
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American and English Silver Shown During Fiftieth 
Anniversary Exhibition at the Metropolitan 
Museum of Art 
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The 50th anniversary exhibition at the 
Metropolitan Museum of Art has been at- 
tracting a great deal of attention from the 
many visitors. Certain of the objects are 
being withdrawn to conform to the agree- 
ment of the lenders, but it is hoped that the 
majority will remain substantially as they 
are until the end of October, when the ex- 
hibition will definitely close. 

In describing the exhibit of American sil- 
ver the September Bulletin of the museum, 
says: 

“In the gallery of American silver, A 22, 
two special features may be noted. Per- 
haps historically the most important piece 
of American silver is the punch bowl, made 
by Paul Revere. This bowl was made to 
commemorate the “Illustrious Ninety-T wo,” 
members of the Massachusetts Bay House 
of Representatives who voted, in spite of 
peremptory orders from England, not to 
rescind the circular letter which they had 
sent to the assemblies of the other colonies 
and in which they urged united action 
against repressive measures of the Crown. 
The names of the Fifteen Sons of Liberty, 
the original owners, are engraved around 
the rim, and the descendant of one of these, 
Mrs. Marsden J. Perry, has lent the piece 
for this exhibition. In an adjacent case is 
shown a group of silver made by the two 
New York silversmiths, Peter Van Dyke 
(1680-1750) and his son, Richard, whose 
work was of very high quality. Two tea- 
pots lent by Pierre Jay and Francis P. Gar- 
van, a porringer and a spoon lent by Luke 
Vincent Lockwood, two tankards lent by 
R. T. Haines Halsey, and one by Miss Ab- 
bie Estelle Jones, a can lent by Judge A. T. 
Clearwater, and two mugs lent by the First 
Presbyterian Church of Southampton, L. 
I, show the versatility of craftsmanship of 
the elder Van Dyke along lines characteris- 
tic of New York tradition. By Richard 
Van Dyke, the son, are the bowl with elab- 
orately chased decoration, lent by R. T. 
Haines Halsey, and the can lent by Judge 
A. T. Clearwater, which is interesting in its 
great similarity to the adjacent piece by his 
father. In another case is a ‘teapot made 
by Jacob Boelen (working after 1680). This 
has been lent by Pierre Jay. Its cover is of 
particular interest by reason of its similarity 
to the lids of the contemporary New York 
tankards in both design and decoration.” 

Regarding the exhibit of English silver 
the article says: 


“The English silver shown in three cases 
in Gallery H 13 might easily escape the 
notice it deserves. There are two distinct 
groups—a collection of early English 
spoons, probably the finest in this country, 
and a case of representative pieces by Paul 
Lamerie, the famous London silversmith of 
the first half of the eighteenth century. 
“The latter group consists of an engraved 
Salver and a pair of candlesticks lent by 
Mrs. Edward S. Harkness, and of two 
Pieces lent by the Rev. Alfred Duane Pell, 


a tea caddy of grotesque Chinese design and 
a service plate with gadrooned border. Most 
striking, however, is the large hot water 
kettle, with stand and spirit lamp, lent by 
Mrs. Marsden J. Perry. This represents 
Lamerie’s late style at its best, and at the 
same time reflects the popular rococo taste 
of the period, when elaborate chasing, en- 
graving, modeling, and repoussé had sup- 
planted the simpler designs and plain sur- 
faces of the Queen Anne period. 

“As different from the elaborate Lamerie 
silver as anything could be is the collection 
of early English spoons—twenty-three from 
the collection of Marsden J. Perry and six 
from the collection of Judge A. T. Clear- 
water. In England one might not be sur- 
prised to find in the hands of private col- 
lectors such rare and important specimens, 
for ever since the Rev. Thomas Staniforth 
began his collection there has been great 
interest in this branch of collecting; but in 
America it is most unexpected. Thirteen of 
these spoons, in fact, are from the Stani- 
forth Collection, which was dispersed by 
sale in 1898. A complete set of fourteen 
apostle spoons dating from the time of 
Henry VII to Charles II includes several 
early examples: the Master spoon (1514), 
Saint Matthew (1504), Saint Jude and 
Saint Philip (1522 and 1528, respectively), 
and four others of the sixteenth century. 
There is also a Saint Paul spoon (1638), 
not ordinarily, of course, part of a set, but 
made occasionally in place of one of the 
apostles. All these are perfect specimens. 
In addition there are two apostle spoons— 
one Elizabethan and the other James I. Aside 
from apostle spoons, other important types 
are to be found: a diamond point top (about 
1470), an acorn top, a seal top (1592), 
maiden head (1578), slipped stalk (1637), 
and two rare Puritan spoons (1652-1654). 
These loans are of the highest importance 
to one interested in English silver, and 
taken with the permanent exhibits of the 
Museum form an excellent outline of the 
development of this great craft.” 








GET LOOT WORTH $3,000 


Burglars Visit Toronto Store and Escape 
with Watches and Jewelry. 


Toronto, Can., Oct. 10.—Early on Wed- 
nesday morning the City Hall Jewelry Store, 
63 Queen St., W. Toronto, was entered by 
burglars who gaimed access through a cigar 
store adjoining by smashing a window, un- 
locking the upper section of the window 
and forcing an iron bar on the inside. 

They then cut a hole large enough to 
admit a man through the lath and plaster 
partition separating the two stores. 

They obtained watches and jewelry from 
the show cases and windows to the value 
of about $3,000. The police department has 
been notified but as yet no arrests have been 
made. 
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GET DIAMONDS WORTH $51,000 


Buffalo Robbers Hold Up Salesman and 
Foil Chauffeur. 


Burrato, N. Y., Oct. 9—With two re- 
volvers pressed against his back, Clarence 
Miller, taxicab chauffeur, this morning 
drove two men who had forced him to wait 
until they robbed a jewelry salesman of his 
$51,000 sample case to a police station, 
jumped from the car and ran into the build- 
ing to give the alarm. The slowness of the 
sergeant in charge comprehending the mes- 
sage gave the robbers time to make good 
their escape. 

The man robbed was Max L. Lowenthal, 
salesman for Philip Present & Co.,. a 
Rochester jewelry firm, who was attacked 
near his home, knocked unconscious and 
robbed. Miller was hired at the station by 
the bandits, who said they were Government 
agents, and told him to follow Lowenthal. 
Miller saw Lowenthal knocked down, but 
the robbers had him covered and ordered 
him to drive downtown. This he did, going 
by the Third Precinct Station House. 
Lowenthal told the police he believed the 
men got on the train with him at Cleveland. 











SAMPLE TRUNK MISSING 





Reward Offered for Recovery of Newark 
Jeweler’s Trunk which Has Mysteri- 
ously Disappeared. 


Burrato, N. Y., Oct. 9—A reward of 
$1,000 has been offered for the recovery 
of a missing sample trunk belonging to 
Mandeville, Horton & Tibbals, Inc., manu- 
facturing jewelers, Newark, N. J. The 
trunk contained jewelry worth $9,000 and 
some personal belongings of Edward Hor- 
ton, a member of the concern, and has 
been missing for over three weeks. 

Some mystery surrounds the disappear- 
ance of the trunk which was shipped from 
Jamestown, N. Y., on Sept. 20, over the 
Erie Railroad. Officials of the railroad be- 
lieve the trunk was dropped off at the 
wrong station, but detectives refuse to ac- 
cept this theory and are of the opinion that 
the tag on the trunk was switched, probably 
at the depot in this city. 

On the afternoon of Sept. 20, Mr. Hor- 
ton checked his trunk at Jamestown, N. Y. 
for Buffalo, and is certain he saw his 
trunk. put on the train. Upon his arrival 
in this city Mr. Horton went to the bag- 
gage room of the Erie Railroad where he 
instructed the man in charge to send his 
trunk to the D. L. & W. Railroad depot as 
soon as it was taken from the train. 

Later Mr. Horton inquired for his trunk 
at the D. L. & W. Railroad baggage room 
but was told it had not arrived. He im- 
mediately returned to the Erie Railroad 
depot and there the baggage man told him 
his trunk had not come from the train 
with the other baggage. A thorough search 
was made of the station and train it was 
shipped on, but the trunk could not be 
found. Mr. Horton remained around the 
depot for several hours and when his trunk 
did not arrive he notified the authorities. 

A three weeks’ search has failed to re- 
cover the trunk although the police have 
several suspects under surveillance. 
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Platinum Scarce in 1919 





THE United States is still dependent on 

foreign countries for its supply of plati- 
num. The small output of crude platinum 
from domestic mines increased from 647 
ounces in 1918 to 824ounces.in 1919, but 
the total quantity of refined platinum and 
allied metals recovered from foreign and 
domestic ores by domestic refiners de- 
creased from 59,753 ounces in 1918 to 45,109 
ounces in 1919. Only 11,759 ounces of re- 
fined platinum was derived from domestic 
ores in 1919. On the other hand, the im- 
ports of platinum and allied metals in- 
creased from 56,753 ounces in 1918 to 68,054 
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tion, consumption, market, and prices, and 
contains notes on deposits and mining in 
the United States and the leading foreign 


countries. The report may be obtained by 
applying to the Director, United States 
Geological Survey, Washington, D. C. 








Display of Watches by Jules Jurgen- 
son at Exposition Held at 
Geneva, Switzerland. 





NE of the finest and most notable dis- 
plays of watches seen at the watch 
exposition held in Geneva, Switzerland, 
last July, was made by the old firm of Jules 
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EXHIBIT OF THE JULES JURGENSON WATCHES AT GENEVA 


ounces in 1919, nearly half of which came 
from Colombia. The estimated world’s pro- 
duction increased from 62,283 ounces in 
1918, the lowest recorded output, to 67,180 
ounces in 1919, but was still far below that 
of preceding years. 

During the war 83 per cent of the plati- 
num metals consumed in this country was 
used in essential industries (chemical, elec- 
trical, and dental), but in 1919 only 40 per 
cent was so used, and the quantity used for 
jewelry increased from 12 to 56 per cent. 
The remaining small percentage was divided 
among several minor uses. 

A report on “Platinum and allied metals 
in 1919,” by J. M. Hill, recently issued by 
the United States Geological Survey, De- 
partment of the Interior, shows the produc- 


Jurgenson. Many of the fine timepieces 


-made by this well known watch firm of 


Switzerland were on display and attracted 
widespread attention. 

Among the notable visitors to the Jurgen- 
son booth was Marshal Joffre of France. 
According to information coming from 
overseas Marshal Joffre complimented the 
concern on its wonderful display and re- 
marked that the Jules Jurgenson firm was 
the finest and most exclusive exhibit of 
the fair. Whereupon the Marshal was 
told that he was looking at the products 
of one of the oldest and most renowned 
watch concerns in the world. 

The judges have distributed no prizes, 
but expect to. make their awards in the near 
future. 
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LETTERS TO THE EDITOR 





British Jeweler Indorses Legislation Against 
Possessing Firearms 
Newsury, England, Sept. 28, 1920. 
Editor, THe JEWELERS’ CIRCULAR: 


Allow me to suggest one or two queries 
to your editorial of Sept. 8, regarding the 
A. N. R. J. A. resolution and “pistol-toting.” 

Your contention that prohibitive legisla- 
tion is “obeyed only by law-abiding citizens” 
is undeniable, but does not that contention 
cut equally across almost every law that has 
ever been placed on the statute book? Yet 
we continue to pass laws and experience 
proves the wisdom of}'$o doing. The value 
of law is often indirect and psychological. 
Law is not in itself preventive so much as 
it is educational. 

Again, you say, that the “crook knows 
that where such laws prevail the law-abiding 
citizens and merchants obey them and are 
then absolutely at his mercy,” and your 
statement appears unanswerable. How 
comes it then that in this country where 
it is the exception for jewelers or anyone 
else to possess fire-arms and where even the 
police, on ordinary duty, never carry them, 
we are almost immune from the pistol 
nuisance? 


This country has no monopoly of virtue 
or good sense and probably possesses as big 
a proportion of rogues of sorts as any | 
other. The fact remains, however, that fire- 
arms are little used by either the law- 
abiding or criminal classes. The criminal 
classes obviously did not lead the way in 
their abandonment. 

Is not the. psychology of it here? The 
“gunman” as a rule has no particular pas- 
sion for shooting people; he is just out for 
“swag.” If he knows that in his search 
for swag he will not be likely to look up 
the barrel of a revolver, the chances are that 
he will not carry one himself. 

This does not prevent crime—neither laws 
nor penalties have ever yet directly suc- 
ceeded in doing so—but it does tend to 
“civilize’ crime, which is one step toward 
its prevention. 

What then is the position of the unarmed 
citizen in the face of the minority criminal, 
who, here, as elsewhere, still retains his 
“gun”? Armed or unarmed, it is impossible 
for him to guarantee immunity from loss 
of life and property; however well armed a 
citizen may be, he cannot guarantee to get 
his shot in first. The question then resolves 
itself into this: Which plan secures the 
greatest comparative immunity? My own 
view—and I submit that this is supported 
by experience—is that the life of the un- 
armed citizen is safer and his property in no 
greater danger than the armed, and further, 
that general disarming—such as the A. N. 
R. J. A. resolution urges—is the surest way 
to the reduction of crimes of violence. 

Permit me, as an overseas jeweler, to ex- 
press my appreciation of your valuable 
journal. 

Very truly yours, 
WattTer H. BeEnTLEY. 








Frank &cHlaefer will engage in business 
at Lumira, Wis. 
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“CO-OPERATION” 


The W.W.W. Jeweler, in justice to him- 


self, should co-operate with us. 























Co-operation is important if he wishes to 
take full advantage of W.W.W. National 
Advertising, as well as all the other adver- 
tising features, all of which, when used, 
aid the Jeweler in not only increasing his 
Ring sales but his entire jewelry business. 


If you wish to get the full benefit of 
W.W.W. Advertising, you must let the 
people of your community know that you 
have W.W.W. GUARANTEED NA- 
TIONALLY ADVERTISED RINGS for 


sale. Have you ordered newspaper cuts 
and other material? 


WHITE, WILE & WARNER 


“Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N-Y, 
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The Kantslip Belt Mfg. Co. has given up 
its shop at 25 Congress Ave., this city. 

Arthur Henius has declined the Republi- 
can nomination for Mayor of Providence. 

Mr. and Mrs. Arthur Henius, who were 
at Buttonwoods for the Summer, have re- 
turned to the city for the Winter. 

Mr. and Mrs. Henry Fletcher, who have 
spent the Summer at Barrington, have re- 
turned to their home on Parade St. 

Alice A. Cutter has been appointed by the 
Municipal Court of this city as guardian of 
the person and estate of Frank Cutter, Jr., 
bond $20,000. 

The Atlas Electro Plating Co., 21 Bagley 
St., Pawtucket, is being conducted by Adolph 
J. LaCouture of that city, according to his 
statement filed at the city clerk’s office. 

Information has been filed at the office 
of the city clerk here that Frank Hyde, of 
Sioux Falls, S. Dak., is the owner of the 
Simplicity Adjustable Collar Pin Co., 47 
Clifford St., this city. 

Frank E. Farnham, of the Jewelers’ Sup- 
ply Co. and wife, entertained at a dinner 
party at their home on Ontario St., Mon- 
day evening, in observance of the golden 
wedding anniversary of Mrs. Farnham’s 
parents. 

At the 69th annual meeting of the People’s 
Savings Bank on Monday, Robert C. 
Chapin and John S. Palmer 2nd were elected 
corporation members and Howard D. Wil- 
cox, William P. Chapin, Edward B. Hough 
and Arthur W. Claflin were among the 
trustees elected. 


The Screw Machine Products Co. of this 
city has amended its charter issued under 
the laws of Rhode Island, increasing the 
capital stock to $200,000. This action was 
authorized, according to information filed 
at the Secretary of State’s office, at a stock- 
holders’ meeting Sept. 22. 

At the 101st annual meeting of the Provi- 
dence Institution for Savings on Monday, 
Frank W. Matteson, a director of the Gor- 
ham Mfg. Co., and Henry D. Sharpe, presi- 
dent and treasurer of the Brown & Sharpe 
Mfg. Co., were elected first and second vice- 
presidents, respectively. 

E. T. Arnold has given up his retail store 
at 149 Westminster St. and is now located 
at Foster’s, corner Dorrance and Weybosset 
Sts. where he is in charge of the watch 
department. An entire new repair section 
has been established, equipped with every 
modern convenience and furnishing facili- 
ties for about 20 workmen. 

The Whittet-Higgins Co., of this city, has 
been incorporated under the laws of Rhode 
Island for the purpose of manufacturing, 
selling, etc., screw machine products. The 
capital stock is $20,000, consisting of 100 
shares of common and 100 of preferred, at 
$100 each. The incorporators are Edward 
G. Fletcher, Henry S. Whittet and John S. 
Higgins. 

A suit alleging infringement against pat- 
ent rights was filed in the United States 
District Court for Rhode Island last Mon- 
day by Joseph Goldsmith, Jr, a manufac- 
turing jeweler of this city, against the 
Original Ornamental Co., George S. Kelley 
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and Gertrude I. Landry. In the declaration 
it is charged that a patent granted 
Sept. 15, 1914, to the complainants for a 
head dress retaining device, was infringed 
upon. 

Emery J. San Souci, of J. O. San Souci 
& Co., Olneyville, has been nominated by 
the Republican State Convention as candi- 
date for Governor. Governor R. Living- 
ston Beeckman, who is a stockholder and 
director of the International Silver Co., de- 
clining a renominaticn. 

Abraham P. Workman has filed his in- 
ventory as administrator of the estate of 
the late Wolfe Kaplan, proprietor of the 
Weybosset Diamond Co., in the Municipal 
Court, showing the following assets: Cash, 
$39.38; deposit at Westminster Bank, 
$4,176.20; bills collectible, $1,595.07; stock 
in store at 219 Weybosset St., $25,423.83; 
fixtures, $1,000; certificates of deposit at 
Westminster Bank, $13,188.53; demand note 
of W. Saltzman, $500; five shares Narra- 
gansett Electric Lighting Co., $255; War 
Savings certificate, $100; $3,000 United 
States Government bonds, $2,728.32. 











Mr. Streeter, formerly of the Bailey, 
Banks & Biddle Co., Philadelphia, was in 
Boston last week visiting the trade. 

Mr. and Mrs. Samuel Owen, of the Owen- 
Cotter Jewelry Co., Tampa, Fla. and in- 
fant journeyed by automobile to this city 
last week. 

A voluntary petition in bankruptcy has 
been filed in the U. S. District Court by 
Harold R. Strand, Lawrence jeweler. The 
liabilities are $5,038, assets none.. 

Herbert Fay, brother of J. Fay, of D. C. 
Percival & Co., rescued a drowning boy in 
the channel off Jeffries Point last week. Fay 
dived into the water without removing any 
of his clothing, caught the other boy, who 
was submerged, by the hair and brought 
him to safety. 

Marriage intentions have been filed at 
city hall by Richard Dimes, Jr., silver- 
smith, 1000 Dorchester Ave., and Mary L. 


Clucas, 250 Everett Ave., Chelsea. Similar 
steps have been taken by Clement L. 
Thompson, watchmaker, 33 Floyd St., 


Waltham and Marguerite D. Cooper, 677 
Dudley St., Roxbury. Also Willis F. Bra- 
sier, silversmith, 5 Melden St. and Ola 
G. Neramore, 104 Portland St., Haverhill. 

At the annual banquet of the New Eng- 
land Jewelers’ Golf Association at Waum- 
beck hotel, Jefferson, N. H., Monday, Sept. 
27. Elmer E. Knight, the president, pre- 
sented, on behalf of the organization, a 
check for $300 to the New England Watch- 
makers’ Institute. Mr. Mansur responded 
for the Institute, thanking the association 
for its generosity. Mr. Knight also pre- 
sented to the National Publicity Associa- 
tion a check for $200 toward the advertis- 
ing fund. 








Lester B. Pratt, Atlanta, Ga., recently 
purchased an interest in a jewelry store at 
Lima, O. On Oct. 4, Mr. Pratt took up his 
activities as a partner in the establishment. 
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TRADE CONDITIONS 
Jewelers here report an unusually brisk Autumn 


business. This year’s business will be even better 
than that of last year, the dealers say. The buying 
public, with large salaries and wages prevailing, 
has plenty of money to spend, and is spending it 
with a lavish hand, as far as jewelry is concerned. 
Dealers report that there is an esvecial demand 
for bangle bracelets and for small watches for 
women. There is a fad prevailing to wear these 
small watches around the neck attached to ribbon. 





Tinley L. Combs of Omaha, former presi- 
dent of the A. N. R. J. A., was in Buffalo 
last week. While here he called on Charles 
T. Evans, of Brayton’s, Inc., president of 
the Buffalo Retail Jewelers’ Association. 

Edward Frisch, the infant son of Gustav 
Frisch, ex-president of the State retail 
jewelers’ association, died recently. He 
was two years old. Mr. Frisch made a trip 
to New York last week. Mrs. Frisch ac- 
companied him. 

Buffalo jewelers will do their share in 
the campaign for $5,000,000 which is now 
being carried on to enlarge the University 
of Buffalo. The quota of the jewelers’ 
division among the workers is $18,790. A\I- 
bert Dickinson is the chairman of this di- 
vision. 

The association here is making arrange- 
ments for a dinner party to be held in the 
near future, in honor of A. W. Anderson 
of Neenah, Wis., the national secretary, 
Henry F. Stecker, Milwaukee, and Edward 
H. Hufnagel of Mt. Vernon, N. Y., who 
will come here to make arrangements for 
the national convention which Buffalo hopes 
to get next Summer. 

E. C. Tanke is preparing to take a well- 
earned vacation at his ranch in Pasadena, 
Cal. Mr. Tanke was chairman in charge 
of the arrangements for a recent Pilgrims’ 
day parade which was held here. The 
parade was one of the most novel and 
spectacular, as well as one of the largest 
ever staged here, various organizations out- 
fitting floats to represent different periods 
of American history. Mr. Tanke received 
many compliments for the success of the 
affair. He is president of the local chapter 
of the Sons of American Revolution and 
is a weli known local jeweler. 

Alterations have made a decided improve- 
ment in the front of the store of T. C 
Tanke. The front has been finished in 
blue tile on the first floor. The remainder 
of the building is being painted to conform 
with the new front. The new windows 
have been finished in circassian walnut, 
and some attractive displays have been fea- 
tured in them. The store plans to use one 
window for diamonds and the other for 
silver, exclusively, which two lines it fea- 
tures. Another alteration planned for this 
store is the arranging of two rooms for the 
sale of diamonds. Thus purchasers of 
diamonds will be given privacy while mak- 
ing their choice. 








Crescent Jewelry Co., Breckenridge, Tex., 
has been incorporated with a capita! of 
$12,000. The incorporators are H. A. 
Devaux, G. W. Buckley, and Charles 
Thornton. 
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STERLING 


comin 
SILVER TOILET WARE 


The general excellence and originality of design of our master 
workmen is nowhere more clearly demonstrated than by our 
Sterling Silver Toiletware. The beauty, the character and the 
variety of our patterns is unequaled and undisputed. This is 
the more noteworthy when you take into consideration that a 
substantial number of these patterns retail at moderate prices. 
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The name and repute of The Gorham Company has many 
advantages to the retail jeweler, for our policy has ever been to 
meet and satisfy increasing demands of an intelligent and dis- 
cerning public. 
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Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 
Fifth Avenue at 36th Street, New York 


Branches 


NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 











Works: Providence, New York, Birmingham 


TINT nat TTT TIMI TTT SAIAAAALRAALA 
MUTT MT TTT 
aK | WTAE } | | \/ 1] | | | 
\ | HAT }}){]) | seen : pu ; : 
WHT HTT = | << 
| ai ! } ae — 
1)]| HULEETATIRATRTTAALIAURTARHTATEORTOTIROOT I Oap Timm Aim TMT 
Hii | | Hi | | | PTA | j | 
WATT HOS FATPATTHATLOUHAHTT TACO HII} 
LU UDUIOEESTSOLEUI | Hn UU il UH i | 
7 
i 
























































































































































































































































i) 





rT 











October 13, 1920. 





PUBLISHED EVERY WEBK BY 
The Jewelers’ Circular Publishing Co. 


ford, Pres. & Treas. V.S. Mulford, Vice- 
os <=. Charles A. Brodek, Sec’y. 
11 JOHN ST., COR. BROADWAY, NEW YORK 














" E ESS: 
1145 CoaTLANDT JEWLAR, NEW YORK 
Vor. LXXXI October 13, 1920. No. ll 
Subscription in United States and Mexico, - $4.00 
Dominion of Canada, - . : si 5.00 
Other Countries of Postal Union,  - - 7.00 
Single Copies, - . - - - .20 





Notices of changes in standing advertisements 
must be received one week in advance, new matter 
can be received up to Monday. 











index to News and Sprerial Articles 





Page. 
Why Diamcnds, Blue Sapphires, Fine 
Emeralds, Oriental Rubies and Pearls Are 
@eacce and: Pgh Priced: «cscs cccccecess Y i 5 
Burglars Rob Canadian Jewelry Store of Val- 
NN salts Sp Assi oR aaa Ga Biacaie ewe 77 
Free Evening Classes for the Jewelry Trade 
OA a Ae 79-81 
Toe News from Eagland. oi s.ocsc.cc0secsoes 89 


Conditions in the German Jewelry Industry. 89 
Jewelry of Tibet Being Exhibited in New 


een ree re ee ree 91 
R. Wallace & Sons Mfg. Co., Wallingford, 
Conn., has new administration building.... 91 
War Department Looking for Jeweler Who 
Made Ring Found on Dead Soldier....... 91 
Philadelphia, Pa., Jeweler Held Up and 
i aa 5 esd ire ok 4s Sed ihn osteo soa aoe 93 
Rings Stolen from Quaker City Jewelry Store 
SON OTIS 059.5. 5 saa saaleceeas as kucie diese 93 
Veteran ‘“Pennyweighter’ Arrested in St. 
PUNE) SGD) 55165a Sco ssa, sitard: 5G 08a lbw we ae ase 93 
Kenosha and Racine Jewelers Enjoy Dinner 
Bd PROOREE POT ccs 6 cc sees anes coennies 93 
Creditors Start Bankruptcy Proceedings 
Against George Delin, New York......... 95 
Mammoth Business Men’s Torch Light Parade 
fo Be Mele in New: Vor... ve:¢<s-c0escccees 95 
How Detroit Jeweler Won But Lost....... 97-99 
Meath of Vred HH, Petersetis.e «cscs scccasic.es 99 


John W. Mitchell, Arrested for Jewelry Store 
Robbery, Given Life Imprisonment for 
Murdering Bank Official. «00.0400. 99 

District Clubs in Wisconsin Hold Meeting... 101 

Three Italians Held on Smuggling Charge... 101 

Big Diamond Arrives in New York......... 101 

Why Prices on Jewelry Lines Will Not Go 

MMR neice y acaiagia we ibis ae aces See 103-104-105-107 

Creditors of Conjoint Jewelry Corporations, 
New York, Accept Settlement Offer........ 109 

Peter Shulla, Kansas City, Mo., Files Bank- 


oth oe Pe EE OP re 109 
Two Indianapolis Jewelers Swindled by Bogus 
SMO NS UBUAUON. 5 9:<:s:6 uaa sadeasgas eae 109 


Burglars Get Valuable Loot from Toronto, 
ROE PE MELNY, SLOUC 6:50.65. 015 0's: 4101016 ain tieie lean lil 

Thieves Rob Representative of Rochester, 
N. Y., Jewelry Concern of $20,000 Worth 


MOU AMIMEIOHOD. . or6.cs404. 5,40 esas SAR oes eemeere 111 
Trunk Belonging to Newark, N. J., Manufac- 
turers Mysteriously Disappears.........++. 111 
American and English Silver Being Shown 
RM NIE 5 5-5 oy wie axwcaibieneeames ese eee 111 
SME IR oe 5 4, 5S o's dine HOTS ola O SMM 111 
MEER SATO. TALGOE.: 4.5. 0:6isis;0's0.49 a1 eva: 0-9:02006 113 
Platinum Scarce in 1919............+essesee 113 
Display of Watches by Jules Jurgenscn at Ex- 
position Held in Geneva, Switzerland...... 113 
Thanksgiving Window Displays.........+- 131-133 
Form Letters That Bring Results........... 135 
Tuning Up for the Fall Campaign........... 137 
An Old Fashioned Display............++eees 137 
Practical Publicity for the ‘Retailer........ 139-141 
Terms Watchmakers Oucht to Know..... 143-145 


A Pocket Voltmeter in an Old Watch Case.. 145 
Patent Department 147 


THE JEWELERS’ 


Manufacturers Show |“ another part of 
Why Jewelry Lines .. this issue on page 


: 103 to page 107 we 
WII! Not Cost Less vibiish the first in- 


stallment of letters from the leading manu- 
facturers in the jewelry trade explaining 
why the prices of the different lines that 
come into our industry cannot and will not 
come down in the future and why the 
jeweler- and his customer must expect to 
pay the prices now prevailing and cannot 
hope to gain anything by deferring pur- 
chases to a future date. 

We should have liked to have given pub- 
licity to all the letters that we have re- 
ceived on this suject in complete form, but 
unfortunately the paper shortage curtails 
our space to an extent that makes this 
impossible. However, we have published a 
number of the representative letters of the 
leading manufacturers, a few of them al- 
most in full, with copious extracts from 
others, and a summary of still others who 
say about the same thing. In the article, 
this week we take up a general survey of 
the situation based on the letters received 
with a summary of the letters received 
from the manufacturers in the silver, sil- 
ver plate, watch and watch case trades, 
which we think will be read with interest 
by every enterprising jeweler who wishes 
to familiarize himself with the stable and 
almost standardized conditions under which 
the trades are now operating. Letters from 
the manufacturers of rings, jewelry and 
other lines will appear next week. 
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there is a strong 
attempt on the part of 
some one to “bear” the 
diamond market and jewelers throughout 
the country should be cautioned to watch 
out for this propaganda and use their in- 
fluence to see to it that neither their local 
bankers or newspapers are used by the 
propagandists to further this nefarious 
scheme. Already some banks have dis- 
tributed an unsigned circular which pur- 
ports to be a “Special Report on Dia- 
monds” but which is, in) fact, a tissue of 
misrepresentations, distorted facts and a 
veiled attempt to stir up anti-British 
prejudice by attempting to show that the 
official statement of the London Diamond 
Syndicate made in the cablegram to THE 
JEWELERS’ CIRCULAR is a part of British 
propaganda to not only help the British 
Syndicate market its goods here but to 
help British exchange and the British 
banks and bankers who have loaned un- 
limited sums to the Syndicate. There is 
also a veiled suggestion that the Ameri- 
can diamond buyers who purchase half the 
product of the Syndicate, hold the future 
of the Syndicate and the British banks 
who back it in their power and can do 
both the diamond mines, the Syndicate and 
the banks of Great Britain considerable 
harm by withholding purchases of dia- 
monds if they will.- 

The circular contains considerable mis- 
representation as to South African condi- 
tions, speaking of the trouble down there 
with a few independent diggers (who 
pyramided their prices away beyond the 
market prices) as if it related to the great 
diamond mines. The circular ends with a 


Propaganda That 
Should Be 
Squelched. 
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general statement that the trend of all 
commodities is downward and that dia- 
mond prices should drop immediately to a 
material extent. Probably the greatest 
misrepresentation comes in the last para- 
graph which states that the average price 
of cut diamonds to the importer was about 
$123 per carat in 1919 and $159 in 1920, 
while the average retail prices of these 
stones run from $500 to $1,000 per carat. 
It needs no diamond importer or even re- 
tail jeweler to realize the absolute ab- 
surdity of this statement though it and the 
other statements in the circular may be 
quoted by irresponsible writers of news- 
paper articles who think there is a founda- 
tion for a story on “a great drop in the 
price of diamonds.” 

We have been unable to learn by whom 
the circular was issued, as it is unsigned, 
but many people who received them from 
their bank believed it was prepared on the 
authority of that institution. Why a repu- 
table bank would lend itself to propaganda 
of this kind we do not know, but it has 
been done and, therefore, it behooves all 
jewelers to see, as said before, that their 
own banks and newspapers are warned 
against being duped into taking any such 
action or giving prominence or circulation 
to the circulars, and at the same time, the 
absurdity of the facts contained therein 
should be made apparent to all. 





Jewelers May Help HE point has often 
War Dept. been made that 


io ‘Thien Set jewelry _enters inti- 
mately into every 
phase of the life of its owners from birth 
to death and even is associated with things 
after death in the way of mourning 
jewelry and mementos worn by sorrowing 
friends and relatives. Practically every im- 
portant event in our life is commemorated 
in some way by jewelry. The birthday gift, 
the class ring or pin at graduation, the rings 
given or received on engagements or mar- 
riages, up to the presents at the silver or 
golden wedding, all are evidence of work 
of the jeweler. So it is no exaggeration to 
say that the products of the jewelry indus- 
try have more permanent and intimate rela- 
tion in connection with the lives of our 
people than do those of any other line of 
manufacture. 

The war has shown that jewelry, through 
its intimate connection with its owners, is 
one of the most important means of identi- 
fication and this has been particularly true 
in cases of dead soldiers for those who have 
lost their reason or memory. The estab- 
lishment of the identity of many of these 
people has often come through a watch, a 
ring or a trinket when all other clues have 
proved of no avail. The watch has proved 
the most important means of identification 
owing to the fact it can often be traced 
easily through the numbers of the case and 
movement directly to the manufacturer, 
then to the wholesaler and retailer and by 
him to the customer. But in cases where 
watches have not been found. identifica- 
tion is often established by means of a ring 
or other keepsake and THe JeweLers’ Cir- 
CULAR and its subscribers have in this way 
been a great aid to the army authorities in 
the past in establishing the buyers of? this 
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jewelry and through them the identity of 
the unknown men. 

Another case of this kind is called 
our readers’ attention in this issue wherejn 
is published the photograph of a ring found 
on a dead soldier in France, whom the 
Quartermasters Department of the U, §, 
Army is attempting to identify. The aig 
of our readers is asked in finding the 
jeweler who sold this ring that from 
him a clue may be obtained to the pur. 
chaser. Unfortunately, the ring bears no 
trade-mark of the manufacturer and at first 
glance would appear to be a high school 
ring of the class of 1910. We earnestly re- 
quest any jeweler who may have sold rings 
of this kind to communicate at once with 
this journal or directly with the Officer of 
the Quartermasters Department mentioned 
in the article in question. 








All States HE large number 
Should Have of inquiries that 
This Law have been received 


by this journal in 
connection with the law permitting jewel- 
ers to sell uncalled for repair work, indi- 
cates renewed interest in this subject not 
only among jewelers of New York and 
other States having such an act, but also in 
those where no special statute has as yet 
been enacted on these lines. For the sake 
of the inquirers and others interested in 
the subject generally, we again republish 
in full the New York law which went into 
effect in April, 1914, as an amendment to 
the Alien Law and which reads as follows: 

186. Lien of bailees for hire. Every per- 
son, firm or corporation engaged in per- 
forming work upon any watch, clock or 
jewelry for a price, shall have a lien upon 
any such watch, clock or jewelry upon 
which such person, firm or corporation per- 
forms such work for the amount of any 
account that may be due for such work. 
Such lien shall also include the value or 
agreed price, if any, of all materials fur- 
nished by such bailees for hire in connec- 
tion with such work, whether added to such 
article or articles or otherwise. If such ac- 
count remain unpaid for one year, after 
completing such work, such bailees for hire 
may, upon 30 days’ notice in writing to the 
owner, specifying the amount due, and in- 
forming him that the payment of such 
amount within 30 days will entitle him to- 
redeem such property, sell any such article 
or articles at public or bona fide private sale 
to satisfy the account. The proceeds of the 
sale, after paying the expenses thereof, 
shall be applied in liquidation of the indebt- 
edness secured by such lien and the balance, 
if any, shall be paid over to the owner. 
Such notice may be served by mail, directed 
to the owner’s last known address, or, if 
the owner or his address be unknown, tt 
may be posted in two public places im the 
town, village or city where the property ts 
located. Such notice shall be written or 
printed. Nothing here contained shall 
preclude the remedy of enforcing. such lien 
by action, as provided in article nine of this 
chapter. 

2. This act shall take effect immediately. 
The above law or one of similar lines- 
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Gustav A. Frisch, Buffalo, N. Y., an ex- 
president of the New York State Retail 
Jewelers’ Association, was in this city last 
week. 

Louis Plannick, formerly with John 
Wiener, diamond cutter, 37 John St. has 
gone into business on his own account in 
room 401 at 71 Nassau St. Mr. Plannick 
will import diamonds. 

Henry Freund, of Henry Freund & Bro., 
65 Nassau St., was taken ill last week but 
has sufficiently recovered to be at his of- 
fice every day. Mr. Freund will leave 
shortly on a trip through the west in the 
interest of his concern. 

Breslovsky Bros., manufacturers of white 
gold mountings at 41 Maiden Lane, have 
announced that their mesh back repair de- 
partment has been purchased by Frank Sa- 
gor of the same address. Breslovsky Bros. 
will continue the manufacture of mountings. 

The copartnership existing between Mor- 
ris Eisler, Morris Goldin and Harry Du- 
nay, conducting business under the firm 
name of Eisler, Goldin & Dunay, at 45 Lis- 
penard St., has been dissolved by mutual 
consent. The dissolution agreement ex- 
pressly provides that Morris Eisler as- 
sumes the lease on the premises where 
the business was conducted and that there 
are no other debts of the firm. 

During a severe wind storm one night 
recently, a padded brick was thrown 
through the window of the Herbert Jewel- 
ry Shop, 158 W. 125th St., this city. Owing 
to the noise caused by the storm no one 
heard or saw the window being smashed 
and as a consequence the robbery was not 
discovered until the following morning. It 
has been reported that the thief took mer- 
chandise worth about $310, consisting prin- 
cipally of plated and filled articles. Several 
months ago the Herbert store suffered an- 
other window smashing, but at that time 
the thief was caught and the goods recov- 
ered, 


A meeting of the New York Watch- 
makers’ Society was held Tuesday evening, 
Oct. 5, at the organization’s headquarters, 
on Third Avenue. Included in the most 
important business transacted was the con- 
tributing of $51 to the Centralverbund der 
Deutscher Uhrmacher at Halle A/S Ger- 
many. This is the central organization of 
watchmakers in Germany, and from a letter 
received in this country recently the society 
is badly in need of funds to carry on relief 
work. The New York Watchmakers’ So- 
ciety in making the donation also appeals 
to other watchmaker organizations in this 
Country to follow its example. All con- 


tributions may be sent direct to the organi- 
zation in Germany. 

In recognition of his service in behalf 
of the jewelry trade while a member of the 
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State Assembly, Robert McC. Marsh has 
been endorsed by the Broadway Jewelers’ 
Association for election to the Supreme 
Court Bench of New York and _ Bronx. 
Practically the entire membership of the 
Broadway Jewelers’ Association voted to 
approve the candidacy of Mr. Marsh. 
Irving H. Bloom, executive secretary of the 
association, in transmitting to Captain 
Stanley R. Howe, campaign director for 
Mr. Marsh, information of his organiza- 
tion’s action, said that the jewelers of 
Broadway have acted upon the principle 
that the judicial officers of the government 
of the city and State should be chosen with 
the idea of selecting men who will do the 
greatest good for the greatest number, 
that no more important office exists than 
that of incumbents of the bench and that 
in endorsing Mr. Marsh as one of the nine 
justices of the Supreme Court to be elected 
in New York and Bronx, members of the 
Broadway Jewelers’ Association consider 
his record and his abilities for the position 
to entitle him to every consideration. 

Jewelers throughout the country are 
asked to be on the watch for several valu- 
able articles of jewelry which were stolen 
from Rodolphe Caesar, a jeweler at 53 Rue 
de Chateaudun IXe, Paris, a short time ago. 
The articles included a pearl necklace com- 
posed of 63 pearls weighing about 650 
grains with a knot between each pearl. 
This necklace is only slightly graduated. 
The pearls are round and clean and their 
color is white and slightly rose. The cen- 
ter pearl weighs over 25 grains, the two 
pearls on each side of the center stone 
weigh over 20 grains each. The snap is 
composed of a single navette shape diamond 
weighing about 2% carats. The value of 
this necklace is about 1,500,000 francs. The 
second necklace is composed of 67 pearls 
weighing about 400 grains with a knot be- 
tween each pearl. This necklace is slightly 
graduated and the center pearls weigh over 
13 grains. The two on either side weigh 
over nine grains. The snap is made of a 
barrel shape pearl. The value of the neck- 
lace is about 200,000 francs. There is also 
missing a pearl set. platinum ring with 
brilliants on the shank. The pearl weighs 
a little over 32 grains and is round and 
white in color. This is valued at 50,000 
francs. Another pearl ring set in platinum 
is also missing. This pearl is of a grayish 
color and is valued at 25,000 francs. Any 
person having knowledge of the where- 
abouts of these articles should communi- 
cate at once with Madame Bouleyand 
Moreville, 12 rue Daviond, Paris, France, 
or THE JEWELERS’ CIRCULAR. 

In a suit by Alfred P. and Sidney T. 
Marion, owners of half the $25,000 stock 
of the Armeny & Marion Co., maker of 


CIRCULAR 













jewelry, fountain pens, etc., at 90 Nassau 
St., to dissolve the corporation on the 
ground that it is mecessary because the 
owners of the other half the stock will 
not come to an agreement over the selec- 
tion of a treasurer to fill a vacancy, Su- 
preme Court Justice Newburger has ap- 
pointed Herman Joseph referee to inquire 
into the suit, and the case will be heard 
Nov. 10. Because of the lack of a treas- 
urer the corporation is unable to obtain 
funds to meet its payroll of $1,200 a week 
and to pay for $500 worth of gold needed 
daily. The corporation owes $18,866 to 
creditors, of which $13,000 is due on notes. 
Clarence Sage Woodman is the attorney. 
In speaking to a. JEWELERS’ CircuLaR re- 
porter about the suit, Francis Armeny, 
representing the estate of G. Armeny, said: 
“On April 10, 1920, G. Armeny, treasurer 
of the corporation since its conception in 
1905, died and a short while previous to 
his death and continuing thereafter, his 
son, Francis Armeny, had acted as tem- 
porary treasurer. On or about June 6 
Marion interests, owners of 50 per cent of 
the stock, and the remaining members of 
the Board of Directors held a meeting of 
the board without notifying Katherine M. 
Armeny, the executrix of the estate of G. 
Armeny, owners of the remaining 50 per 
cent of stock, and elected Clarence Sage 
Woodman, their personal legal representa- 
tive, and Harry Knowles, son-in-law of 
A. P. Marion, as members of the board of 
directors although they could not qualify 
by reason of not holding stock. On July 
29 this board elected Sidney T. Marion as 
treasurer at a meeting also held without 
the knowledge of the Armeny interests and 
thereby ousting Francis Armeny as tem- 
porary treasurer and depriving the Ar- 
meny interests from any participation in 
the affairs of the corporation. Mrs. Ar- 
meny through her attorney, Francis W. 
Pollock, 309 Broadway, brought the mat- 
ter before the Supreme Court, which, after 
hearing both sides, rendered a decision early 
last month declaring the elections both ‘of 
the directors and officers null and void 
and ordering a new election of all officers 
and all directors. A meeting was ordered 
called by A. P. Marion, president, on Sept. 
11. At this meeting the Marion interests 
demanded all the officers: and a majority of 
the board of directors. The Armeny in- 
terests, however, asked for one-half of the 
officers and one-half of the directors, but 
when the Marion interests refused the 
meeting adjourned without any elections 
taking place. The corporation has assets 
far in excess of its liabilities.” 

Among the department store jewelry 
buyers in this city during the past week 
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were: A. P. Dupius, Emery-Bird-Thayer 
Dry Goods Co., Kansas City, Mo.; C. Tor- 
rence, Torrence-Morris Co., Gastonia, N. C., 
and M. Berman, Altoona, Pa. 

Charles W. Hickok, of the Eleder-Hickok 
Co., silversmiths, 23 Prospect St., Newark, 
N. J., held an exhibit of his concern’s prod- 
ucts last week at the Hotel McAlpin, this 
7 meeting of the creditors of Bagg & Co., 
manufacturing jewelers, 527 Fifth Ave., will 
be held today (Oct. 13) at 3.30 p. m. at the 
office of Robert P. Lewis, 42 Broadway, at- 
torney for the alleged bankrupt. An in- 
voluntary petition in bankruptcy was filed 
against the concern, in the United States 
District Court, this city, on Friday, Oct. 1. 
At the meeting on Wednesday the affairs 
of the company will be discussed and all 
creditors are urged to attend. 

It was announced last week that B. J. 
Wolf has associated himself with the Wolf 
Co., importers of pearls, 12 John St., and 
will travel in New York and Philadelphia 
for the firm. About two months ago Mr. 
Wolf was discharged from the United States 
army after having served for several years 
as first lieutenant in the Ordinance Depart- 
ment at Philadelphia. Jake Wolf of the 
Wolf Co. will sail for the European pearl 
markets Oct. 20 on the Adriatic. He will 
be abroad for about two months. 














TRADE CONDITIONS 


Business conditions in New Orleans continue to 
be very good according to reports from whole- 
salers and retailers. While it is said that manu- 
facturers and wholesalers in the north and east 
are somewhat worried about conditions in the 
south because of the falling prices on cotton, 
sugar and rice, local business men say there is no 
cause for alarm whatever. Much of the crops 
have already been sold at gocd prices, and if any- 
one is hit hard by falling prices it will be the 
speculators. The coffee market has been very 
much upset, and two failures were recorded. This 
in no way affects general conditions in the retail 
lines. All the local stores are doing good business 
and collections are entirely satisfactory. 





George Opie, of the Wadsworth Watch 
Case Co., was in New Orleans recently. 

Jules Schwab, New York City, made his 
first visit to New Orleans recently. While 
there he made his headquarters with Leon- 
ard Krower & Son. He represents A. 
Schwab, 

Alfred Krower, head of Leonard Krower 
& Son, Inc. is spending a vacation at 
French Lick Springs. He will be absent 
during the State convention of jewelers but 
will be represented by L. S. Wilkes, man- 
ager, who will preside at the luncheon to 
be given retail dealers, both local and visit- 
ing, Oct. 13. 

Reservations are being made every day 
at the Grunewald Hotel for the State con- 
vention and everything points to one of the 
most important gatherings ever held in the 
State. Louis Hausmann, president, and W. 
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S. Bender, secretary, assisted by the other 
officers and the local jewelers have done 
everything to insure the success of the 
meeting. 

J. B. Grimaldi, engraver, formerly em- 
ployed in the Warner Drug Store, is now 
located with the new firm of Riley & Caro 
at 240 Dauphine St. This establishment 
seems to be doing well from the start. 


Your Pocket Knife 











OW few men realize that there are 
fashions in pocket knives? Twenty 
years ago the American pocket knife was a 
rather elaborate affair, styled to meet the 
freakish competition of foreign makers who 
felt that an artistic appearance superseded a 
keen blade, and in those times pocket knives 
were measured by the number of blades 
and useful instruments which they carried. 
With smaller pockets in men’s clothes, 
bulky pocket knives have become a thing 
of the past, thanks to the foresight of 
American pocket knife makers who, during 
the war, reduced their program of styles 
and patterns. The American cutlery 
makers, like the watch makers, have styled 
their products along more handy and com- 
pact lines. The most popular model is the 
two-bladed jack knife and, as the holidays 
approach, the two-bladed pearl handled or 
gold handled knife. 

The American pocket knives are closely 
fitted into a handle rarely much thicker than 
a fraction of an inch. To accomplish this 
feat and to produce, at the same time, a 
knife that will be of service to its owner 
requires much skill. The best steel only 
can be used and the grinding has to be done 
most carefully. The thinner the steel of 


the blade the better of course the knife will . 


cut. So the grinding down of these blades 
to the required thickness is a work of art 
in itself. But while the demand for thin 
pocket knives is doubtless in the ascendancy 
in the jewelry trade, there is still use for the 
heavy pocket knife in other lines. These 
thin knives are ideal for all ordinary uses 
but hunters, fishermen and boy scouts still 
carry the heavy American pocket knives 
made for their special requirements. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 


ported for the past week: 
Selling Price 


London U. S. Govt. 
Date Oficial. Assay Bars. 
Oe in an ecewiidaeiee 57% 91% 
WE) (Gee vadincianaaeav ceed 56% 91% 
NE TE Mihis Selb kad oarecne 4s 56% 89% 
Oh Oris sce skcekenenvaas 56% 90 
WOO, Rh oy wre Heron ny aces 547% 877% 
WOE, PO ici eaantewmen 53% 85% 








Jewelers’ Gold Bars Withdrawn and Ex- 


changed at New York 
Week Ended Oct. 9, 1920. 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins. .$1,199,842.67 
Gold bars paid depositors........... 154,088.30 


SION ain Gielen sis sk doe tie lasing <i sieve $1,353,930.97 
Of this the gold bars exchanged for gold coin 
are reported as follows: 











RH Ea cisicre <b 5PM ES RHE OEM ONES $239.800.51 
ER a Us eecaeend cass eee santana 272,372.39 
Ce IO ie se wiecdnein nas Vans eeumane ees 130,180.18 
EY AEE IR Ee Oe et er ee re ee 186.526.14 
GEO 0 -:c 0b ei sie0 one sande esidede cise 205,365.57 
NG Fe vistiihns hae sina nose smeww ances 165,597.88 

OS od erecKee Aeon dials Saisie die $1,199,842.67 
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should be on the statute books of every 
State in the Union because there is no more 
annoying feature of the jewelry business 
than the question of uncalled for repairs. 
Though in many States the jeweler may 
have a remedy under the general law cov- 
ering liens, in most of these there is so 
much red tape to be gone through in com- 
plying with the provisions that our mer- 
chants often feel that it is better to carry 
an article indefinitely than bother to en- 
force their lien and collect their money. 
On the other hand, where a special statute 
such as that outlined above has been passed, 
the jeweler has a simple and adequate rem- 
edy against the customer who leaves his 
repair job for an indefinite time without 
calling for it. All he has to do, after a 
certain period of time has elapsed, is to 
notify the customer to redeem his article 
within 30 days and if this is not done, he 
has the right then to sell it at public sale 
or at a bona fide private sale, deduct from 
the proceeds the amount of his bill plus the 
actual expenses of the sale and hold the 
remainder, if any, there be: to the credit 
of the customer. 


It will be noticed that the New York law 
provides that the lien can be enforced after 
the article has been left and uncalled for 
for a period of one year, but suggestion 
has been made by some that this is too long 
a time and that the six months (as pro- 
vided for in the statute of some States) is 
ample time, while others claim three months 
is as long as the jeweler should be com- 
pelled to hold the article. These questions 
must be considered by those jewelers who 
wish to enact a similar law in their State, 
but aside from this provision as to time, 
we feel that the New York State law can 
be safely taken as a model both as to form 
and language. There is no more important 
work for the association, State and local, 
of the States not having such statutes on 
their books today, than the enactment of 
a Jewelers’ Lien Law, and with the prece- 
dent already established, there should be 
little or no difficulty in obtaining this relief 
wherever concerted action is taken by the 
members of our trade. 








An important business change has taken 
place in Fargo, N. Dak., with the sale of 
the Sundberg Jewelry Co., 72 Broadway, 
by D. F. Sullivan to C. G. Sherdahl and 
E. A. Anderson, both of Fargo, the trans- 
action being announced by Mr. Sullivan. 
The new owners took possession of the 
store Wednesday, Oct. 6. The sale of the 
Sundberg company marks the third trans- 
action of its stock and fixtures in 40 years. 
The company was started 40 years ago at 
the same location it now holds, by E. P. 
Sundberg & Co. The business was con- 
ducted under this management until 1909 
when Mr. Sullivan bought out the Sund- 
berg interests. Mr. Sullivan has conducted 
the jewelry and business of the Sundberg 
company since 1909 and had built up one 
of the most substantial jewelry and optical 
houses in the State. 











J. Austin Granberry, cf the J. Austin 
Granberry Co., manufacturing jeweler, at 
9-11 Kirk Pl., has just returned from a trip 
which includes visits to the trade in the 
New England States. 

The Newark Board of Trade has under 
consideration a proposal to admit women 
to the membership of the board. During 
the present membership campaign the ap- 
plications of a number of women have been 
received with the understanding that a rul- 
ing on this question is to be made later. 

Incorporation papers have been filed for 
the Napier-Browning Co. of New Jersey, 
whose registered office is at 810 Broad St. 
The authorized capital stock is $100,000. 
The incorporators are William P. Baeren- 
ridt, Bloomfield, and Charles E. Dalrymple 
and Arthur Harris of Newark. The object 
for which the concern was organized is to 
manufacture articles of celluloid and 
aluminum. 

The new building program of Baker & 
Co., platinum manufacturers, whose plant 
covers the entire block bounded by Austin, 
Murray and Astor Sts. and New Jersey 
Railroad Ave., is progressing rapidly. One 
new building, known as Building No. 3, 
located on the Astor St. side of the block, 
has just been completed. This was de- 
signed as a maintenance building, and will 
house all of the workshops of the car- 
penters, electricians, plumbers, and other 
maintenance men who are employed to 
keep the plant in good running order. Com- 
plete forces of these different trades are 
employed constantly because of the size 
to which the plant has grown. Two addi- 
tional stories are being added to the main 
building. This will practically double the 
manufacturing floor space of the plant. 
The building before the addition was 
started was three stories, the ground floor 
being almost exclusively used for office 
purposes, and the second and third floors 
for manufacturing. The work on the two 
additional stories is progressing rapidly. 








Lancaster, Pa, 





J. F. Apple, of the J. F. Apple Co., spent 
last week visiting the trade in central 
Pennsylvania. 

J. L. Straub and wife have returned 
from Shawnee-on-the-Delaware, where they 
spent a week playing golf. 

Frank S. Mullison, Detroit, is visiting 
his relatives in Lancaster and Columbia. 
He was a former resident of Lancaster. 

David B. Cochran is off on a three 
weeks’ trip to South Carolina. He is com- 
bining business with pleasure, and will in- 
clude Charleston in his itinerary. 

The receipts of the Lancaster branch of 
the Ninth Revenue District for Septem- 
ber showed that during that month Lan- 
caster county paid in taxes on jewelry 
$1,706.13. 

The two-days’ session of the Pennsyl- 
vania District Convention of Kiwaniani, 
held at Harrisburg last week, was attended 
by 1,500 members. The beautiful full-jew- 
eled $100 gold watch offered as a prize by 
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the Hamilton Watch Co., was won by Vic- 
tor M. Johnson, chairman of the Interna- 
tional Board of Governors of the Illinois- 
Indiana District. 

Norman Herr, formerly of Strasburg, 
Lancaster county, now with Jeweler J. 
Charles Ernst,, Charleston, W. Va., was 
married in Lancaster recently to Miss 
Kauffman. 

Charles F. Reisner, of the traveling sales 
force of the H. S. Weiskey Co., has re- 
turned from a 12 weeks’ trip through the 
south, having found business conditions in 
the territory covered in a very satisfactory 
condition. 

The engagement has been announced of 
Albert L. Hibbard, a student of the Bow- 
man Technical School, son of Jeweler A. 
E. Hibbard, Newbern, N. C., and Miss 
Cecelia Kirschner, of the office staff of 
Ezra F. Bowman’s Sons. 

David Kaiser of Powers & Mayer Co., 
Inc., New York, was a visitor to Lancas- 
ter last week, it being his first visit in 50 
years. He formerly got here frequently, 
being then a traveling salesman. He 
naturally saw great changes, the city hav- 
ing doubled its population, and the build- 
ings of the commercial district having, most 
of them, been rebuilt or remodeled. 

The recent election for directors of the 
Lancaster Chamber of Commerce resulted 
in the choice, among others, of William 
Shand, a director of the Hamilton Watch 
Co., and of Isaac H. Weaver, a director of 
the Non-Retailing Co. The last named 
died just before the balloting ended, so a 
successor must be chosen. He was just 
ending his second term as president of the 
Chamber of Commerce. 

G. A. Noell, Fulton, Mo., an engineer on 
a branch of the Wabash railroad, is the 
owner of a watch made in Lancaster 75 
vears ago, and it is still in service and keep- 
ing good time. The watch was given to 
Mr. Noell by a nephew, who received it 
from John Hanks, a cousin of Abraham 
Lincoln’s mother. At the time Noell got it 
it was not running, being minus a wheel. 
After months of effort to secure a wheel to 
fit, he had one made. The figures run 
from 1 to 24. The back and face are of 
heavy crystal. 

E. F. Lewis, Lancaster, and Howard 
Mohr, of Clearfield, Pa., have entered the 
engraving department of the Bowman 
Technical School as students. John Piddle, 
Brunswick, Ind., has finished a course 12 
engraving and returned to Brunswick to 
take a position with jeweler F. E. Alder. 
Charles F. Morris, Dalton, Ga., has also 
finished a course in engraving and returned 
to Dalton to take a position with Jeweler 
Ralph Hinkle, formerly of Eden, Lancas- 
ter county. Meyer Jason, Charleston, W. 
Va., is another student in engraving who 
has finished the course and gone home. 








It was announced last week that the firm 
of Littman & Kaplan, composed of Charles 
Littman and William Kaplan, pawnbrokers, 
423 Main St., Norfolk, Va., had been dis- 
solved by mutual consent. The announce- 
ment also stated that all persons indebted 
to the firm will make payment to Charles 
Littman, who will continue to conduct the 
business at the same address. 
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The annual dance of the Leach & Garner 
Relief Association was held last Tuesday 
evening. 

The manufacturers who have foreigners 
in their employ are co-operating with the 
school authorities in arranging special 
evening classes for the instruction of 
English to the men. 

North Attleboro won the first game of 
its series with Attleboro last Saturday by 
a score of 4 to 3. Each team is costing 
over $2,000 a game with every place being 
occupied by a major leaguer. 

The Attleboro Chamber of Commerce 
last week was represented ,at the hearing 
held by the State commission on the ap- 
plication of the Attleboro Gas Co. to jp. 
crease its rates and opposed the increase 
on the ground that it was not needed by 
the company. The commission has reserved 
its decision. 

George Gallagher, night watchman at 
the Saart factory, reported last Thursday 
that on Wednesday night while making his 
rounds at 1 a. M. he was shot at by an 
unknown person who crouched in the shade 
of the boiler room. The watchman re- 
turned the fire, but neither shot took ef- 
fect and the man escaped. 

The following jewelers pay over $1,000 
in taxes this year: Baer & Wilde Co, 
$2,007; Bates & Bacon, $5,293; Bay State 
Optical Co., $1,003; S. M. Einstein, $1,670; 
Horton-Angell Co., $2,317; Leach & Gar- 
ner Co., $3,347; D. E. Makepeace Co, 
$3,734; C. A. Marsh & Co., $1,581; McRae 
& Keeler, $1,551; Saart Bros. Co., $1,315; 
R. F. Simmons Co., $4,294; Thomas Co, 
$1,159; C. L. Watson, $11,864; Watson Co, 
$9,194, 











Dominick & Haff are moving machinery 
into their new plant in the Bliss building. 
Fred Sturdy, of the J. F. Sturdy Sons’ 
Co., was in Canada last week on business. 
Clifton Emerson returned last Wednes- 


day from an extended trip made for 
Cheever, Tweedy & Co. 

Theron Curtis, president of the Board of 
Trade, has arranged for a meeting to be 
held next Thursday evening. 

Work on the new addition to the Whit- 
ing & Davis Co.’s factory was started last 
week by Contractor James <A. Munroe. 

Harry Fisher, of Swift & Fisher, has 
been active in the management of the 
North Attleboro baseball team the past few 
weeks. 

A number of local firms kept open on 
Tuesday of this week, although it was 4 
State holiday. The employes all desired 
to work rather than lose the day’s pay. 

The industrial courses offered by the 
evening schools are being well attended by 
jewelry workers who desire to improve 
their knowledge so as to command bet- 
ter positions. 
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Local wholesale jewelers report a brisk 


Fall buying business. Many orders: are 
now being filled by the house of J. Engel 
& Co., Baltimore St., and Hopkins Pi, My: 
Engel has a number of salesmen in southern 
states. ; 

J. M. Paul, 110 Park Ave., jeweler and 
optician, has returned from a buying trip 
to New York and he is optimistic for the 
success of the approaching holiday season. 
Mr. Paul has made a number of attractive 
jmprovements to the exterior and interior 
of his shop. 

Arthur C. Macy, 205 N. Charles St., 
whose store is located in the exclusive 
jewelry section, is making a number of 
improvements to his attractive shop. Out- 
side and interior decorations are now be- 
ing made. Mr. Macy maintains one of the 
most artistic window displays in the Charles 
St. section. 

Despite the welcomed decrease in the 
cost of foodstuffs and other commodities 
local jewelers, as a whole, are refraining 
from advertising a cut in the cost of 
jewelry. The step is undoubtedly a wise 
one and no kick is being registered by the 
public. As a matter of fact the jewelers 
here do not believe that they can cut the 
cost of manufactured precious metals and 
gems and there is a tendency to explain to 
customers the reason. The Fall trade here 
is unusually brisk and a number of firms 
are expanding. 

Incorporation papers are now being 
drawn by B. L. Freeny, counsel for The 
Jewelry Shop, 657 W. Baltimore St. Al- 
bert Klein, formerly a partnér in the busi- 
ness has withdrawn following a brief liti- 
gation which was withdrawn by Mr. Klein, 
through his counsel, Mr. Klein being 
promptly paid his share of the partnership. 
Joseph Forshlager will be president cf the 
concern and Milton M. Shuman, treasurer. 
The other incorporators are Morris Turow 
and Samuel Forshlager. Mr. Shuman is 
well-known to the local jewelry trade hav- 
ing been engaged in the business for a 
number of years. 








Trade Gossip. 





The Main Jewelry Co., 243 W. 55th St., 
New York, is offering to the trade La 
Radiant pearl bracelets, which is a new 
departure from any novelty bracelets here- 
tofore shown. 

* ok * 

The Schwartz-Barzune Co., successors 
to Irving Schwartz & Co., wholesale jewel- 
ers at 472 Broadway, New York, recently 
issued a comprehensive catalog of 32 pages 
illustrating the lines they carry. 

* * & 

The week of Nov. 13-20 has been set 
apart as Fall Community Week, by choice 
of many Community dealers, and during 
that week Community Plate will be fea- 
tured by retailers all over the country. The 
Oneida Community, Ltd., are offering all 
their dealers interested in observing this 
week.'a Window display assortment, con- 
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sisting of the new Green Girl Poster (re- 
producing Coles Phillips’ latest Commun- 
ity painting )—size 34 x 45 inches—and a set 
of three handsome window cards. Sev- 
eral especially artistic newspaper adver- 
tisements also have been prepared, in two- 
column and one-column size, for the use 
of the dealers during this week, and elec- 
tros of any or all of these advertisements 
will be sent as requested. All of this 
material is furnished free of charge and 
postpaid. Timely advertisements in sev- 
eral of the leading national periodicals will 
focus public attention on Community 
Plate during Community Week, and fine 
results are confidently predicted for all 
dealers who co-operate with Community at 
this time in playing up this popular silver- 
ware. 








Hartford, Conn. 





Papers filed with the Secretary of State 
indicate that the Salem Mfg. Co., Nauga- 
tuck, Conn., has dissolved. 

A trade mark for lamps has _ been 
granted by the government to Edward 
Miller & Co., Meriden, Conn. 

Ernest H. Horn, Waterbury, Conn., has 
patented a stem winding and stem setting 
watch and has transferred his rights to the 
Waterbury Clock Co. 

It is reported that New York manufac- 
turers have renewed negotiations for the 
purchase of controlling interests in the 
Empire Knife Co., Winsted, Conn. 

All clocks in Thomaston, Conn., are 
now being run on standard time, the 
change in all factories, schools and mer- 
cantile establishments having taken effect 
on Oct. 1. 

P. T. Ives, a retail jeweler, 6 Colony 
St., Meriden, Conn., and Mrs. Ives have 
closed their Summer home at Indian Neck, 
Branford, Conn., and have returned to 
their residence in Meriden. 

Charles H. Hyde has been granted a 
patent by the United States patent office 
on a sash for clock dials. Mr. Hyde has 
assigned his rights to the William L. Gil- 
bert Clock Co., Winsted, Conn. 

A certificate for the incorporation of 
John & George H. Bliss, Inc., retail jew- 
elers, 126 Main St., Norwich, Conn., has 
been filed with the Secretary of State in 
this city. The capital of the concern is 
$30.000. 

Mrs. Harvey of N. Oxford St. has joined 
her husband, Foster E. Harvey of Harvey 
& Lewis, opticians, Hartford, Springfield, 
Mass., and New Haven, Conn.,, who has 
been in Maine since the beginning of Sum- 
mer because of ill health. 

Two male clerks at the store of G. Fox 
& Co., 956 Main St., were arrested at the 
store last week by Pinkerton detectives on 
a charge of appropriating cash received 
from sales for their own use. Their sys- 
tem, it is alleged, was to receive cash and 
fail to make out a sales slip. The young 
men were released under bonds to appear 
in the city police court on a charge of 
theft. 

Announcement was made last week by 
the R. Wallace & Sons Mfg. Co., Walling- 
ford, Conn., that the company has filed a 
certificate with the Secretary of State in 
Hartford showing an increase in capital 
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stock from $1,600,000 to $2,400,000. The 
shares are increased from 64,000 common 
stock at a par value of $25 each to 32,000 
of preferred and 64,000 of common at the 
same par value. 

Following a conference held recently by 
President Kimball and Secretary Hall of 
Landers, Frary & Clark, New Britain, 
Conn., regarding the Greenwood Mills 
property in New Hartford, Conn., it was 
reported that the purchase of the property 
by the company would be made in the near 
future. At least 1,000 employes will be 
needed in the plant after the actual trans- 
fer on the ownership is made. The Lan- 
ders, Frary & Clark Co. has purchased the 
Sunny Hill residence at Winsted, Conn., 
which it is said will be occupied by the 
superintendent of the branch factory at 
New Hartford. 

The Hartford police department has no- 
tified local business men to be on the look- 
out for a new counterfeit $10 federal re- 
serve note which is not a good imitation 
of the original bill and can easily be de- 
tected as a “fake” bill.. The description 
given out by the government is as follows: 
“Drawn on the federal reserve bank of 
Chicago, Ill., check lettered C “c” plate No. 
77: Carter Glass, secretary of the treasury, 
John Burke, treasurer of the United 
States, portrait of Jackson. The counter- 
feit is printed from very rudely etched 
plates on two pieces of thin paper between 
which a few silk threads have been dis- 
tributed.” 











Co., Providence, R. I., manufacturer of 
chains and optical goods, visited Louisville 
on Oct. 6. 

Harry C. Ulmer, of the Merry Optical 
Co., is back from a two weeks vacation 
spent in the east, and reports that he is 
feeling much rested. 

Work is progressing rapidly on the new 
Rialto Theatre building, and Roth Bros. 
Co., expect to be able to open the store 
within a very few weeks. Work on the 
store interior is now starting. 

W. C. Carroll, Lebanon, Ky., who re- 
cently sold his jewelry store at that place 
to R. L. Russell, was in Louisville early 
in the week. Mr. Carroll is taking a rest, 
and has not definitely decided just what he 
is going to do. He has been planning for 
some years to get on the road. 

Shelby S. Van Hoy, Jr., Shelbyville, Ky., 
was in Louisville during the week, and re- 
ported fair business in his section, although 
prospects for the 1920 tobacco crop are 
not good. The crop is of good quality and 
in good yield, but prices are off, and a 
slow market may develop, which would af- 
fect business generally. 

Henry F. Storer, Central City, Ky., was 
in the city during the week. Mr. Storer 
is from a thriving coal mining district, 
where the coal miner is making more money - 
than the banker or business man. While 
western Kentucky has been tied up by strike 
troubles in the coal fields for a month, the 
Central City district was outside of the 
district affected. 
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Chicago Notes. 





Olson & Jespensen, is the name of a new 
manufacturing jewelry firm which recently 
opened for business at 530 S. Wabash Ave. 

A. L. Hancock, of the Bassett Jewelry 
Co., has left the city for a four weeks’ trip 
covering Michigan, Indiana and Wisconsin. 

Louis Manheimer, accompanied by his 
family, left Chicago last Sunday to spend a 
few weeks in New York and other eastern 
cities. 

Ed Fry, of Ed Fry & Co., is preparing to 
start out on the road very shortly. He will 
make stops at cities in Wisconsin and Min- 
nesota. 

A. W. Wittstein, identified with Schrade, 
Wittstein Co., has just returned to Chicago 
after making a trip of three weeks through 
Indiana. 

Gordon Overstreet, manager of the Car- 
ter-Allen Jewelry Co., Shreveport, La., 
spent a few days among the trade of Chi- 
cago last week. 

J. Gould, Jr. representing Gould & 
Gould, jobbers of Watertown, N. Y., 
stopped in Chicago for a few days last week 
while west on a business trip. 

L. W. Williams, manager of the Chicago 
office of the Theodore W. Foster & Bro. 
Co., returned to the city last week after 
completing a trip through the southern 
States. 

George T. Bynner, Chicago representative 
of Kautzmann & Co., ring manufacturers, 
Newark, N. J., has just returned to the city 
after spending 10 days among the trade 
of the north and northwest. 

Jacob Immergluck, who for the past few 
years has been doing business as a diamond 
merchant and importer of stones at 503 
Mallers building, has recently moved to 
more spacious quarters and is now located 
in room 806 in the sathe building. 


R. M. Cohen, dealer in diamonds, has just 
returned to the city after an extended trip 
through the northwest. He reports business 
as being very good. He only stopped here 
long enough to pack up his samples and 
left last Saturday for the eastern market. 

Sidney Broder, formerly identified with 
A. Quint & Co., and also with I. C. New- 
man, of this city, is a recent acquisition tu 
the sales force of Alvin Bernstein, diamond 
importer and dealer. Mr. Broder is at 


present traveling through the northwest and 
will return to the city about Nov. 1. 

A new retail store will be opened, Oct. 
15, in Oak Park, Ill, a suburb of Chicago. 
The Proprietors of the new store are Albert 
Bourieu and R. V. Devine. 


At the present 


time the partners are making the rounds of 
the wholesale houses, purchasing their 
stock and establishing credit and acquaint- 
anceship. 

George Rappich, Marengo, Ill., and George 
E. Fatzinger, Janesville, Wis., were both 
visitors here last week. A. E. Rush, Ma- 
comb, Ill., was also a visitor to the trade 
last week. R. L.-Moon, Warren, IIl., vis- 
ited here last week. M. B. Stein, retail 
jeweler of Columbus, O., paid a visit to the 
diamond trade here last week. He was 
accompanied by his daughter. 

Oscar Haberman, Chicago and middle 
western representative of M. H. Shiman & 
Co.. New York, returned to the city last 
week. He has been traveling through the 
north on an extended business trip and 
said. “Crop conditions in the northwest are 
good and there is every indication that 
jewelers will have an overwhelming Fall 
trade.” He also said that all lines are 
selling. 

E. F. Jones and J. E. Baumrucker, both 
members of the firm-of Jones & Baum- 
rucker, located in the Columbus Memorial 
building, motored last week to Joliet, IIl., 
where the firm has a branch store. Mr. 
Baumrucker, upon their return, said that 
they were putting in a large stock of goods 
in anticipation of a good Winter trade. 
The firm is equipping the Joliet store with 


new show cases and other up to date 
fixtures. 
Charles H. Fuller, president of the 


George H. Fuller & Sons’ Co., paid a visit 
to the Chicago office of that company last 
week. Mr. Fuller drove here by automo- 
bile from the home office in Pawtucket, R. I., 
and made a combination business and pleas- 
ure trip out of the visit. He was accompa- 
nied by Mrs. Fuller and both report that 
they had a very enjoyable journey. This 
trip makes the third visit to the Chicago 
office that Mr. Fuller has made in an auto- 
mobile, in the past year. He was here last 
October, June and last week. Mr. Fuller, 
accompanied by his wife, left here last Sun- 
day in their car to make the return trip to 
Providence. 





A manufacturers’ representative desires 
to secure an agency from manufacturers for 
the sale in Australian and New Zealand 
cities of watches and clocks, silver-plated 
ware, etc. References. The Bureau of 
Foreign and Domestic Commerce at Wash- 
ington, D. C., or any of its branches will 
furnish further information if when writing 
reference is made to file No. 33,847. 





Salesmen in the Indiana district report that 


sales still continue in large volume. Re- 
tailers all over the State, they say, are pre- 
paring for a good holiday business and 
most of them are laying in more complete 
stocks than ever before. The volume of 
trade continues to come from the rural dis- 
tricts. 

Wholesalers in Indianapolis have been 
notified of the fact that intra-State freight 
rates in Indiana on all goods carried by 
them have been increased 33% per cent. 
The increase, of course, does not affect to 
any great degree small shipments, but larger 
shipments, such as clocks, glassware and 
similar goods, will be affected. 

Harper J. Ransburg, a jobber in cut glass, 
has been named as one of a committee by 
Thomas C. How, president of Butler Col- 
lege and president of the Indianapolis 
Council, Boy Scouts of America, to arrange 
for a program for the annual Indianapolis 
scout meeting in the Chamber of Commerce 
building, Oct. 26. Arrangements will be 
made to present service medals to 200 scouts 
who did such fine work during the G. A. R. 
encampment, according to Mr. Ransburg. 








P. T. Whelan, former president of the 
Whelan-Aehle-Hutchinson Jewelry Co, 
later of Whelan’s in the Century building, 
is now associated with the Heffern-Neuhoff 
Jewelry Co. at 809 Locust St. 

Louis B. Waldron, a jewelry salesman, 
left his horse and buggy standing at 17th 
and Biddle Sts. Monday afternoon, while 
he went into a nearby store to call on a 
customer. When he returned the vehicle 
was gone. He told police it contained a 
sample case in which were jewelry samples 
valued at $600. The police later recovered 
the horse and buggy at 11th and Monroe 
Sts. The sample case containing the 
jewelry had disappeared. 








H. Busching, 319 Main St., Fort Morgan, 
Colo., who has been administrator of the 
estate of his father for the past year, has 
now taken charge of the business and he 
will conduct it as in the past under the 
firm name of the Busching Jewelry Store. 
















waukee to take up his practice in op- 
tometry.. 

Ray Crabb, representative of the Mil- 
waukee Optical Mfg. Co., has resumed his 
duties on the road after being laid up sev- 
eral days due to illness. 

L. E. Grant, a leading jeweler and op- 
tometrist of Portage, Wis., has decided to 
concentrate his entire attention upon the 
optical practice and accordingly disposed of 
his jewelry business to Andrew Knippel, 
who took possession Oct. 1. Mr. Knippel 
is an expert jeweler and watchmaker of 
many years’ experience. 

The John P. Hess Co., 88 S. Main St., 
Fond du Lac, Wis., has increased its ex- 
pert service staff by the acquisition of L. 
J. Whittemore, making a total of four 
watchmakers. Mr. Whittemore has had 20 
years’ experience in manufacturing and re- 
pairing jewelry and watches. His father 
was in the retail and repair business at 
Oshkosh, Wis., for many years. 

L. M. Calkins of Ladysmith, Wis., has 
purchased the stock, good will and other 
assets of N. Whiteford of the same city, 
who is retiring from business to engage 
in another line. Mr. Calkins has consoli- 
dated the two stores in his present estab- 
lishment on Miner Ave.; which becomes 
one of the largest and best-stocked retail 
jewelry houses in Northern Wisconsin. 

The quarterly meetings of the board of 
directors of the Wisconsin Retail Jewelers’ 
Association and the directorate of the Na- 
tional Jewelers’ Mutual Fire Insurance Co., 
membership of which is identical, will be 
held in Milwaukee on Thursday, Oct. 21, 
instead of on Wednesday, Oct. 13, as cus- 
tomary. The postponement has been made 
because of the inauguration of a campaign 
to revive interest in district clubs through- 
out Wisconsin, in which work the Fire In- 
surance company is expected to derive a 
substantial benefit. The series of district 
meetings will close Oct. 19, so that the 
board meetings of both organizations are 
held over until after that date. 

Under the leadership of business men 
of Waterford, Wis., merchants in five small 
communities in southwestern Wisconsin 
have been organized for the purpose of 
seeking improvement in conditions, which 
includes as a major activity, establishment 
of a retail credit bureau, embracing re- 
ports on farmers as well as city dwellers 
in the district. The various cities in the 
new organization include Waterford, East 
Troy, Mukwonago, Rochester, Honey 
Creek, Big Bend, all of which are within 
a radius of 20 miles from Waterford. The 
formation of a retail merchants’ associa- 
tion along district rather than local lines 
is a new departure in commercial organiza- 
tion activities in Wisconsin and the results 
are being watched with a great deal of 
interest. 

The Milwaukee Jewelers’ Club will hold 
its regular monthly dinner and business 
session this (Wednesday) evening, at the 
Hotel Blatz. A discussion of plans for 
elaborating upon the present co-operative 
advertising campaign to meet the larger 
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needs during the late Fall and holiday sea- 
son is scheduled as-.a principal business. 
The Club has been using small space in 
the Milwaukee daily newspapers all through 
the Summer and early Fall. This has taken 
the form of a standard space, two columns 
wide and two inches deep, neatly present- 
ing the national slogan with additions so 
that the legend of the advertisement is, 
“Why Not Gifts That Last—Jewelry?” 
The Advisory Board of the Club, which 
resumed its weekly luncheons on Oct. 4, 
will bring a plan before the monthly meet- 
ing for larger and more effective space to 
stimulate business during November and 
December. 

Hiram J. Smith, president of the H. J. 
Smith Jewelry & Music Co., Racine, Wis., 
is taking a leading part in the formation of 
a Central Business Men’s Club, the object 
of which is to get merchants and other 
business men located along Main and 6th 
Sts., the heart of Racine, into a closer con- 
tact for the upbuilding of the city in a civic 
as well as commercial way. More than 100 
business men have signed the charter roll. 
“A Greater and Better Racine” has been 
adopted as a slogan. Racine has had a 
wideawake Commercial Club for many 
years, which is still functioning in an ag- 
gressive way. The new organization is de- 
signed to meet local conditions which are 
not covered by the general body. These 
include the condition and use of the princi- 
pal business streets by motorists and other-; 
proper traffic regulation; transportation 
needs, and general problems confronting 
the business center of Racine, which is now 
the second largest city in Wisconsin, the 
1920 census giving it a population of nearly 


55,000. 








San Antonio, Tex. 





Lansdowne & Barrick, Austin, Tex., are 
opening a new store at 718 Congress Ave. 

Mr. Felbaum, of the Comfort Drug Co., 
Comfort, Tex., was a visitor of the past 
week. 

S. A. Gorden, Sam A. Gorden, Lockhart, 
Tex., has recently employed a new watch- 
maker. 

Richard Cross, who has been spending 
some time in San Antonio, has returned to 
his home in Alice, Tex. 

J. A. Brenniger, in charge of the jewelry 
department of the Dilley Drug Co., Dilley, 
Tex., was in town several days ago. 

S. A. Gorden, Lockhart, Tex., and J. A. 
Manning, Floresville, Tex., were visitors 
which San Antonio welcomed this past 
week. 

Joseph Rittimann, Boerne, Tex., and J. 
Roth, New Braunfels, Tex., were both in 
San Antonio last week, buying their Fall 
stocks. 

J. B. Otto, Kingsville, Tex., watch in- 
spector for the St. Louis and Brownsville 
Railroad, has been in San Antonio on a 
pleasure and buying trip. 

A. Walter, of the A. Walter Jewelry Co., 
Fredericksburg, Tex., was in town buying 
his Fall stock. He has completed his course 
at the optical school at Kansas City. 

Henry L. Murray, with the E. Hertzberg 
Jewelry Co., attended the Confederate Re- 
union with his family at Houston, Tex., 
from Oct. 5 to 8. The purpose of this visit 
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is to see his father, Major J. O. 
of Virginia. =a Murray 

Among the numerous visitors to San 
Antonio last week was B. A. Friedman, of 
the Modern Jewelry Store, who came one 
from Elgin, Tex., on business and took jn 
some of the pleasures of the Alamo City 
while he was here. 

I. W. Thurk, Yorktown, Tex., Chose ‘San 
Antonio as the place where he would buy 
his Fall stock. He was in the city several 
days last week attending to this business 
and at the same time enjoying the visits he 
had with his many friends. 

David M. McGavin, who was for many 
years with Dcminick & Haff, New York 
silversmiths, and for the past year with the 
E. Hertzberg Jewelry Co., is now going to 
Indianapolis, Ind., where he will take a posi. 
tion with a large oil corporation. 

J. J. Breneke, who has for years been 
at the same location at Georgetown, Tex, 
has recently moved into a new and more 
up-to-date home for his jewelry company, 
The change, he says, is a very desirable 
one, and he is looking forward to a splen- 
did business this Fall. 

Mr. Roach, of B. M. Hammond & 
Co., recently returned from a trip, visiting 
the Texas towns of Waco, Temple, Bartlett, 
Fringer, Taylor, Elgin, Bastrop, Smithsville, 
La Grange, Lockhart and San Marcos. He 
reports business as being in a very healthy 
condition in those points. 

Benno Kayton, of the Bell Jewelry Co, 
has just returned from an executive busi- 
ness and pleasure trip in which he visited 
Chicago, Cleveland, Philadelphia and other 
of the larger northern cities. He reports 
conditions excellent and the prospects of 
a big Fall business in these centers. 

Dr. D. H. Rittimann, son of Joseph Ritti- 
mann, of the Rittimann Jewelry & Optical 
Co., Boerne, Tex., has just returned from 
a post graduate course at Needles Institute, 
Kansas City, and while there passed the 
Kansas State Board examination with an 
unusually high standing. The doctor has 
purchased a complete and up-to-date equip- 
ment, which, with his natural ability and 
pleasing personality, is sure to enlarge his 
already fine practice. 


Notes from the South. 











Baron & Malnick, Newport News, Va, 
are moving to a larger and better store at 
3117 Washington Ave., corner of 32d St, 
shortly. 

At a dinner party given in the Farr Ho- 
tel in Huntington, W. Va., recently an- 
nouncement was made of the engagement 
of Frank C. Wallace, who is associated 
with his father in the C. M. Wallace 
Jewelry Co. of that city, and Miss Hannah 
Rich, beautiful young daughter of Mr. and 
Mrs. A. R. Rich, formerly of Pittsburgh, 
Pa., but now located in Huntington, W. Va 

George Crowe, of London, England, who 
wrote to the Chamber of Commerce of An- 
derson, S. C., a month or so ago in regard 
to locating in that city, has decided to lo- 
cate there. He will be connected with Sam 
Orr Tribble, a prominent Anderson jew- 
eler. Mr. Crowe is said to be an expert 
watch-maker and will be associated with 
Mr. Tribble in this capacity, He is ex 
pected to arrive next month. 
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has gone to New York 


G. M. Brehm 
days. 
on ete left Thursday, Oct. 7, 
for a road trip. 

J. D. Jacobs left the latter part of the 
week for a three weeks’ trip through Ohio. 

V. C. Boone, Ft. Wayne, Ind., is here 
studying platinum work at Gebhardt Bros. 

W. O. Horner, Cleveland, Tenn., was the 
guest of Frohman & Co. during the past 
week, 

Casper Fenzel, Middletown, O., was the 
guest of Peck, Selmeier & Peck on Thurs- 
day of last week. 

Charles F. Schoenig and E. A. From- 
meyer, of Klein Bros. Co., have returned 
from extensive road trips. 

Mr. and Mrs. Wm. S. Hoke, Winchester, 
Ind., were guests of Greenwold, Hirsch & 
Grift on Thursday, Oct. 7. 

Visitors registered during the week at 
Richter & Phillips were Charles W. Deck, 
Blanchester ; Lee Schlenker, Eaton, and Ed- 
ward H. Kahn, Danville, Ky. 

Visitors registered at Charles Swigart’s 
offices during the past week were: E. 
Mueller, Hamilton; C. H. Creighton, Frank- 
lin, and R. F. McComb, Hamilton. 

Employes of Cohn, Hahn & Newstedt sur- 
prised one of their most popular workers 
with a party Thursday night, Oct. 7, when 
they swooped down on Miss Elizabeth Greu- 
lich, head bookkeeper, at her home. The 
occasion was her birthday. 

Cohn, Hahn & Newstedt’s offices have 
been the headquarters during the week of 
two out-of-town jewelers who are here 
with their wives taking in the races at 
Latonia. They are Mr. and Mrs. George 
F. Kamman, Seymour, Ind., and Mr. and 
Mrs. George Tiffany, Xenia, O. 

Eli Gutmann is trying to get members of 
the wholesale and manufacturing trade to- 
gether for a little dinner and outing late 
this month. He plans to hold the affair at 
Wiedemann’s in Newport about Oct. 21, if 
these arrangements prove satisfactory to a 
majority of those who expect to attend. 











visit with her parents in Dallas, Tex. 

K. S. Bingham, formerly of La Crosse, 
Kan., is now with Frank Bangs, Salina, Kan. 

Mrs. L. E. Heath, Homer, La., is in a 
hospital here recovering from a recent ill- 
ness. 

A. H. Brehm, formerly with the Ryer 
Jewelry Co. and later with C. S. Craven, 
is in the city after several months in 
Chicago. 

Mr. and Mrs. C. C. Hoefer have returned 
from Plum Lake, Wis., where they spent 
the Summer. They are at home at the 
Hotel Rochambeau. 

J. H. Whitney and A. H. Holbeck, of the 
Edwards-Ludwig-Fuller Jewelry Co., are in 
the house for a few days after successful 
trips through their territories. 

W. E. Hoefer, of the Edwards-Ludwig- 
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Fuller Jewelry Co., attended a Scottish Rite 
reunion at the Scottish Rite temple in 
Kansas City, Kan., the week of Sept. 27. 

Leo H. Ludwig, vice-president of the 
Edwards-Ludwig-Fuller Jewelry Co., has 
been appointed a member of the entertain- 
ment committee of the Chamber of Com- 
merce. 

J. E. Goar, of Harris-Goar Jewelry Co., 
is home from New York and other eastern 
cities where he bought diamonds and holi- 
day goods. Mr. Goar says business this 
Fall has been very satisfactory. 

Among the recent visitors in the city 
were: Charles Remington, Urich; Mr. 
Thompson, St. Francis, Kans.; C. E. Rob- 
ertson, Camden Point; I. E. Petitt, Downs, 
Kan.; C. J. Keil, Trenton; A. L. Cline, 
Wellsville, Kan.; J. R. Kennedy, La Crosse, 
Kan.; L. E. Heath, Homer, La.; Henry 
Zinn, Hutchinson, Kan.; H. C. Hanseon, St. 
Mary’s, Kan.; C. H. Morrison, Topeka, 
Kan. 

Noble R. Fuller, Leo H. Ludwig, Dix 
Edwards and department managers of the 
Edwards-Ludwig-Fuller Jewelry Co. held a 
meeting Oct. 4, following a dinner given by 
the company. Subjects of interest from the 
standpoint of selling and handling goods and 
various matters of interest in a business 
way were discused. These meetings are 
held at intervals to get a closer understand- 
ing between the employers, managers and 
salesmen, 

J. H. Mace is personally superintending 
the remodeling of his building, 1122 Grand 
Ave. An elevator entrance is being put in 
the south side of the building, the two 
upper floors are being fitted up for offices 
and there will be a cafeteria in the base- 
ment. Mr. Mace bought the property sev- 
eral months ago and since moving his 
jewelry store from his former location on 
E. 12th St., has been doing a much larger 
volume of business. 








Omaha. 


Ted Lampert, of M. J. Lampert & Sons, 
New York, called on the trade in Omaha 
last week. 

George F. Taylor, of the T. J. Bruner 
Co., Omaha, has gone to Kansas for his 
regular Fall trip. 

George Gerner, jeweler of Council Bluffs, 
Ia., has returned from Montana where he 
spent several months this Summer. 

T. J. Bruner, head of the T. J. Bruner 
Co., has returned from California after 
spending most of the Summer there with 
relatives. Mr. Bruner made it a kind of 
vacation trip, though at the same time he 
took some trips with his California repre- 
sentative and thus met the trade out there 
during the Summer. 

Another robbery occured last week, when 
the jewelry store of C. E. Cunningham of 
Council Bluffs, Ia., suffered a loss of some 
$350 worth of watches and other jewelry. 
Burglars threw a brick through the front 
window, reached in and took what they 
wanted of the goods displayed in the win- 
dow. They took mostly watches, leaving a 
great many other articles of value in the 
window. : 

Among the jewelers in Omaha during 
the week were Gus Linder, Oakland, Ia.; 
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Malvin Brown, Plattsmouth; C. W. Saw- 
yer, Silver City; George Ellis, Weeping 
Water; Glen Weeks, Carroll, Ia.; George 
Haldeman, Tabor, Ia.; Harry Martin, 
Lyons, Neb.; Harry Barnes, Avoca, Ia.; 
George Metzgar, Manning, Ia.; Herman 
Heitzman and wife, West Point; W. H. 
Hille, Beemer; Mrs. Phil Folsom, Ash- 
land, and H. Allermann Blair. 





Pacific Coast Notes. 





J. F. Muth, Los Banos, Cal., has erected 
a new building to house his jewelry store. 

E. R. Yerian, Torrance, Cal., has sold 
his fixtures and stock to George D. Parr. 

E, R. Sawyer, Santa Rosa, will shortly 
move into a fine new store which is nearly 
completed. 

Albert Hansen, who has been visiting 
San Francisco for several weeks, has now 
returned to his jewelry interests in Seattle. 

Henry Hyman, San Francisco, formerly 
manager of the Maxferd Jewelry’s repair 
department, has established himself in busi- 
ness at Manteca, Cal. 

Henry E. Cassriel, Colinga, Cal., has just 
returned from a hurried trip to Posen, to 
visit his aged mother, whom he found in 
excellent health, in spite of the fighting all 
around her. . 

A telegram has been received at Med- 
ford, Ore., stating that the police at Mis- 
soula, Mont., are holding the man believed 
guilty of robbing the Medford jewelry 
house of Martin J. Reddy last month. 

Edward E. Teape, retail jeweler of Kel- 
logg, Idaho, has advertised an auction sale © 
of jewelry. Mr. Teape states, however, 
that he is not going out of business, but is 
merely closing out some of his lines. 

Theodore Roberts, Anaheim, Cal., has 
announced his intention of selling his 
jewelry business. He is building a big 
theater, in Anaheim, for leading theatrical 
men and this absorbs all his time. 

Proceedings to stop Leo Cohen, jeweler 
of Colusa, from using Poole’s name in the 
conduct of his business, have been insti- 
tuted by Frank Poole, of Marysville, Cal. 
Poole started the Colusa business as a 
branch of his Marysville store and sold to 
Cohen, who, according to the complaint, 
persists in keeping Poole’s name above the 
door. 

On Saturday, Oct. 9, the Charles J. 
Noack Co., Sacramento, Cal. open its 
handsome new store at 816 “K” St. This 
firm, which was established in 1870 by the 
late Charles J. Noack, has for many years 
been located at 704 “K” St., but, due to 
their steadily growing business they have 
found it necessary to get larger quarters, 
and the new store is one of the most 
beautiful jewelry stores in the State. Carl 
G. W. Noack and Guido Noack, president 
and vice-president respectively of the firm, 
are sons of the late Charles J. Noack, and 
it is due to their untiring efforts and en- 
terprise that the business is forging ahead 
and that the above move has been made 
possible. It has taken several months to 
make the new fixtures, etc., for the new 
store and the firm certainly has reason to 
feel proud of its new quarters. All the 
trade are extending heartiest congratula- 
tions to the Charles J. Noack Co. 














James P. Tait, Los Angeles, with his wife 
and sister motored here on a pleasure trip. 

Charles Cohn, manager of the Market 
St. store of the Keystone Jewelry Co., is 
reported to be sick. 

A. W. Van Ness, local representative of 
Carter, Gough & Co., has just returned 
from covering his western territory. 

George E. Langley, Rosalia, Wash., has 
been visiting the trade here, en route to 
Los Angeles, where, it is understood, he 
intends to locate. 

H. Sweasy, jocosely termed in the firm 
“Honolulu Vicinity” Sweasy, has sailed on 
the Maui for Honolulu, carrying a complete 
line for A. I. Hall & Son. 

S. J. Hammond, representing the Ansonia 
Clock Co., has returned from a trip which 
included Salt Lake. Cliff Lewis, represent- 
ing S. J. Hammond, is in Oregon. 

Robert Rowe, who covers the northern 
territory for A. I. Hall & Son, as far north 
and east as Seattle and Salt Lake, is now 
at the home office in San Francisco, stock- 
ing for his Fall trip. 

Jos. Kielty, with Mayer & Weinshenk, has 
returned this week from a trip to the 
Hawaiian Islands. He went largely for a 
rest and, while in the territory, visited most 
of the points of interest. 

The Bay Counties Manufacturing Jewel- 
ers’ Association’s executive committee will 
meet at a luncheon at the States Restaurant 
on Monday next to discuss certain policies 
outlined at the recent membership meeting, 
at the Palace Hotel. 

Lionel L. Jacoby, son of Harry Jacoby, 
the jeweler of Oroville, Cal., has returned 
here from Honolulu, where he spent his 
Summer vacation. He will shortly take 
up the study of the medical profession at 
Stanford University. 

Among representatives of eastern firms 
visiting the trade here last week are Her- 
bert Reichman of Reichman Bros., accom- 
panied by Messrs. Epstein and Idelstein of 
the Illinois Watch Case Co., who have been 
here all week, and E. E. Baker of E.'L. 
Spencer Co. : 

Fred C. Fagercrans has sold out his re- 
tail jewelry business at St. Helena, Cal. 
to N. H. Cornell, formerly with George 
Bangle, at Vallejo. Mr. Fagercrans is now 
in San Francisco and it is understood that 
he will probably start another jewelry busi- 
ness in a nearby location. 

Burr W. Freer, president of the Burr 
W. Freer Co., 140 Geary St., is preparing 
for an extended eastern trip. Before he 
leaves, Mr. Freer proposes to entertain at 
luncheon the officers and directors of the 
Wholesale Jewelers and Silversmiths’ As- 
sociation. He will probably be in the east 
about six weeks. 

Among California jewelers in town last 
week are: W. C. Lean, San Jose; Arthur 
G. Prouty, Napa; William A. Manson, San 
Bernardino; Louis Koberg, Healdsburg; 
William Marvin, the John Hood Co., Santa 
Rosa; Andrew Seiback, Antioch, and Aug- 
ust Seibak, Pittsburg, Cal.; Otto Wiesen, 
Wiesen & Bailey, Sacramento, with Tom 
Monk of the same firm; Joe Herman, Sis- 
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son; Frank Priesmeyer, manager S. Nord- 
linger & Sons, Los Angeles, who has just 
returned from New York; G. A. Hutaff, 
of Hutaff & Carlquise, Dunsmuir, Cal.; and 
A. J. Felkel, with W. A. Manson, San 
Bernardino. 











E. Bastheim, wholesaler, has gone to San 
Diego on a business trip. 

The Los Angeles wholesalers discontinued 
closing their stores Saturday afternoons on 
(Ort. 4. 

Miss Florence Mueller is a new addition 
to the jewelry department of the E. W. 
Reynolds Co. 

A. E. Baranger, of the Sherman Studios, 
has just started out on the road for an 
extensive business trip. 

G. B. Witman, Pomona, was operated 
upon for appendicitis recently. He is said 
to be recovering nicely. 

M. Rudman, who is traveling in the Im- 
perial Valley for the E. Bastheim Co., re- 
ports that he finds business good in that 
section. 

J. P. Tait, 329 W. 7th St., has gone on 
a motor trip to San Francisco to bring 
back his wife and his sister, who have been 
visiting there for some time. 

J. Pesotsky, who came here recently from 
the north, has been secured by E. F. Witte- 
more, 849 S. Broadway, as an addition to 
his watchmaking department. 

Ed. G. Grelck, Hollywood, was the victim 
of a robber recently who got away with 
goods to the value of about $200 after 
breaking a window in his store. 

Joseph Linz, a prominent retailer of Ta- 
coma, Wash., has been visiting here a short 
time and is so pleased with the climate and 
other conditions here that he is looking for 
a place to locate here. 

The window in the store of E. B. Finseth, 
Placentia, about 30 miles south of Los An- 
geles, was broken one night recently by a 
burglar, who secured about $150 worth of 
goods, mostly silverware and watches. 

L. E. Hendrickson, formerly of Lincoln, 
Kans., has opened a jewelry store at Hunt- 
ington Beach. There is much excitement 
at Huntington Beach, caused by the de- 
velopment a few days ago of a big “gusher” 
oil well. 

I. Behrstock, wholesaler, has gone to San 
Francisco on a business trip. Harry N. 
Wolfe, also of the I. Behrstock Co., is ex- 
pected back from the San Joaquin Valley 
soon. He will then start on another trip to 
Imperial Valley. 

T. R. Canady, Huntington Beach, has 
obtained a lease on a building now being 
constructed and expects to be able to start 
in business Nov. 1. He will install new 
fixtures throughout and will have a very 
handsome place. 

Frank A. Priesmeyer, manager of S. 
Nordlinger & Sons, is back from the east 
after an absence of about eight weeks. He 


succeeded in securing a considerable amount 
of very desirable goods, some of which have 
already arrived and are being shown in 
the store. 

Arthur Turner, of the E. W. Reynolds 
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Co., has returned from a_ tour through 
Arizona. He sold a considerable amount 
of goods, but says that business generally 
there is showing less activity than it did a 
few months ago on account of the decline 
in the price of copper, cotton and other 
products of the State. 

Ray Lundy, formerly in the San Fran- 
cisco office of A. I. Hall & Son, has come 
to Los Angeles and become city salesman 
here for the same firm. He has his head- 
quarters at 501 Title Guarantee building 
with O. J. Boss, who has been the firm’s 
representative here for some time. Al G, 
Benard, the sales manager, has returned to 
San Francisco after spending several days 
here. 


Brock & Co, have just manufactured in 
their shop one gold medal set with a dia- 
mond, one plain gold medal and 17 silver 
medals and donated them to be awarded at 
a “better baby” show to be held here soon, 
Notable improvements are being made in 
the shop of this company by the construc- 
tion of a new skylight and the making of 
other changes that will contribute to the 
comfort of the employes and their facili- 
ties for working. Some changes are also 
being made in the silver sales department 
which will facilitate the work and increase 
the accommodations. 

Mrs. E. W. Fleming, formerly the wife 
of J. P. Trafton, principal proprietor of 
the J. P. Trafton Co. a large wholesale 
jewelry house here, passed away at her 
home in this city recently. After Mr. Traf- 
ton’s death she conducted the business for 
a time with Charles Adams as manager. 
Then the stock was bought by Paul Grimm, 
now a retailer at 325 W. 4th St., and Geo. 
H. Williams and taken to the old Geneva 
Watch & Optical Co., then conducted by 
Messrs. Grimm and Williams, and sold. 
After disposing of her jewelry interests 
Mrs. Trafton married a well known physi- 
cian of this city, who survives her. 

The following out-of-town jewelers have 
been in Los Angeles recently: R. B. Wilson, 
San Bernardino; J. H. Padgham and Mel 
Smith, Santa Ana; E. H. Emanuel, Pres- 
cott, Ariz.; E. W. Cosgrove, Colton; A, L. 
Palis and Geo. B. Bowers, Upland; Earl W. 
Wilkenson, Pomona; A. J. Dutton and 
Theodore Roberts, Anaheim; E. H. Smith, 
Orange; W. W. Hauk, Long Beach; C. E. 
Perham and K. Gold, San Pedro; H. M. 
Funk, San Diego; G. Betancue, and B. W. 
Burzell, Sawtelle; C. E. Miller, Van Nuys; 
H. E. Fox, Jr. San Fernando; Mr. Petit 
and son, Brea; J. H. Woolard and E. T. 
Stoddard, Whittier; Raymond Finch, 
Covina. fe 


—~ 








Denver. 





S. Bowley, who for several years past 
has been located at 524 16th St., has moved 
to Welton St. His new store room is larger 
than the one he formerly occupied and, all 
things considered, he believes he has selected 
a very favorable location. 

Sam Berman, formerly located at 1227 
15th St, has moved to a very favorable 
location at 911 18th St., one block from the 
postoffice and on what is fast changing to 
a very busy thoroughfare. He is the third 
jeweler to locate on 18th St. 
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Francis J. Keating, of the Grogan Co., 
left last week for Virginia to spend a short 
time in recreation in preparation for a 
busy season. 

Theodore O’Bell, well known to the trade 
was in New York last week to meet his 
wife and children, who have returned from 
a visit to France. 

David Kaiser, of New York, was in 
town last week and in calling on the house 
of Jos. DeRoy & Sons had the unusual dis- 
tinction of having shaken hands with the 
fourth generation of that family, this house 
claiming to be the oldest established jewelry 
house in the city. 

The Heeren Bros. Co. last week received 
some orders from South America and also 
from India. It all went to show in the 
opinion of Wm. Hofmann of that concern, 
that there is plenty of foreign business to 
be had even though how some of it origi- 
nates some times causes deep thinking. 

Fire prevention day was observed here 
last Saturday and as usual, there was a 
clean up around jewelry premises in the ef- 
fort of the State to reduce fire losses to a 
minimum. Merchants are constantly being 
warned not to permit rubbish to accumulate 
about their premises, because of the danger 
involved, 

John Poruba, who is about 50 years old 
and who has a store at 634 Preble Ave., 
suffered from being burned a few days ago 
while cleaning a clock with the use of gaso- 
line. A small tank of the fluid, it appears, 
ignited and exploded. The flames set the 
two-story frame building on fire and accord- 
ing to the estimate of the pclice, caused 
about $1,200 damage. Mr. Poruba was re- 
moved to the St. John’s Hospital, which is 
in the neighborhood, having been severely 
burned about the hands. Later he was 
taken home. 

Another strike of jewelry workers is on 
in Pittsburgh and this time for shorter 
working hours and a 15 per cent increase 
in wages. None of the large establishments 
are included in the walkout which started 
last Monday and they say if they are, they 
will close up shop until such time as the 
workers wish to return. If all reports are 
true about 60 men are involved. It is also 
reported that some of the jewelers agreed 
to give the men a 44-hour week instead of a 
48-hour week, as at present, but balked on 
the 15 per cent increase in wages, since it 
is contended the public is now rebelling 
for lower priced goods and the cost of 
living is decreasing instead of increasing. 
There is no general disposition here to 
recognze the union and those who stood out 
against recognition some time ago, are said 
to be as firm in that direction, as they were 
then. 

Pittsburgh police are looking into the 
movements of a woman arrested here last 
week for passing nine forged checks. She 
gave the name of Mrs. Nellie Austin and 
her age was 27 with place of residence as 
309 Highland Ave. The woman has a baby 
with her and is said to have not only 
Passed many checks in this city, but also 
in such nearby towns as Akron, O., and 
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Washington, Pa. According to detectives 
attached to the Pittsburgh police depart- 
ment, the woman formerly lived in Balti- 
more and came to Pittsburgh about one 
year ago and since that time, it is alleged, 
she has made short visits to other towns, 
carrying the baby with her. She is alleged 
to have been separated from her husband 
about two years ago. Of the nine checks 
cashed here, the money is alleged to have 
been obtained in Pittsburgh banks where 
she is said to have appeared carrying the 
youngster. Whether she succeeded in hay- 
ing any checks cashed in jewelry stores 
here is not known, but the jewelers have 
been asking questions because of her arrest. 











Louis Glick, of Hammel, Riglander & Co., 
New York, called on the trade here last 
week, 

Morris Freudenheim and son, Edwin, of 
Freudenheim & Levy, New York, were re- 
cent visitors to the city. 

Joseph Fisher, a diamond merchant of 
720 Sansom St., is making extensive altera- 
tions to his place of business. 

John Schoeller, Jr., a retailer of 5503 N. 
5th St. has returned from a trip to 
Montreal, Que., and the Thousand Islands. 

Mr. and Mrs. Joseph Spiegelman, the 
former with D. Atlas & Co., 721 Sansom 
St., have sailed for the diamond market in 
Europe. 

Among Philadelphia jewelers who at- 
tended the Shrine reunion at Atlantic City 
last Sunday were M. E. Gordon, Morris 
Gross and Joseph Gumpert . 

Mr. and Mrs. J. Luxenberg, the former 
a retail jeweler of Houtzdale, Pa., are vis- 
iting their son, Maurice, a student at the 
University of Pennsylvania, this city. 

A. C. McKennie, 277 S. 52nd St. has 
purchased another property at 6406 Wood- 
land Ave. Extensive alterations at his 
store at 277 S. 52nd St. will be made by 
June 1. 

Francis Pritty, one of the old time Phil- 
adelphia jewelers, in some manner, to him- 
self unexplainable, broke several ribs a few 
days ago. Mr. Pritty, who is 73 years old, 
is able to be about. He is at present en- 
gaged in the wholesale jewelry and clock 
business in the Federal Reserve building. 

Among the buyers from the surround- 
ing country who visited . the wholesalers 
during the past week have been S. Speckter, 
Gallitzen, Pa.; Harvey Trunk, Royers- 
ford, Pa.; C. F. Trunk, Coatesville, Pa., 
and John Rosenfeld, proprietor of stores in 
Harrisburg, Reading and Washington, 
D.C, 

Mrs. Hannah Sickles, wife of the late 
Moses Sickles, founder of the firm of M. 
Sickles & Sons, wholesale jewelers, died at 
her home, 1910 N. 11th St., on Tuesday eve- 
ning, Oct. 5, at 10.15 o’clock. Death was 
due to a gradual decline brought about 
by her advanced years, she being 83 years 
old. An illness, which confined her to her 
home for the better part of two years pre- 
ceded her death. Since the death of her 
husband on July. 2, 1896, she had main- 
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tained an active interest in the firm which 
he founded, although the actual manage- 
ment of the business fell to four of her 
sons, all of whom have been very active in 
jewelry lines for at least a quarter cen- 
tury. The Sickles’ store at 900 Chestnut 
St., has been closed since her death, re- 
opening Friday afternoon after the funeral. 
Mrs. Sickles was buried from her late resi- 
dence Friday morning at 10.30 o’clock with 
interment in Adath Jeshurun Cemetery. 
The services were attended by members of 
Bnoth Jeshurun Lodge No. 2, U. O. T. S. 
and Miriam Lodge, as well as relatives and 
friends. Mrs. Sickles, who was Miss 
Hannah Zimmern, was born in Michelfeld, 
Baden, Germany, in 1837, and came to this 
country in her teens. She was married 
to Mr. Sickles in New York in 1854 and 
soon afterwards came to this city where 
the firm of M. Sickles (later to become M. 
Sickles and Sons) was established more 
than 50 years ago. Mrs. Sickles is survived 
by a daughter, Mrs. H. W. Maybaum, with 
whom she made her home; and five sons, 
Abraham, Louis, Edward and Solomon, all 
members of the firm of M. Sickles & Sons, 
and Gustavus, in Newark, N. J. 








Harrisburg, Pa. 





Samuel Kamsky of the Louis Kamsky 
firm, is traveling in the coal region on busi- 
ness. 

P. H. Caplan, of P. H. Caplan Co., has 
returned from a business trip to New 
York, 

Jacob Levin, jeweler, formerly of Steel- 
ton, Pa., has moved to Berwick, Pa., where 
he has opened a new store. 

John Rosenfeld of the Tilford Jewelry 
Shop is in Washington, D. C., at the present 
time, where he has opened a new shop. Mr. 
Rosenfeld’s main office is in Reading, Pa. 

William Diener, son of P. G. Diener, a 
prominent local jeweler, was elected bas- 
ketball manager and president of the 
athletic association of Harrisburg Techni- 
cal High School. 

Miles S. Humphreys, ex-chief of the fire 
department of Pittsburgh, visited Frank E. 
Commings, jeweler, of 14 N. 4th St, en- 
route to Allentown to attend the 41st con- 
vention of the State Firemen’s Associa- 
tion. Mr. Humphreys is a former Senator. 

P. H. Caplan and Robert H. Thorne in- 
tend to open a new store at 25 S. 2nd St. 
within the next week or 10 days. The 
name of the new jewelry shop will be the 
Nalpac-Throne Co. This store will be the 
first of a chain of credit stores which Mr. 
Caplan and Mr. Throne intend to establish. 








H. V. Basley, 132 Bourn Ave., Jersey 
City, N. J., has invented a clasp for a bar- 
pin brooch or tie pin for which an applica- 
tion has been made for a patent and on 
which a number of claims have been al- 
lowed. The invention involves a_ balltop 
post which engages a loop pin. It is pointed 
out that the clasp will hold well, but should 
it become disengaged the loop will hold in 
the fabric to which it is attached and pre- 
vent the article of jewelry from being lost. 
The pin is durable and there is nothing in 
its construction to get out of order. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CrrcuLar regarding any advantageous 
device or _ which they are utilizing in con- 
their business. 

















Thanksgiving Window Displays 
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HERE is probably no event in the social 
calendar that lends itself so readily to 
natural decorations as Thanksgiving. Just 
at the time when the earth has produced 
her prettiest colors, and the harvest has 
been completed, the wise legislators of old 
saw fit to proclaim a day of thanksgiving. 
There is no occasion where nature has so 
readily assisted the decorator by offering 
suitable decoratives than this. 
All the common vegetables and fruits 


low globes growing in the cool of the corn- 
stalk’s shade. 

We are illustrating several sketches sug- 
gestive of possible thanksgiving decorations 
that any man can make, whether an expert 
display man or not. In Fig. 1 we have 
introduced the out-door idea by the aid of 
a rustic fence. There is nothing so easily 
made if the display man has access to a 
near-by wood. If not, then the rails or 
branches have to be manufactured. Strips 


























Fie. 1. 


would appear to be of little value as decora- 
tions, ‘but place a showing of fruits and 
vegetables, of grains and foliage in the 
window and see how many morg people will 
Stop to examine more closely the display. 
These things offer the display man an op- 
Portunity to tune the store with the public 
spirit of thanksgiving. They cost but little 
and in most cases can be used for food 
afterwards. 

Pumpkins are thought of first of all when 
we think of vegetables for decorations be- 
cause of their size and color. Cornstalks 
are symbol of the harvest, of the bounteous- 
hess with which nature has provided us with 
the means of sustenance. These have ever 
been associated in decorations because they 
are grown usually in the same field, the yel- 





of wood may be wrapped with brown crepe 
paper, or a dark gray may be used. A little 
white or gray paint may be streaked on the 
rails to give the idea of the fungus growths 
seen on tree trunks. In a similar manner 
green paint may be used to imitate the 
mossy growths. 

There are several ways of building the 
fence. If the window is large and roomy 
a “snake” fence may be built. In most 
windows room is at a premium so the form 
shown in the sketch may prove best for most 
jewelers. Take two uprights and join them 
by means of smaller branches a few inches 
apart. These smaller cross-pieces will serve 
as supports for the rails. 

In the corners where the room can be 
spared the best cornstalks, wheat sheaves, 


straw, grass, vines, etc., may be used to 
add to the spirit of the harvest scene. On 
the floor near and below the fence, sod, 
branches and other evidences of nature 
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Fig. 2. 


may be shown. On the tops of the two 
center posts, which may be arranged as 
shown with a gate opening between or with 
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(| Vases are very ready sellers out of a glassware display. ( We now have five new dis- 
tinctive vases to offer in cut and combination cut and engraved patterns. ( These five pat- 
terns are made up in four shapes and all are in the four sizes: eight, ten, twelve and fourteen 
inches in height. There is a Libbey trade-mark on every piece, a guarantee of the quality. 
e am - 
The Libbey Glass Manufacturing Company, Toledo, Ohio 
“. y 
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ee 
a gate swinging into the window, or crossed 
by rails as a continuous part of the fence, 
two pumpkins may be placed, one bearing 
date of 1621, the date of the first Thanks- 
giving, the other bearing the present 
Thanksgiving. As a back drape a scenic 
painting of a harvest field or farm home 
will be found suitable. Window supply 
houses are now supplying paper panels in 
suitable colors and themes for this and 
other purposes. 

Other fruits and vegetables can be in- 
troduced into this window if it is thought 
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In the sketch a stuffed turkey and a tree 
stump, into which an axe has been sunk 
is very suggestive of the Thanksgiving 
dinner to come. Vegetables may also be 
introduced, either in formal order or piled 
around the tree stump. 

The little sketch shown in Fig. 3 illus- 
trates how easily the pilasters of the back- 
ground just described may be changed in 
form. The tops may be made a little more 
artistic either along straight lines or in 
curves, but always with a vine or foliage 
decoration. At the base is seen a sugges- 
tion for a wheat and pumpkin unit decora- 
tion. This suggestion may be altered to 
form a set-piece for the window. The form 






























































Fic. 4. 


advisable. Vines may be twined on the 
rails, fruits and vegetables introduced in 
the floor decorations. In the foreground 
of the sketch a round plateau is shown. 
This might be used as a base or foundation 
for a pyramid of vegetables, or a handsome 
basket of flowers may be used in place of 
the vegetables. 


The sketch in Fig. 2 introduces a scenic 
painting. This may be done away with and 
a crepe paper decoration utilized in its 
place. There are printed crepe papers 
symbolic of Thanksgiving. The symbols 
used are pumpkins, cornstalks, the turkey, 
etc. These may be used in most windows 
successfully if the design is first figured out 
and the materials purchased afterwards. 

The background of this window is formed 
of a panel fixture. If a wooden back- 
ground is already in place the panels may be 
“filled” with the paper decorations. If not 
the screen or background may be built as 
follows : 

Make the end pilasters out of six or 
eight-inch boards. A cross piece at the 
top serves as a cap. With strips of wood 
about two inches wide lay out the panels as 
shown. The backing for the panels may be 
wall board or lumber. In the upper panel 
which should have an opening about eigh- 
teen inches wide a strip of crepe paper 
with turkeys may be used as the decoration. 
Instead of the scenic painting divided into 
panels as shown in the illustration the panels 
may be finished with plain crepe paper and 
have cut-outs of other Thanksgiving sym- 
bols pasted near the top of the panel. A 


border of a contrasting color may also be 
used if desired. 


of the fixture may be changed until it is 
broadened into a screen which may be 
similarly treated. 

The sketch shown in Fig. 4 brings into 
the decorations our friend the turkey. It 
will be seen at a glance that this is really 
the only symbol of Thanksgiving shown in 
the sketch. The rest of the setting may be 
used at any time. This has been designed so 





that those jewelers who do not wish to go to 
any great lengths for Thanksgiving decora- 
tions may still introduce the spirit of the 
event into their windows and yet have a 
background that canbe utilized at a later 
time. STi 

The setting is,ggmposed of the pilasters 
at each end and the decorations joining 
these at the top. The pilasters may be made 
of boards about ten inches wide. The 
cross-piece may be cut out of wall board 
or built of light lumber. A drape may be 
used as a background or the permanent 
panels of the window background will serve 
the same purpose. ; 
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The disk may be cut out of wall board 
or cardboard and the turkey painted or 
pasted on, as the case may be. Besides 
the turkey other Thanksgiving symbols may 
be used for this purpose. The shrubs 
shown at each end may be cut-outs of wall 
board properly painted, or may be artificial 
plants used as shown. In this window 
pumpkins and other vegetables may be 
placed on the floor of the window. 

The suggestion shown in Fig. 5 is easily 
carried out. The outer part of the circular 
decoration represents turkey tail feathers. 
These are cut out of cardboard and worked 
over with pastel crayons to give the proper 
coloring and arranged around the outside 
of a disk as shown. The central part of 
the decoration may be, as suggested, a 
scenic view of a farm. It may also be left 
plain and the vegetables massed in a pyra- 
mid in the center instead of being strewn 
across the foot as illustrated. 

A great sunflower with yellow petals and 
a brown center may be fashioned and used 
in a similar manner to the decoration sug- 
gested in Fig. 5. The vegetables may be 
piled across the bottom in a similar man- 
ner. 


Thanksgiving is so freighted with senti- 
ments of good cheer that the jeweler cannot 
afford to omit some symbol of this event 
from his window displays. They need not 
be elaborate and costly, nor need they be 
too suggestive of the sensational. A digni- 
fied admixture of pumpkins and diamonds 
may not be thought conceivable by some 
jewelers, but let him try to combine the 
two and he will find it possible to do so 
without loss of prestige, but with additional 
interest in his window displays at Thanks- 
giving. 

We have given a great number of sug- 
gestions on this page. By taking one idea 
or suggestion from one sketch and adding 
it to another other combinations and suit- 
able displays may be designed by the 
jeweler. By omitting any part of a back- 
ground setting that is hard to procure, or 
appears unsuitable in any individual case 
other and more suitable displays may be 
found. 

A jeweler secured a sheaf of wheat and 
dividing it in the following manner produced 
a very acceptable and attractive decora- 
tion. 

Fan-shaped decorations were made by 
tying a bunch of the straws together with 
silk ribbon and spreading out the top or 
grain end into fan formation. Several of 
these were shown in the background of the 
window. Other bunches, smaller and with 
the length shortened to suit the case were 
similarly tied with ribbons and stacked in 
various parts of the window. Miniature 
pumpkins and other symbols of Thanksgiv- 
ing were also introduced. 

Cinderella and her pumpkin coach can 
easily be introduced as a central portion 
of the Thanksgiving setting, although there 
is no connection with the event except in 
the “pumpkin.” 

Thanksgiving displays should, of course, 
introduce the wares the jeweler sells that 
are usable at Thanksgiving. If he does not 
do this he loses an opportunity. 
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This National Cash Register will help you 
solve your “help” problem. 


Interest your clerks in the business and they will work in your 
interest. Your good clerks will not leave and all of your clerks 
will become better clerks. 


One of the surest ways to interest your clerks in the business is by 
- having a profit-sharing or bonus plan. 


The best way to get the necessary figures for such a plan is by 
using an up-to-date National Cash Register. It gives you printed 
and added records which show (1) the total sales of each clerk, 
(2) the number of customers waited on by each clerk, (3) the 
| volume of sales in each department of your business. 


| We make cash registers for every line of business. Priced $75 and up. 


NATIONAL 


CASH REGISTER CO. 


DAYTON. OHIO. 
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LTHOUGH many industries do busi- 

ness entirely by mail, the selling of 
jewelry and allied articles is not to be 
classed among them. The personal service 
of the jewelry salesman is quite as neces- 
sary as it ever was for in the bonds of 
faith established by the jewelry salesman 
in his qualified and truthful representation 
of things regarding which the average per- 
son has to take his word, lies the per- 
manency of the store’s reputation. 

Notwithstanding, the value of appeal by 
mail cannot be overlooked as a supplement- 
ary aid towards gaining the best volume of 
response. Form and individual sales letters 
are an asset to the jeweler if used properly. 

The rules that underly the construction 
of form letters are in a general way quite 
similar to the rules governing the prepara- 
tion of individual letters with the exception 
of a few well defined features that can be 
especially applied in helping to make form 
letters more effective. 

The jeweler interested in arousing re- 
sponse through the medium of form letters, 
should endeavor in the first place to con- 
struct such letters with a clearness that 
will be understood by one uninitiated in 
jewelry terms or phrases. In other words, 
the letter should “get somewhere.” Many 
form letters, while containing elements of 
good salesmanship, appear very confusing 
and ofttimes when the reader has finished 
he is at a loss to know what it has all been 
about. The writer tries to tell him every- 
thing good about his business in one letter. 

In fact, some form letters remind us in 
their rambling messages of the chairman of 
a school committee who endeavored to make 
a report on the new schoolhouse. He said: 


“T have a notion to make a motion 
that we build a new schoolhouse and 
that we build it of brick. I would 
further suggest that we take the brick 
from the old schoolhouse and use it to 
build the new schoolhouse and then 
when we get the new schoolhouse 
built we can let the old one stand as 
516,” 

In order that the jeweler interested in 
effectively issuing form letters can have 
Some means by which to go by, I would 
call attention to the excellent diagram ar- 
ranged by Mr. Robert Ruxton in the re- 
Print of his magazine articles in a book en- 
titled, “The Art of Resultful Letter Writ- 
ing.” “The main points in preparing form 
letters,” states Mr. Ruxton, “are treated as 
follows : 


“Attention. 
“Interest, 
“Desire. 
“Action.” 


The successful form letter should be de- 
designed along this line. The opening para- 
8raphs in their very expression should gain 





attention, the following ones create interest, 
arouse a desire and work up action. 

The jeweler wishing to add to his success 
by means of form letter solicitation should 
not be content with the strength or the 
cleverness of the context alone. The ap- 
pearance of the letter itself should be well 
considered. In the very beginning, of 
course, the proper sort of paper should be 
chosen on which to have the letter processed. 
Well chosen bond papers will add to the 
appearance of the letter and thereby create 
the impression desired. If a form com- 
munication is intended to be issued to high 
grade executives, bankers and successful 
business men, the better the paper chosen 
the greater the jeweler’s chance for good 
response, 

lf, on the other hand, the retail jeweler 
is soliciting in a general way a large num- 
ber of home people, the same high quality 
of paper is not essential. But regardless of 
which class of people is being solicited the 
paper used and the arrangement of its let- 
terhead should be given some consideration. 

The set-up of the letter itself should next 
in turn be contracted for with thought, for 
even the best grades of bond paper and the 
most expensive of engraved letterheads can 
be spoiled with a set-up that does not fit 
the paper or that in its appearance is the 
least bit ignored. 

The paragraphs should be either “blocked” 
or indented with an eye to proportion, be- 
ing liberal with space at the left-hand mar- 
gin and equally thoughtful in allowing plenty 
of white space for the signature. The “fill- 
in” should match with the body of the letter 
itself and if this is not possible no “fill- 
in” should be attempted. In fact, it is still 
quite undecided whether “filling in” adds 
any to the pulling power of a letter. 

While fac-simile signatures can be used 
with success in connection with form letters, 
it is an established fact that an actual pen 
signature adds to the selling power of the 
letter and the agent will do well, unless 
issuing letters in the thousands, to always 
make it a practice to sign form letters per- 
sonally. In fact, every consideration that 
will be given toward improving the ap- 
pearance of the letter will be well merited. 

Brevity, of course, should be striven after 
even in form letters and especially in form 
jewelry letters. In the method of selling 
books and other articles by mail, long let- 
ters have sometimes gained the desired re- 
sults with just as much effect and in some 
specific cases even more, but in the selling of 
jewelry and associated articles of high value 
by mail, brevity has been demonstrated as 
a desired quality. 

It is not to be inferred that all good let- 


. ter writing factors should be sacrificed for 


the fact of brevity, such as clearness of ex- 
pression, courtesy, proper description and 
so on. It is merely suggested that the au- 
thor of form sales letters for increased 
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jewelry sales, endeavor to prevent his plea 


from getting too lengthy. An example of 
what can be done in this direction is given 
in the form letter quoted below, which con- 
tains all the elements of a successful form 
letter and which proved to be complete and 
yet is not overlong: 


EAR sir: 
This is a message to the public. 

Simply because we have sold a few 
diamond tiaras and an _ occasional 
double rope of pearls, some folks 
think we deal to a private class ex- 
clusively. By no means is this so. As 
a matter of fact sometimes a single 
dollar can purchase more value at 
our store than can be imagined. 

Therefore, please include us in your 
list of business friends whenever in 
need of silverware, cut glassware, 
white ivory, clocks and other similar 
things. 

Yours for further acquaintance, 


Perhaps one of the most successful fac- 
tors found in the analysis of sales let- 
ters that have performed their duty well is 
“friendliness.” Friendliness is an asset that 
can be cultivated in the writing of all let- 
ters, form and otherwise, just the same as 
this feature can be made valuable in per- 
sonal solicitation. To be friendly in letter 
expression does not imply that one should 
become personal or “slangy,” but simply 
that the author should attempt in his 
wording to be natural. By avoiding all 
stilted and meaningless phrases and substi- 
tuting in their place human and recognized 
expressions, the written message is increased 
by a large percentage. 

In fact, friendliness and originality are 
two points well to consider at all times in 
the preparation of form sales letters, for 
no matter how important your message may 
be it stands to reason that it will not be 
read unless the reader’s attention is first 
impelled either by means of originality and 
friendliness or both and endeavoring to 
carry out this the jeweler should always 
remember that when adding a printed de- 
scriptive enclosure the mistake should not 
be made of repeating in the form letter the 
contents of the circular or leaflet attached. 

C.F. Hf. 





A Practical Boy 





(THE Superintendent of a Sunday’ school 
— out West thought it would be a good idea 
to have the children quote scriptural texts 
as they dropped their pennies into the con- 
tribution box. 

On the first Sunday this plan was tried 
one little fellow as he dropped in his coin 
quoted: “The Lord loveth a cheerful giver.” 
The next boy said: “Charity covers a mul- 
titude of sins,” and the next: “It is more 
blessed to give than to receive.” 

All went well until it came to the turn 
of the seventh boy, who evidently with 
thoughts of other uses for his penny, 
bawled out as he dropped it into the box: 
“A fool and his money are soon parted.”— 
Boston Transcript. 
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“Kismet”—A Crystal Bell of 
Tone Serene. 5% inches high. 
Copper Wheel Engraved. 

















HAW KES 


Hawkes Crystal Glass 


Insures Frequent Turnovers 


Hawkes Crystal keeps the cash register ringing merrily 
even on those dull days when diamonds and watches 
seem to be glued to your shelves. 


Place an artistic little group: of Hawkes cleverly de- 
signed pieces in your window—for instance, this Kismet 
Bell, and a few of the patented Hawkes French Dress- 
ing Bottles. You'll find they actually do bring the 
women into your store. Perhaps it’s the unusual sparkle 
of the crystal—or the beauty of the designs—or the 
real, practical utility of every Hawkes piece. 

Perhaps it’s the reasonable price at which you can sell Hawkes 
Crystal (at the same time pocketing a larger-than-usual profit 
for yourself). 

Send for our catalog today. 


T. G. Hawkes & Company 


Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Cal. 
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JEWELERS’ WINDOW DISPLAY STANDS 


A dainty line of artistic Window Display Stands in delicate colors 


and_ shades, 


with various colors of plushes covering the slabs. 


FOR SHOW WINDOWS AND SHOW CASES 


THE OSCAR ONKEN CO. 


Illustrated Price-List on Application. 


4555 W. 4th STREET 





CINCINNATI, OHIO 
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Tuning Up for the 
Fall Campaign 








Written Expressly for The Jewelers’ Circular by Nolte C. Ament 

















Gg point which impressed the writer 
very forcibly at the last meeting of 
the American National Retail Jewelers’ 
convention, in Louisville during August, was 
the neglect of one of the most important of 
the jewelers’ problems—Advertising. This 
is not meant as a criticism of the very effi- 
cient officers of this association, but merely 
to bring before jewelers over the 
country the fact that we need more 
and better advertising. But it 1s 
the humble opinion of the writer that 
at every national meeting of jewelers 
more time should be devoted to solving the 
advertising problems of the retail jeweler. 
Show him how he can acquire real pub- 
licity which will mean more profits and 
greater prestige for his store. Many of 
our fellow jewelers cannot afford to employ 
the services of an accredited advertising 
agency and so write their advertisements 
themselves. They know very little of the 
technique and appeals which make an ad- 
vertisement effective, therefore they write 
mediocre copy, which fails in its purpose 
and does not bring the expected results. 
Then they condemn advertising in general 
and spend their spare time telling how they 
threw their perfectly good money away on 
advertising. If only the convention would 
put greater stress on this all important 
necessity to retail jewelry merchandising 
how helpful it would be to the average 
jeweler and to the trade in general. 

‘So in looking forward to Fall business 
much of the success of your store will 
depend on your advertising. We are all 
vitally interested in the harvest we hope to 
reap from the sale of diamonds, silverware 
and jewelry we hope to sell during the Fall 
of 1920. For this season is truly the jewel- 
ers’ “harvest season,” and the harvest will 
depend on the “seed of advertising’ sown 
between now and December 24. Of course, 
you, Mr. Jeweler, will receive a certain per 
cent. of sales whether you advertise or not— 
but, you can increase the per cent. materially 
if only you advertise judiciously and with 
persistence, 

There are numerous appeals the writer 
of jewelry copy can make, but the strongest 
appeal is to the maternal or paternal in- 
stinct and to the friendship or love one 
person bears for another. For most articles 
purchased in a jewelry store are presented 
to another person in the form of a gift. 
Mother and father buy a ring or watch for 
son or daughter. The voung man comes to 
the jeweler for the all important engage- 
ment and wedding ring for his financee. 
Their friends seek the jeweler’s shop for 
gifts for their wedding. and so the giving 
of gifts goes on—as it has done from time 
immemorial, and as it will continue to do 
for generations to some. The love of a 
mother or father for their child is so great 
that they will ofttimes do without luxuries 


themselves in order that their children may 
enjoy them. How often the parents will 
save and stint themselves so that daughter 
may have a new dress or wrist watch 
or ring. How often will they forego 
pleasure and recreation that son may have 
a watch or pin or other piece of jewelry. 
So that the jeweler will make the proper ap- 
peal to the maternal instinct he will surely 
profit thereby. If he will write advertise- 
ments which will create in the hearts of 
parents the desire to give their children 
“Gifts that Last’—Jewelry, he is helping 
himself and at the same time is sowing the 
seed of future sales. In writing advertise- 
ments for the holiday season paint a mental 
picture of the prestige which jewelry of 
character will give the wearer. Paint a men- 
tal picture of daughter at the dances and so- 
cial events of the holidays, and how much 
more attractive her evening gown will be 
made by the addition of a diamond barpin or 
pendant. Picture the young man in evening 
clothes and tell your readers how necessary 
it is that correct jewelry be worn. His 
cigarette case, watch, studs, cuff-links, etc., 
should be in as good taste as the rest of his 
clothing. All mothers and fathers want 
their children to “outshine” other mothers’ 
and fathers’ children. So an appeal to the 
maternal instincts will surely prove the 
jeweler’s strongest appeal. The appeal to a 
woman’s good taste is also a strong appeal. 
Make your readers feel that a bar pin, ring, 
etc., from your store is made just a little 
better, has more style and will give more 
social prestige than one purchased else- 
where. Of course you must have the mer- 
chandise to back up the statement, other- 
wise it should not be made. 

Another idea which should be incorpor- 
ated into every campaign is to let the public 
know the range of prices on the merchan- 
dise you carry. Give a range of prices in 
every advertisement you publish. Many 
readers may receive the wrong impression 
of your store and may be led to believe that 
vour merchandise is either too high or two 
low in quality for them. Show them that 
if they desire a handsome diamond piece 
you can supply it or if they have only a 
small amount to spend you can give them 
as good or better value than they can get 
elsewhere. 

In looking forward to the Christmas 
business of jewelers over the country it 
would appear that goods will not be auite 
as easy to sell as they were last year. With 
money matters as tight as they are it will 
require better salesmanship to sell jewelry 
this year. The greatest help to the sales- 
manship of your sales force will be your 
advertising. This advertising will create 
confidence in your store, will tell your old 
and new customers just what you can offer 
them and at what prices. It will bring new 
customers into your store and if shown the 
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proper courtesy they will continue to deal 
with you. Your advertising many times 
sells a customer before he enters your 
store. 

Don’t feel that because conditions may not 
seem as favorable as they did last year, that 
you should cut down your advertising ap- 
propriation. Instead, double it. Use more 
space in the papers, in the street cars. Send 
out more direct mail matter and go after 
business harder than ever. What would 
you think of a man who drove a six cylinder 
car down hill with the throttle wide open 
and when he had reached the bottom and 
started up another hill deliberately discon- 
nected two of his spark-plugs and tried to 
pull the hill with the throttle nearly closed 
and on only four cylinders. You would 
think a man like this was using poor judg- 
ment, wouldn’t you? 

The jewelers of this country have had an 
easy time for several years and have not 
had to keep the throttle wide open to sell 
goods. But now, when things have tight- 
ened up a bit, instead of trying to pull the 
hill on “four cylinders of advertising,” we 
should increase the budget, create more 
business and overcome the obstacles to a 
big Christmas business in 1920. It can be 
done and the far-sighted business man is 
the man who will get more than his share 
of business—by doing a little more of his 
share—of advertising. 


An Old-Fashioned Display 





A SUCCESSFUL attempt to stimulate 

business through the creation of good 
will was brought about when a jeweler 
arranged an “oldfashioned” window display 
for the purpose of gaining the approval of 
folks in his town who did not favor all 
the latest styles and changes in such things 
as he had to offer. The window was filled 
with vases, silverware, clocks and such 
goods of the designs and makeup which 
were familiar in their appearance to older 
customers and those not acquainted with all 
the latest frills. The window boasted noth- 
ing antiquated or hopelessly out of style but 
was simply arranged with clocks, vases and 
similar objects that serve a general use for 
all homes. Period designs and _ novel 
effects were avoided. There was a refer- 
ence in the window to the display in the 
form of a sign which read: 





One of Our Customers Termed 
This “A Good ‘Old-Fashioned Win- 
dow Display.” It Is, "Though There 
Is Nothing Old-Fashioned About the 
Articles. They Are Recommended 
Just as Highly as Ever. 











.-lha 








One of the windows in the jewelry store 
of C. D. Cassel, Morristown, Pa., was re- 
cently smashed by thieves who stole two 
trays of rings, reported to be worth about 
$1,200. One of the trays contained two 
platinum rings, 15 fancy carved 18 karat 
rings, and 46 plain 10 and 14 karat rings. 
The other tray contained ladies’ and men’s 
rings, mounted with pink and blue sap- 
phires. 


| 
| 
| 
| 
| 
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Observe the vogue in 
Ostrich Feather Fans— 


and profit by it! 


STEINMAKE 
Ostrich Feather Fans 


—the product of French craftsmen ex- 
clusively—are far in the lead in quality. 
Comparison is encouraged and invited. 
Successfully produced in colors not at- 
tempted by other manufacturers in this 
country. 

No extra charge for special colors. 
Individual handles a specialty. 
The highest class establishments trade 
with the house of J. A. Stein in Ostrich 
Feather Fans and Ostrich Feather 

Trimmings. 
Send for New Catalog 


J. A. STEIN 
7 East 37th Street, New York 


Established since 1882 
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Why do we sell 
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more than 


One Million _ || 


Fountain Pens 
a Year? 


Because prudent Buyers 
await our new line with 
interest each year, and 
they agree with us 
that — 


There is none to com- 





pare with— 


Our Values 
Our Styles 


Our Superior 
Workmanship 


: We could tell you an- 
1 other dozen advantages i 
4 —but see for yourself— 


Send for Samples 
and Prices Today! | 
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NEW DIAMOND 
POINT PEN CO. Inc 


Manufacturers of “Diamond Point Pens” and*‘ Auto Sharp Pencils” 


137 Lafayette Street - + + New York City 
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Practical Publicity for the Retailer. 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan. 














Optimism Is Life; Pessimism, Death 
YOURE for the thoughts set forth in dis- 
play type on this page. They’re all facts, 
even though written by an optimist. Many 
jewelers thus far re- 
port an increase 1 
t 


cence which does not play second place to 
nature’s opal itself. Here is an advertising 
keynote for October, by the way, to help 
stimulate the sale of strap watches for the 


(HULU 
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and as a necessity. Huntsman, horseman, 
golfer, woodsman have long since grap- 
pled the strap watch to their hearts. 


Let the Football Season Put a Kick in 
Your Business 
FOOTBALL, too, reigns supreme just 

now and your window should show 
trophy cups and photos of your stalwart 
home team or of any of the star players of 
the various universities, for that matter. 
Use a timely card in the window: 





There’s a “Kick” in Our Busi- 
ness— 


We're Always on the Move 











Just remember that there is a world of 
romance in merchandising and the success- 
ful merchant is the one who digs it out and 
shows it to the pur- 
chasing public. Hu- 
manized merchandis- 





business of 20 per cen 
above last year. 
“Tod” Woodbury, of 
Cady & Olmstead 
Jewelry Co., St. Louis, 
who is one of ’em, and 
he’s passing round the 
spirit of optimism 
which is the gasoline 
which speeds up every 
successful human. A 
little more effort may 
be needed this year, 
but the business, the 
people and the money 
are all right here in 
our land. Let your 
advertising power be 
turned on early and 
give ’em plenty of it, 
with optimism. 


000,000 in money. 


Business Prospects Fine! 


Absolutely nothing the matter with America—and we'll prove it. 

You, and all the rest of our 100 million Americans, owed $50 each to foreigners 
before the war. Today, they owe each one of us $100. 

We have only 6 per cent of the world’s people and 7 per cent of its land; but we 
Americans produce 75 per cent of the world’s corn; 66 per cent oil; 60 per cent cotton, 
aluminum and copper; 52 per cent coal; 50 per cent zinc; 40 per cent lead, silver, iron 
and steel; 25 per cent wheat; 20 per cent gold, and so on. 

Our assets have gone up continuously and our liabilities have come down. We are 
rated on the Books of Prosperity as AAl plus—our taxable worth today is $250,000,- 


Everybody that wants work can get a job—and at wages which insure good food, a 
good home and a sensible share of the good things of life. 
So let’s have more work, more good cheer; more production, more faith—business 
is good and always will be, in America. 


ing might be termed 
scientific selling. 


Increase Your Aver- 


age Sales in October 


THE increase in 

your sales this 
month will be in pro- 
portion to effort ex- 


pended by _ scientific 
selling, which includes 
thoughtful advertis- 


ing. If you will look 
over the table com- 
piled by the writer 
and published in the 
issue of THE JEWEL- 
ERS’ CrrcuLar, Sept. 
15, under the title 
“Monthly _ Distribu- 





The Cady & Olm- 
stead Jewelry Co. are 
sending out the adjoining optimistic figures 
in letters to customers. 

October, the Opal Month 

(CTOBER is the opal month of the year 

in more than one sense. The opal is 
the birthstone for a month which as a rule 
is as bright as an opal. Any nature lover 
tramping over the leaf-carpeted mountain 
trails in October and gazing at the glinting 
sun through the trees as old Sol is about 
to take his diurnal nap will see an irides- 


‘DIAMONDS 


ia | 
will NOT cost less | 


Other commodities may come down, but diamond 
es Wilt stdy on the present level, or advance. 


The syndicate which controls 90% of the world’s | 
“| 






supply of diamonds has notified American jew- 
elers that present prices will be maintained, 


This means that if the demand for diamonds 
increases that diamond prices will inevitably 
advance. As a 
this interests you. You may be sure that the 
diamond you buy today will not decrease in 
value. You may buy a diamond confident that 
ft fs money well invested, providing you get 
what you pay for. 





ped business experience of over half a century* 
is at your command in aiding you to choose the 
finest diamond at the price you wish to pay. 


CADy £ OLMSTEAD 


9009-1011 WALNUT STREET 
Quality for 90 Years. The Treasure Chest of K, C. 








CONVINCING AND TIMELY. 
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hunting season and for all outdoor sports 
for which it is unexcelled as a convenience 
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—offered in the interests of good 
advertising by Los Angeles’ FIRST 
jewelry establishment, 


We have endeavored to make 
our advertising reflect our 
business methods and ideals. 


Extravagant statements and 
high - sounding superlatives 
are not permitted to enter our 
announcements, 


We believe that modesty, sin- 
cerity and truthfulness in 
advertising be gets public 
confiderice. 


pearls, watches, gold jewelry, 
silverware, goldware, stationery, leather 
goods, 


Our fifty-first year in Los Angeles, 


Ssiy 655 SOUTH 
BROADWAY 


WE AGREE WITH YOU. 





tion of Sales,” you 
will find that some 
jewelers in October did as much as 10 per 
cent or more of their gross annual sales, 
while others ran as low as five per cent. 
Eight per cent is a good average. Thought- 


_ ful advertising will allow you to get at least 





Ske DATS 


The Prices of Diamonds 


Diamond yriees. Sec not increase at Kansas Ci largest and 
oldest Jewelry S we 
The Cady & Olmstead perpeay- of fine Diamonds was 
over a year ago, an we eve tow ghelag the punnens of 
this store every possible price advantage. 
Our policy of yt any the finest of Jewels at the lowest p: 
poe ‘oe 0 years ago. You'll find it jet rae 


Cady & Olmstead 
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GOOD USE OF THE SYNDICATE’S CABLEGRAM. 








140 THE JEWELERS’ 





CIRCULAR October 13, 1929, 





ANNOUNCING REMOVAL 













Fine 
Hand Decorated 
China 


Order Now for Fall 


2619 Prairie Avenue 


Our new Studio and Salesroom are now located 
at 2619 Prairie Ave., where our facilities are 
much better for the production of 


Stouffer’s Gold 


The J. H. Stouffer Co. 





Encrusted China 


and Christmas 


o: CHICAGO 

























This SALBRO Window Display 
Will Sell More Pens for You 











44> ELF-FILLING FOUNTAIN PEN 


(EELS) cunnavrern ronpenrecrserwce  UEARASL 





Actual Size 13%4” x 1314” 
Has Easel on Back for Display Purposes 





Printed in beautiful colors, this handsome window dis- 
play easel not only will attract customers to your 








To get Williams service 


you must employ Williams 


‘THESE is no one else doing the work I do. I am 

the only person who makes advertising for retail 
jewelers and opticians an exclusive specialty, having no 
other business. Nowhere else can you get the personal 
service I give you in planning your advertising to con- 
serve your money, and in directing and carrying gut 
the work to secure the most profitable results. 


The fact that my clients keep me in their employ year 
after year shows beyond dispute that it is to their best 
interests in every way to have me in charge of their 
advertising. The sooner you employ me, the better 
it will be for your business. 


Norman R. Williams 


Specialist in Jewelry Store Advertising 
1434 Marshall Field Annex Bldg. 
CHICAGO 











| store, but it will help you sell more 


| Salbro Self-Filling Fountain Pens 


It’s a winner! And the one dozen thoroughly depend- 
able Salbro Fountain Pens placed on it will sell like 
hot cakes—and at an extra good profit. 


Ask Your Jobber or Write Direct. 


SALZ BROS., 71 W. 35th St., New York 






































Dutch Silver 


Made in Holland. 


Otto Buchholz 


1170 Broadway New York 
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this.. Tell the public the truth about the 

price of diamonds. 

Tell the Public About the Stabilized Price 
of Diamonds 


TAKE advantage of the cable message re- 
ceived recently by THE JEWELERS’ Cir- 
cuLAR direct from the Diamond Syndicate, 
that diamonds will not be reduced, hence 
their investment value will not be impaired, 


Diamonds Stay Up 
Autos Go Down 


VEN during the crisis of 1907, 
when commodity prices and in- 
dustrial stocks reached their lowest, 
diamonds, controlled by the Diamond 
Syndicate, actually increased five per 
cent! Diamonds have always ad- 
vanced and have never gone down. 
Whether this is due to artificial regu- 
lation or natural economic causes, does 
not concern us. We are dealing with 
the fact. 

It is true, however, that economic 
causes do govern the price of diamonds. 
Production is now low. 

At this writing 15 different auto- 
mobile manufacturers have reduced 
the prices of their cars. The reduc- 
tion ranged from about $50 to $1,350. 
Your Sunday newspaper is filled with 
advertisements of cut price cars. You 
never see any diamond advertising like 
that. 


Diamonds appreciate in value. 
Other things depreciate. 


See our special, well selected gems, 
bought with the special needs of this 
community in mind, to put diamonds 
within reach of every honest lover. 
Our special at $—— will interest you. 
Years of experience in selecting dia- 
monds has enabled us to select this fine 
assortment of gems which any girl 
can display with admiration and pride. 











Name and address here. 











[Written expressly for the JEWELERS’ C1RCULAR by 
Robert Francis Nattan.] 


like many other things. Tell your customers 
all about this. A suggestion which you can 
use in your newspaper advertising is given 
herewith. The writer presents this original 
copy, not with the thought that it must be 
used verbatim, but merely that it will stim- 
ulate thought and offer suggestions. It may 
be used either as it is or in any changed 
form desired. This is a thought, however, 
that should not be allowed to escape public 
notice, : 
Tell it to the public in your own way. 


A Bit of Timely Advertising 


ERE’S how the retail jewelers of Mem- 
phis, Tenn., took advantage of the 
published newspaper reports which followed 
the receipt of the cablegram from the Dia- 
mond Syndicate by THE JeweEters’ Crrcu- 
LAR relative to the stabilized price of dia- 


THE JEWELERS’ CIRCULAR 


monds. The time is opportune for other 
jewelers to do likewise. This direct word 
from the source of the diamond supply itself 
came like the final decision from a court of 
last resort and set at rest any existing 
doubts as to the stability and investment 
value of diamonds. Flash this message be- 
fore the public as conspicuously as you can 
for it will have an unusually beneficial effect 
particularly in this era of deflation. This 
cut might be reproduced in any size desired. 
The Memphis jewelers used it in a space of 
224 lines x 6 col. and paid for the space co- 
operatively. These newspaper clippings, in 
fact, make a splendid piece of co-operative 
advertising for the trade. Thus will you 
impress the public with the stabilized quality 
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capable, honest and interested in your busi- 
ness. Technical information given in a 
popular understandable way is always ac- 
ceptable, especially when it is useful. Here 
is the text of a booklet sent out by a South 
Carolina watchmaker. Its unostentatious 
tone is impressive and confidence inspiring. 


The Care of a Half-Hour Strike 
Clock 
By S. D. BOYKIN, The Watchmaker, 37 
years’ experience, Anderson, S. C. 
INTRODUCTORY. 
I write this little booklet because the peo- 
ple at large have so much trouble with the 
modern half-hour strike clock. 


Any one knowing the mechanism of any 
clock movement can adjust the striking 
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HOW MEMPHIS JEWELERS BENEFITED BY THE 


NEWSPAPER PUBLICITY GIVEN THE DIAMOND 


SYNDICATE’S CABLEGRAM SENT TO THE JEWELERS’ CIRCULAR. 


of your merchandise as contra-distinguished 
from the fluctuating value of other lines. 
The clippings might also be reproduced in 
smaller size to accompany, as a convincing 
illustration, a strongly written diamond ad- 
vertisement. 


Building Confidence 


THERE'S nothing like doing something © 
that will impress patrons that you are 


within a few minutes. There are many 
kinds of clock movements, and each one 
needs a special understanding of its several 
moving parts. If you have not that knowl- 
edge it is merely by good luck, so to speak, 
that you get the clock to striking right, but 
you need not have any knowledge of your 
clock’s mechanism to adjust the striking if 
you follow the simple instructions in this 
booklet. 





(Continued on page 147.) 
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Ad Those VVe Serve 
— They Know 


We cannot present better credentials to 
jewelers seeking such service as we render 
than to “point with pride” to those we already 
serve and invite you to solicit their opinion 
of us. 


A constantly growing clientele of steady- 
going manufacturing jewelers is the best 
evidence that our handlings of their factory 
sweepings, old gold, silver and platinum, our 
assays and prompt returns are completely 
satisfactory. 


“Judge Us By Performance” 


INTERSTATE 
ant? 6-Refining, Co, Inc. 


21-29 Commercial Street Newark, N. J. 
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Terms Watchmakers Ought 
to Know 





(By T. D. Wricut, in the London Horological Journal) 














THE primary or “fundamental” units of 
measurement used in mechanics are 
the units of time, space and mass. Tne 
other measurements, such as are used for 
velocity, force, work, etc., are called “de- 
rived” units. 
1 
The unit of time is one second (= —— 


of a mean solar day.) 

The unit of space is one foot (=% of the 
standard yard). 

The unit of mass is one pound (or better, 
“the quantity of matter contained in a body 
weighing one pound avoir.”) 

These units are used in England for all 
ordinary mechanical measurements. Where 
the quantities are large, multiples of them 
are used, as hours, tons, miles, etc., and 
where the measurements are very small, 
factors are taken, as grains, inches, etc. 

In many educational establishments in 
England the metric system of measure- 
ment is now used in preference to the old- 
fashioned English system. 

The unit of time is, as with us, 1 second. 

The unit of length is 1 metre, = 3.2809 
feet = 39.37 inches. The centimetre = 
.3937 inch, or roughly 2/5 of an inch, the 
millimetre = .03937 inch, or roughly 1/25 
of an inch.) 


The unit of mass is the quantity of mat- 
ter contained in 1 gramme = 15.432 grains 
= the weight of 1 cubic centimetre of dis- 
tilled water at 4° C., weighed “in vacuo.” 

Whichever system may be used, the rules 
and methods of calculation are precisely 
the same; it is only a difference of “coin- 
age,” in which the metric system has the 
advantage of having its fractional parts 
in tenths, and so may be expressed in 
decimals. 

As most practical engineers still retain 
the foot and the Ib. as convenient units, 
they are used in the following notes:— 

Anything which tends to alter motion, 
such as a push, a pull, or a pressure, is 
called force. 

Force is “any cause tending to produce, 


to resist, or to change the direction of mo- 
tion.” It is measured by the effects it can 
produce. If a body free to move is acted 
on by different forces for equal intervals 
of time, the velocity imparted to the body 
is directly proportional to the magnitude of 
the force. Force is generally measured in 
pounds. That is, the unit (called the 
“gravitation unit”) is equal to the weight 
of one pound, or the force necessary to sup- 
port a mass of one pound against the at- 
traction of gravity. 

Another unit of force, called the “ab- 
solute unit,” is “that force which acting 
on unit mass for unit time produces unit 
accelerations.” When 1 lb. is used as the 
unit of mass the absolute unit of force is 
called the “poundal,” “that force which act- 
ing on a mass of one pound for one second 
gives to that mass a velocity one foot per 
second.” The weight of one pound acting 
on its own mass for one second gives to it 
a velocity of (about) 32 feet per second, so 
the gravitation unit is equal to 32 poundals, 
as it produces 32 times the effect. 

The absolute unit is a more accurate 
measurement, because it does not alter, 
whereas the weight of a body is not the 
same at all parts of the earth’s surface, but 
the alteration in weight is very small, and it 
does not alter at all while at the same 
place. Every one knows the sort of force 
exerted by the downward pressure of a 
one pound weight, and can easily estimate 
the magnitude of a force when expressed 
in pounds; we: therefore find the gravita- 
tion measure most popular, and generally 
used for every-day purposes. 

When force is exerted through space, 
“work” is said to be done. “Work” 
involves two ideas—force and motion. 
When we raise a weight from the ground 
we do work against gravity, which is pro- 
portional to the mass of the body and pro- 
portional to the height to -which we have 
raised it. The unit of work is the foot- 
pound, being the work done in raising a 
mass of one pound one foot high, and work 
is always equal to the force exerted mul- 


tiplied by the distance through which it 
acts. In raising 5 lbs. 10 feet high we do 
5x10 = fifty foot-pounds of work, in rais- 
ing 50 lbs. one foot we also do 50xl = 
fifty foot-pounds of work. 

Energy is ability to do work, and is there- 
fore expressed in the same units as work. 
Energy may be due to condition, or position, 
such as the energy in a coiled spring or a 
raised weight, which in uncoiling or in 
falling may do useful work. The ability 
to do work thus stored up by the act of 
coiling or raising is called “potential 
energy.” The energy of a moving body is 
called “kinetic energy,” such as the energy 
with which the balance of a lever watch 
returns to unlock the escape wheel. 

When a vibrating pendulum is at the 
highest point of its swing its energy is en- 
tirely potential, and is equal to its total 
weight multiplied by the vertical height it 
can fall through in descending to its low- 
est position. When it reaches its lowest 
position, moving with its greatest speed, 
it has the same amount of energy, but it is 
now wholly kinetic, all its potential energy 
having been converted into energy of mo- 
tion. At any intermediate point in its rise 
or fall the energy will be partly potential 
and partly kinetic, but, neglecting any loss 
due to friction or other resistance, the po- 
tential and kinetic energies added together 
will be equal to the potential energy with 
which the pendulum commenced its fall. 
When the clock is stopped and the pendu- 
lum is at rest in its lowest position, the lat- 
ter possesses no energy at all, although the 
clock may be fully wound and have its 
complete store of energy. 

If a clock weight of 10 lbs. is wound 
up four feet, it can in falling do 4x10 = 
40 foot-pounds of work. If the weight is 
20 Ibs. it can do twice as much work dur- 
ing the same fall. The force exerted by 
a weight does not alter during its fall, but 
its energy depends upon the distance it 
can fall, and so is gradually expended as 
it goes down. Energy takes no account of 
time—it simply expresses the amount of 
possible work. A small weight may possess 
the same energy as a large one if it can 
fall proportionately farther. Two men 
may be able to exert equal forces, but one 
may possess much more energy than the 
other because he can continue to exert his 
force long after the other has done... A 
man who wants frequent rests “and wind- 
ing up” between his spells of labor would 
not be called energetic. Again, a man may 
be very “powerful,” that is, he may be 
capable of exerting great force, and so do 
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Radium Watches and Clocks 


A Suggestion to Dealers 








It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents relate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. 





The patents include :— 


Number 789,811 . ‘ ‘ May 16, 1905 


“* 789,812. , , May 16, 1905 
“911,401. ; . Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 























October 13, 1920. 


work very quickly, and not be very ener- 
getic, because he cannot continue to work 
through very long intervals, 

In considering the work done by the mo- 
tive power in a weight-driven clock or 
similar machine, we have to remember that 
the work done in any given time at any 
moving point of the machine will be equal 
to the product obtained by multiplying the 
magnitude of the weight by the distance 
the weight falls in the given time. The 
work may be taken out of the machine at 
any moving part. In taking it out at a quick- 
moving part the force will be small, at a 
slowly-moving part the force will be large, 
but at every point, neglecting losses due to 
friction, the product of force at the point 
multiplied by the distance traversed by the 
point in equal times will be the same every- 
where. In clocks we usually take the 
energy from the train at the escape wheel 
teeth, and transfer it by means of the pal- 
lets to the pendulum. If the points of the 
wheel teeth move through space a thousand 
times as fast as the weight moves, then the 
force or pressure at the teeth will only be 
equal to one-thousandth of the driving 
weight ! 

When the machine is going you may 
picture it as having all its channels filled 
up with the stream of work, and if we 
draw the work off at the escape teeth we 
get a little stream but a very quickly mov- 
ing one. If we shut the tap off and turned 
one on at the center teeth, we should get 
a larger stream but a slower one, at the 
barrel a still larger and slower one, but 
whether the stream be large and slow, or 
small and quick, wherever we turn the tap 
on we shall get the same quantity of work 
out for the same fall of the weight. The 
forces may be very different, the speeds 
will also be very different, but the work 
possible in any given fall is precisely the 
same at every moving point in the machine. 
If there were no leakage this would be 
strictly true. There always is some leak- 
age; at every bearing, at every acting 
tooth and every rubbing surface there is 
some friction, and the resistance due to 
this uses up some of the stream, mostly by 
heating the surroundings. It is just as if 
some of our stream of work evaporated 
and warmed up the machine and the sur- 
rounding air. The percenfage of work 
lost in this way depends upon the con- 
struction and finish of the machine, but 
there is always some loss. We therefore 
calculate what storage would be required 
if the machine were perfect, and then, gen- 
erally by experiment, determine what per- 
centage to add to our motive power to make 
up for the leakage. 


When the weight is quite down our 
“tank” is empty, and no stream will flow 
until we put some more work into it. 
Usually the tank is large enough to keep 
the stream flowing for eight days, and we 
re-fill it every seven days, that is, we re- 
wind the clock once a week, to keep it al- 
Ways running. 

Suppose a clock with a seconds pendu- 
lum has a seconds hand on the escape 
wheel arbor making one rotation per min- 
ute. The circumference of escape wheel is 
eight inches, the clock weight weighs 48 
Ibs., and falls 10 feet in 8 days. Neglect- 
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ing friction, what will be the force or pres- 
sure at the escape wheel teeth? 

Work done in 8 days=48x10=480 foot- 
Ibs.=480X1216 inch-ounces, and 

the work done in 1 hour=480X12X<16 

248 
=480 inch-ounces. 

The escape teeth travel through 8 inches 
per minute and through 860 inches per 
hour***pressure at teeth=1 oz, ; 

That is, let P=pressure at teeth, then 
work done at teeth—work done by weight 
in same time. 

48X1012K16=P «8x60 24x8. 

P=48X10%1216=1 oz. 
8X60 24x8 

Power is rate of doing work, and is equal 
to work done divided by time occupied 
or the work done in unit time. 

Force then is a single conception, as 
pressure, ‘etc. 

Energy involves two ideas—force and 
space, 

Power involves three ideas—force, space 
and time. 

Strength is ability to bear strain. There 
are various kinds of strains, as_ tensile 
strain, sheer strain, etc., and when the word 
strength is used the nature of the strain, or 
of the stress producing it, should be stated 
or implied. The word is often used im- 
properly when force, or energy, or power 
would be the more correct term. When 
we speak of the force exerted by a clock 
weight we mean the pressure exerted by 
it towards the earth, or the pull it exerts 
along the line or lines supporting it, or the 
pressure it transmits through the mechan- 
ism to any part of the machine. Force may 
be increased or decreased almost indefin- 
itely by modifying the mechanical arrange- 
ments. When we speak of the energy of 
the weight we mean the work it can do 
during some given fall. Unlike force, ener- 
gy cannot be increased or varied by any 
mechanical means: if more energy is need- 
ed the weight must be increased or the 
fall lengthened. When we speak of the 
power of the weight we mean the amount 
of work it may do per minute or per hour, 
etc. Power may be varied by varying the 
weight, it may also be varied by altering the 
speed of the train or the size of the barrel. 

(To be continued) 





An attractively printed announcement 
was recently sent out by the Waltham 
Watch Co., calling attention to the new 
watch school which the company has or- 
ganized under the name of the Waltham 
Watchmakers’ School. Those who become 
proficient need not necessarily remain in 
the employ of the company, as the course 
equips them for outside occupation. The 
curriculum is very thorough and practical 
and the course will be essentially intensive. 

Young men and girls of good character 
from 18 to 30 are eligible. The methods 
of the school are in line with the needs 
of the times, as it is believed that the old 
prolonged method of apprenticeship is no 
longer a resultful method of training. Cap- 
able instructors will coach pupils in all the 
essentials of watch repairing, including 
stemming, matching, balance truing and 
poising, spring truing, finishing, dialing and 
timing, heat and cold adjusting, lathe work, 
etc, 
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A Pocket Voltmeter in an Old 
Watch-Case 





THs is a very accurate instrument, and 

can be made by even a boy, from ma- 
terials found in or around the workshop. 
The case from any old “dollar watch” will 
do, though a No. 18-size case is to be pre- 
ferred. 

After you have found a suitable case, 
make a permanent magnet by bending a 
thin piece of steel into shape, as shown 
in the illustration. On the inside of the 
legs place the pole pieces, which should be 
made of soft iron and attached to the mag- 
net by a small screw in each. 

Then you magnetize the magnet by rub- 
bing briskly on an ordinary horshoe mag- 
net. Then attach the magnet and pole 









POINTER 


F tee ALUMINUM 
MAGNET WIRE 


OLD WATCH CASE AND A HOME-MADE 
MAKES A POCKET VOLTMETER 


COIL 


pieces to the case by two small screws, each 
with leather washer for insulation. 

Bend a thin strip of aluminum into the 
shape of a hollow square; wind with small 
magnet wire. The pointer (which may 
be one of the old hands of the watch, or 
a thin piece of steel) comes next. Solder 
it to the end, at right angles to the direc- 
tion of the wire. Then set the moving 
part in the watch case by soldering two 
bearings or jewels of the old watch to a 
strip running across the watch, but in- 
sulated from the magnet. 

Attach a spring to each end of the frame 
so that, as it revolves, one spring is wound 
and the other unwound. This will keep 
the moving part balanced. Attach a fine, 
covered wire to each spring and run out 
through the stem socket of watch-case. 

Now cut out a scale (celluloid or card- 
board) and glue to top of the magnet. 

Your voltmeter is now completed, with 
the exception of the calibration, which you 
may accomplish by testing one or more 
batteries with a standard voltmeter (found 
in any garage or machine-shop) and noting 
the spot on the scale of your home-made 
voltmeter. By changing or tightening the 
springs, any desired size of scale can be 
made. 

Also, the above will answer for an am- 
meter, by merely changing the scale— 
DetsBert ADAM, in Popular Science. 
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Japanese Alphabet 


THE RIGHT STYLE FOR UP-TO-DATE 
RING MOUNTINGS 





®©PORST 
HWW FE 


Made in 1-8, 3-16, 1-4 inch Sizes 


HERPERS BROS., NEWARK, N. J. 























Refiners 


Gold 
Silver 
Platinum 








31 Gold St., New York City Bridgeport, Conn. 
SHIP TO EITHER PLANT 
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Retiners 


Gold 
Silver 
Platinum 


\Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 





Fine gold, silver, platinum in any degree 
of hardness 
Gold, silver and platinum anodes 


























| 
- 
L. LELONG & BRO. 
Halsey, Marshall and Nevada Sts. 
NEWARK, N. J. 

exo 
Get the Most 

: from | 

| Your Sweeps 
= Send Them to: Us for : 
= « ~ © = 
_ Refining and Selling | 
Maximum returns—because we : 
= use greatest care in handling. Z 
: Write today for shipping tags : 
_ AMERICANPLATINUM WORKS _ 
= 225 Railroad Ave. Z 
= NEWARK, N. J. Z 
B N. Y. Office : CHAS. ENGELHARD, 30 Church St. J 
[ee 
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Patents Granted by the United States. 
The United States Patents Thave Have Ex- 
pired and the Registered Trade-Marks.] 
























UNITED STATES PATENTS 








Issue of Sept. 28, 1920. 


1,353,822. SETTING FOR JEWELRY. 
Wittram Dover, Cranston, R. I. 

7, 1919. Serial 329,019. 4 Claims. 

A cluster setting for articles of jewelry con- 

sisting of a central setting and a plurality of 


GEORGE 
Filed Oct. 


723 86 
Te at ria o)2 
10 3 qb 









surrounding settings all formed integral of a single 

continuous wall, each of the settings forming a 

complete prongless setting, said single continuous 

wall being in the form of an upright prongless 

band with the seats in the edge of the band. 

1,353,935. ELECTRICALLY WOUND AND SYN- 
CHRONIZED STRIKING-CLOCK. ANTON 
R. Netson, Susanville, Cal., assignor of one- 
haif to Isaac Knoch, Susanville, Cal., and one 
one-hundredth to Francis M. Wright, San 
Francisco, Cal. Filed March 2, 1917. Serial 
152,043. 1 Claim, 

In an electrically wound and synchronized clock, 
the combination of a spring for imparting motion 
to the clock mechanism, a spring for imparting 
motion to the synchronizing mechanism, a motor 





for winding said springs, a switch for closing the 

circuit through said motor, means whereby a tem- 

porary interruption of current through said motor 
synchronizes the clock, and further means whereby 

a second interruption of current will not again 

affect the synchronizing mechanism until the next 

predetermined time for synchronizing. 

1,354,042, CIGARETTE-CASE. Benjamin F, 
Hunziker, Minneapolis, Minn., assignor to 
Julius F, Hunziker, Minneapolis, Minn. Filed 
March 8, 1920. Serial 364,057. 1 Claim. 

A cigarette case formed from a single piece of 
sheet metal bent on a curve at its intermediate 





Portion to form a bowed spring acting edge wall, 
ve to open the case, and with the two sides 
orming portions of the sheet at their edges and 
ends having co-operating lapping flanges, said edge 
orming flanges having yieldingly engaging inter- 
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locking elements, and one of said end forming 
flanges adjacent to the bowed edge of the case 
having a passage that is always open when the 
case is closed, to permit the endwise discharge of 
cigarettes, one at a time, all of the other edge 
forming flanges having curved ends located im- 
mediately adjacent to said bowed edge of the case, 
substantially as described. 
1,354,179 STEM WINDING AND SETTING 
MECHANISM FOR WATCHES. Cuartes 
I. FursisH, Amesbury, Mass. Filed April 22, 
1920. Serial 375,737. 7 Claims. 
A winding mechanism for a time movement, the 
same comprising a winding gear, an operating stem 





and intermediate gearing between the winding gear 

and operating stem, and embodying a ratchet con- 

nection whereby a continuous winding may be 
effected by a forward and a backward rotation of 
the operating stem. 

1,354,450. BELT - BUCKLE. 
RENDT, Newark, N. J. 
Serial 359,636. 8 Claims. 

A belt buckle including a body presenting an 
interior longitudinal passageway for the belt, said 

passageway being tapered toward one end, and a 

slide having a substantially flat back plate disposed 

in a plane in the rear of the plane of the back 


Wititrm G, Au- 
Filed Feb. 18, 1920. 


at 
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of said body and extending to the sides of the 
latter that its ends may be grasped for manipu- 
lating the blade, said ends between the front and 
back edges of the plate presenting depressions for 
the grasping cf the plate and said plate being in 
substantially the same plane throughout, said slide 
presenting a portion protruding into said passage- 
way for engagement with the belt. 





UNITED STATES TRADE-MARKS 


[The following trade-mark has been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and is published in compliance with Section 
6 of said Act.] 





Trade-Marks Registered Sept. 28, 1920. 


135,240. WATCHES, WATCHCASES, WATCH- 
WORKS AND DIALS. Pav Forsricer & 
Co., New York. 

Filed March 6, 1920. Serial 129,318. 

June 1, 1920. 


Published 








Practical Publicity for the Retailer 





(Continued from page 141.) 








TO ADJUST THE STRIKING. 


First, wind both springs fully. Second, 
turn the minute (long) hand in the direction 
that the hand moves when the clock is run- 
ning. If the minute (long) hand is between 
the figure XII or 12 and the figure VI or 
6 turn the long hand about 3 minutes past 
the figure VI or 6, then turn loose the hand, 
then the clock will strike one; if it does 
not, turn the hand (long hand) backwards 
(backwards means the reverse); the hand 
moves when the clock is running past the 
5, past IIII, up to the III. Now bring it 
forward past the V or-5, past the VI or 6 
about three minutes, then it will strike one. 
Now you have set it to strike the half hours. 
Take hold of the long hand again, move it 
forward past VII or 7, past VIII or 8, past 
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IX or 9, to three minutes past XII or 12. 
Then the clock will strike some number. 
Count the number it strikes. If the hour 
(short hand) is not on that number hold 
the long hand on the figure XII or 12. Take 
hold of the short hand and push or pull it to 
the number it struck. Now you have ad- 
justed the striking. But there is something 
else to look after, viz.: Notice to see if the 
short hand has become loose on its arbor; 
if it has, push it back until it is tight, but 
don’t push it on so far that the hand will 
press on the dial or face of the clock. The 
short hand must not rub on the dial nor 
stick up so that the long hand will catch on 
it. The long hand must not scrape on the 
dial or glass in the bezel or door. 

Now you may proceed to set the clock the 
old time way, viz.: By moving the long hand 
in the direction that it moves when the 
clock is running. When you move the long 
hand three minutes past 6, wait until it 
strikes, then move it to three minutes past 
12, then wait until it gets through striking; 
continue to do this until the right time is. 
arrived at. 

TO REGULATE A CLOCK, 

The old time Yankee clock, whether it be 
a mantle or hall clock, is made to run fast 
or slow by means of a screw nut on the 
pendulum rod under the pendulum ball and 
touching the ball (the ball rests on said nut). 
To make the clock go faster, screw the nut 
up (turn to the right as you face the clock); 
to make it go slower turn to the left (un- 
screw the nut), and be sure the ball rests. 
on the nut. 

Some clocks are regulated (brought to 
time) by means of a key with a square hole 
in it (a watchkey), said key fits an arbor or: 
post in the dial (face) of the clock. Said 
arbor or post is sometimes just above the 
figure 12, sometimes between the figure 12 
and the center of the dial, sometimes half 
way between 6 and the center of the dial. 

Never turn the key more than one revolu- 
tion at a time. Sometimes a half or even 
a quarter of a revolution will do. 

You will notice on one side of the arbor- 
the letter S and on the other side the letter 
F. Put the key on arbor and turn a little 
to F to make go faster; turn to S to make- 
go slower. Don’t turn the regulating key 
around either way too many times. The 
regulating wheels have a limit. If you turn. 
too much you will break the regulator ar-- 
rangement. 

WHEN TO WIND THE CLOCK. 

You cannot wind a clock whenever you: 
get ready; you will have to wait until the 
hands are at the proper place. 

NEVER WIND 


when the long hand is between IIII and VI, 
nor when long hand is between X and XII. 


WIND 
when the long hand is between XII and IIIT. 
or between VI and X. 


TO SET UP THE CLOCK. 


Have a permanent place for it. Set it 
so that it will tick regularly, that is so it 
will tick like this: Tick, tick, tick, tick, tick 
(which is as near as I can imitate on paper). 
It must not say: Tick tick, Tick tick, Tick 
tick, Tick tick. 

Notice the commas in reading the word 
“Tick.” If the clock goes like the first ticks 
it will run. If it goes like the last ticks it 
will stop nearly every time. 


FINALE, 

This little booklet. is not published for crit- 
icism by my brother watchmaker, but purely 
for our mutual welfare and to inform the 
general public for their comfort. 


S. D. Boyxtn, 
Anderson, S. C. 


Respectfully, 








Nofzinger & Kluepfel, Swanton, O., suf- 
fered a rcbbery of about $200 worth of 
merchandise. Included in the loot taken. 
were watch chains, fountain pens, cheap 
watches, gold filled scarf pins, gold filled: 
watch: fobs and’ scme cash. 
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Ten to 14 Days longer to wait for our 
returns, but they are worth waiting for. 


SWEEP SMELTERS,| 
BIRMINGHAM, eEnc. 


TELEPHONE 7583 BARCLAY CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Ince. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 
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JOHNSON MATTHEY & CO., LTD. 
Hatton Garden 36th Floor 
or ee Woolworth Buildin 
Official Assayers and Refiners to the g 
Bank of England 

















Sizes for | HORSTMAN’S 
‘Belting. | SPRING BELT CONNECTOR 


Made of Tempered Music Wire, Brass En 
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The belt can not become d'‘scon- 
nected and runs smoothly 
as there are no ridges 
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SAS 


With this connector proper 
tension is assured at all times 
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.. Easily Connected—Easy Running—No Slipping -Whi 
Facts:- Saves Belting—Saves Time—Saves Temper Webster itcomb, Magnus and Elect 
| Watchmakers’ Lathes 


For Sale HAMMEL, RIGLANDER & CO. Manufactured by 


Made by ‘ 
a y= neg RT Tg ae hy Co., | F. W. DERBYSHIRE Waltham, Mass., U. S. A. : 


Do You Ship cmp Fins Sees | | C. W. BUTTS, Inc." 


Polishings or Solution? Manufacturers of 
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If so give us a trial shipment, and convince yourself of our honest and prompt remit- 


She Ta haat Pett ete Pace ~~ | | Crowns, Pendants and Bows 


Novo Smelting and Refining Company We make a specialty of white gold crowns and bows, and are 
Smelters and Refiners of Precious Metals. 269 PEARL ST., NEW YORK. prepared to make very prompt deliveries of same for bracelet watches. 


A. Robinson & Son x Platinum - Gold - Silver 


Assayers and Refiners 
149 CANAL anes . a YORK SHIPMENTS INVITED 


Returned at our expense if remittance is unsatisfactory 
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